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“OLE MISS" IN CONTACT WITH HER REFUELING SHIP. 


Contact... 


This new World Record Endurance Flight of 
653 hours and 33 minutes, made by the Key 
Brothers over Meridian, Miss. would not have 
been possible without these perfect and regular 
refueling contacts. 


No lumber yard can endure without proper 
contact with adequate and proper sources of 
supply, enabling them to replenish stocks to meet 
their demand. Before they left the ground the 
Key Brothers arranged for a definite refueling 
ship. The most successful retailers are those who 
have established a dependable source of sup- 
ply; one they can depend on in an emergency. 
A large number of retailers have placed their 
faith in Sumter, realizing this largest shortleaf 
producer, with its millions of feet in reserve is 
in position to “hit for them in the pinches." They 
have also found the soft texture, the light weight, 
the white color; virtues not found in ordinary 
yellow pine, are a trade builder. It appeals to 
the home owner, the carpenter and the builder 
because of these desirable qualities, and once 
sold, overcomes sales resistance. 


Establish yourself as a regular customer of 
Sumter Lumber Co. Inc., so you can have them 
to depend on in your emergencies. Not for 
just now, but for years to come. 


SUMTER LUMBER COMPANY INC. 
Electric Mills, Miss. 
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THICK STOCK 


Drying timbers and thick dimension 
stock is no problem for users of 
Moore’s Cross-Circulation Fan Kiln. 





Manufacturers of termite-proofed and 
fire-proofed lumber (Wolman Salts, 
Zinc-Chloride, Terminix and Protexol, 
y etc.) kiln dry thick, chemically-treated 
lumber in Moore Cross-Circulation 
Kilns daily. 


me 


STK). 


- = — IN | 1 The flexibility of the Moore System 
a b will enable you to dry any kind and 

noe i thickness of lumber—get larger ca- 

pacity and better quality. Let us 
~ send you information on modernizing 
your present kilns. No obligation. 
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Ole Johnson, kiln operator, by 
a truckload of timbers kiln 
dried in Moore Cross-Circula- 
tion Kilns at one of the great 
Weyerhaeuser mills. 


Moorr DRYKILNCOMPANY 


World's Largest Manufacturers of Dry Kilns and Equipment 


JACKSONVILLE, FLORIDA 
NORTH PORTLAND, ORE. 










Real Value 
For Your Customers 


ANACONDA 
PONDEROSA PINE 


Dependable, soft, easy-working, carefully 
manufactured stock—Western Pine Ass'n. 
grades — Mixed Cars — Careful Loading 
and Prompt Shipments. 


LUMBER—LATH—MOULDINGS— 
BOX SHOOKS 


Drop a line TODAY—let us tell 
you more about our Products 
and Service. 
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Steps Toward Conservation of 
Country's Timber Resources 


HE AVOWED intention of the lum- 
7 ber industry, as indicated in a reso- 
lution adopted at the annual meeting 
of the National Lumber Manufacturers’ 
Association, to continue to observe the 
forest conservation provisions of the late 
unlamented Lumber Code, makes of par- 
ticular interest two developments in 
Washington in connection with legisla- 
tion affecting both private and public tim- 
ber holdings. 

When the industry agreed to adopt 
forest conservation practices as provided 
in the Code and to work out as rapidly as 
practicable plans for operating on a sus- 
tained yield basis, it was with the under- 
standing that there would be full Govern- 
ment co-operation, including the estab- 
lishment of a forest credit agency that 
would make it possible for private tim- 
ber owners to reasonably finance these 
operations. There was also to be legis- 
lation or regulations that would relieve 
the intolerable tax burden that, under 
conditions existing in many sections, pre- 
cludes the possibility of operating on a 
permanent, sustained yield basis. 

There has been considerable complaint 
of failure of the Government to carry out 
its part of the agreement, resulting in 
hesitancy upon the part of some timber 
owners to support the program with any 
degree of enthusiasm. However, reports 
from Washington indicate a move in the 
direction of Government co-operation 
through a bill prepared by Senator 
Fletcher, of Florida, which is said to 
have the approval of President Roosevelt, 
that provides for establishment by the 
Government of a Forest Credit Agency 
similar to that previously established for 
the purpose of handling farm credits. 
The Fletcher bill provides for the financ- 
ing of forest operations through a Forest 
Credit Bank to be set up with a capital 
of forty million dollars and authorized to 
issue bonds up to $200,000,000, both 
principal and interest guaranteed by the 
Government. Some details of this pro- 
posed legislation will be found elsewhere 
in this issue. 

While there is always a reluctance on 
the part of business men, particularly in 
the lumber industry, to endorse or ap- 
prove any further encroachments upon 
private business of the Government, it is 
believed that this proposal as outlined by 
Senator Fletcher is sound, because—as 
stated by a spokesman for the lumber in- 
dustry—‘“it avoids setting up any new 
credit institution, by simply enlarging the 
scope and effectiveness of institutions ex- 
isting under the Farm Credit Act which 
have a fine record of accomplishment.” It 
is thought that unless there is an unex- 
pected early adjournment of Congress, 
this legislation may be put on the pre- 
ferred list as a measure of especial inter- 
est to the President. Its early passage 


will give considerable encouragement to 
lumber manufacturers and. timber owners 
who sincerely desire to co-operate and 
who realize the long-time benefits that 
may accrue from sustained yield opera- 
tions, properly planned and maintained. 
Another development in Washington 
that is of probably less direct interest, but 
still of great importance to the lumber in- 
dustry, is a renewal of the effort made 
by each succeeding Administration over 
a long period of years to transfer the 
Forest Service from the Department of 
Agriculture to the Department of the In- 
terior. This time the plan to make this 
transfer seems to be camouflaged in a pro- 
posal to change the name of the Depart- 
ment of the Interior to the Department 
of Conservation and Public Works. The 
Forest Service, well organized and wisely 
managed under the Department of Agri- 
culture, has been singularly free from the 
blight of political racketeering, and while 
the lumber industry has not always been 
in complete accord with all its activities 
and all its theories, on the whole there 
has been a satisfactory degree of co-oper- 
ation that has increased as there has de- 
veloped a more complete understanding of 
the problems incident to both private and 
public ownership of timber. At no time 
has the lumber industry been in sympa- 
thy with these recurring efforts to place 
administration of the public forests un- 
der control of the Department of the In- 
terior. The record of that department in 
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its handling of the natural resources of 
the country that are under its control has 
not been such as to justify the lumber in- 
dustry or others interested in practical 
forest utilization and conservation to look 
with favor upon any plan that would 
place the country’s forest resources un- 
der the control of that department. 

The AMERICAN LUMBERMAN was 
asked a few days ago if it really thought 
that the lumber industry collectively or 
individually has any influence in Wash- 
ington at this time. We believe it has, 
Not all members of the two branches of 
Congress are of the wild-eyed radical or 
the spineless types. There are still some 
strong men in Congress who sincerely 
want to shape legislation for the best in- 
terests of the country and who welcome 
constructive suggestions from lumbermen 
or from men in any other business or in- 
dustry, and there is no reason why this 
industry should not continue to be influ- 
ential in Washington in a helpful way. 
This being true, if lumbermen feel that 
this effort to transfer the Forest Service 
to the Department of the Interior is un- 
wise, ill advised and against the public in- 
terest, it would be entirely proper and 
highly desirable for them to use their in- 
fluence in a legitimate and helpful way to 
prevent an action by Congress that is not 
only unnecessary but which contains pos- 
sibilities of irreparable injury to one of 
the country’s greatest natural resources. 

Some interesting highlights on this 
proposal may be found in correspondence 
between Secretary Ickes and Prof. Chap- 
man, president Society of American For- 
esters, and a letter from Gifford Pinchot 
to the AMERICAN LUMBERMAN, which 
will be found on page 12 of this issue. 


Some Thoughts on a Popular But 
Misunderstood Subject 


HE MOST important, and, we are 

tempted to say, the least understood, 

word in the dealer’s vocabulary is 
merchandising. Moreover, as regards 
lumber at least, it is a verbal plant of 
comparatively recent growth, say within 
the last two or three decades ; germinated 
from the seed of necessity, sown in the 
soil of competition, fertilized (no subtle 
implication is intended) by convention 
addresses and trade paper editorials ; cul- 
tivated by personal endeavor of owners 
and managers ; and, too often, watered by 
the tears of disappointment. None the 
less, “though weeping may endure for a 
night, joy cometh in the morning”; or in 
plain lumberyard English, “It pays to 
plan and to hustle.” 

“Away back” when this writer’s con- 
nection with the retail lumber business 
first began, the expression “to merchan- 
dise” was never heard, as applied to lum- 
ber; ye gods, no! We piled up the lum- 
ber, mostly out of doors, and told the 
cockeyed world to come and haul it away 
if they wanted it. And they came—the 


overalled town carpenters, and the blue- 
jeaned farmers, with legs dangling from 
precarious perches on the reaches of 
creaking farm wagons; they stacked the 
boards and two-by-fours—all sixteens of 
course—hetween the stakes ranged on 
either side, and “pulled out” of the yard 
to make room, often, for other waiting 
teams. Town and country were being 
built up at a tremendous rate, and the 
problem then was to produce and distri- 
bute the lumber fast enough to meet the 
almost insatiable demand; and “‘merch- 
andising” or otherwise cultivating sales, 
was something almost unthought of ex- 
cept possibly by a few farsighted ones 
wise enough to intrench themselves in 
the good-will of the people of their trade 
areas, against the coming days, even then 
dimly outlined against the horizon, when 
with the passing of the more or less 
pioneer conditions then prevailing, the 
demand would shrink, competition would 
strengthen, and creative selling methods 
would become imperative. 

3ut to get back to our muttons, what 
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‘s this “merchandising” stuff, anyway? 
Our latest “Webster” defines the verb as 
“to trade ; to carry on commerce; to traf- 
fic.” which definitions may be okeh so far 
as they go; but it is evident that friend 
Webster never listened to a real, red-hot 
pep talk on selling lumber and building 
materials by a convention headliner from 
Wisconsin, Michigan, Pennsylvania, New 
York, New Jersey or—Oh, what’s the 
use ?—there’s at least one in every State 
—outstanding retailers who know their 
stuff and who also know how both to dish 
it out and to take it. 

Anyway, illustrations are better than 
definitions, and it happens that an illus- 
tration is ready at hand, for only a stone’s- 
throw from the writer’s office window 
lies the greatest university of merchan- 
dising in the world—State Street, Chi- 
cago, with its huge department stores and 
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its scores of minor but outstanding mer- 
cantile establishments. Today (Thurs- 
day) State Street is staging one of its 
periodical demonstrations of the gentle 
art of painlessly extracting the consu- 
mer’s coin from a more or less reluctant 
pocketbook—no, handbag, for it is a car- 
dinal point of modern merchandising that 
the ladies are the purchasing agents. It 
is “Dollar Day” all up and down State 
Street, heralded by huge advertisements 
in all of the newspapers; further pro- 
claimed by banners and bunting, street 
pageants and all the ballyhoo that could 
be devised by the keenest merchandising 
and advertising minds existing anywhere. 
But it is more than ballyhoo; real values 
are being offered; the housewives know 
that to be true; and are they flocking 
downtown to take advantage of the of- 
ers? If you were one of those who had 
occasion to ride a Loop-bound street or 
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“L” car this morning you would not need 
to ask, for every public conveyance was 
jammed with women shoppers with the 
glint of battle in their eyes; and ere the 
shades of evening fall many millions of 
dollars in cash or credit sales will have 
been registered by the electrically-powered 
computing machines of these great mer- 
cantile establishments. g 

Perhaps there is a lesson in this for 
even the small, isolated lumber and ma- 
terial dealer—a lesson of sound values, 
adequately announced; of “atmosphere” 
and display that create desire and foster 
sales; and of courteous service. The 
common denominator of all these factors — 
is—merchandising. 

The space is exhausted (and perhaps 
the reader, also) and the surface of the 
subject has hardly been scratched. Pos- 
sibly other phases will he considered in 
later articles. 





eneral Strike Not Settled, But Many 
West Coast Mills Reopen 


Production Is Gainina in 
Washington 


SeaTrLe, WasuH., July 17.—Production is 
gaining in Washington as more mills open up 
either under agreements with the unions or 
under protection of National guardsmen and 
police. For the first time since the strike Se- 
attle mills seems to be making headway _ This 
morning Seaboard Lumber Co., West Water- 
way Lumber Co., Nettleton Lumber Co., Elliott 
3ay Lumber Co., Pankratz Lumber Co., Bol- 
com Canal Lumber Co., and the Wayland Mill 
Co., a shingle mill, are all operating. It is 
understood that Seaboard, West Waterway, 
and Pankratz have made peace with the unions 
on a basis of fifty cents an hour and a forty- 
hour week. The others are running under lo- 
cal and State police protection. Violence here 
is limited to sporadic individual cases. 

At Bellingham, Bloedel Donovan Lumber 
Mills are operating, but not under an agree- 
ment with the unions. Their men are satisfied 
to work. The Morrison Mill Co.’s box mill 
is running and Whatcom Falls Mill Co. is ex- 
pected to start. Shingle weavers are still out 
and militant at Bellingham and Bloedel Dono- 
van are not manufacturing or shipping shingles, 
by agreement with the shingle weavers. Lum- 
ber is being shipped out of Bellingham. 

At Marysville one small shingle mill is op- 
erating. The other shingle mills have been 
allowed to ship out shingles on hand but pro- 
duction is at a standstill, with settlement as re- 
mote as ever. 

The Washington Shingle Co. at Anacortes 
started two machines but immediately ran into 
so much trouble that it is doubtful if it can 
continue. All other mills are down but shin- 
gles are being shipped. , 

Production has increased at Everett. The 
Robinson, Eclipse and Canyon plants are run- 
ning, but Canyon is limiting operation to load- 
ing at present. The Weyerhaeuser mills are 
dewn and as far as could be ascertained here 
this morning all Everett shingle mills are still 
down. The three lumber mills that are run- 
hing are under State protection. Longshore- 
men, however, refuse to load lumber from them. 
At Shelton the McCleary mill is running but 
can ship only by all rail and it is understood 
the Reed Mill Co. is about to start. 

Word this morning fom Tacoma is to the 
effect that production has reached 65 percent of 


normal. Some violence has been reported in- 
cluding an attempt to dynamite one mill. Both 
guardsmen and local police at Tacoma, under 
an emergency ordinance have been given strong 
powers against. persons obstructing traffic or 
failing to obey. It is reported a considerable 
number of the most violent agitators are not 
connected with the lumber industry at all. 

At Hoquaim Judge J. M. Phillips yesterday 
issued a temporary injunction restraining the 
National guard and officers of two plywood 
plants from interfering with peaceful picket- 
ing which is permitted by State law. 


Company's Employees Form 


Association 


OLyMPIA, WASH., July 13.—Articles of in- 
corporation were filed with the secretary of 
State here Wednesday for “The Bordeaux 
Workmen’s Association,” a benevolent and 
charitable labor union for employees of the 
Mumby Lumber & Shingle Co. at Bordeaux, 
fifteen miles southwest of here. 

This is the first instance of a company union 
being formed in this section, virtually all mills 
being affiliated with either the Sawmill & Tim- 
ber Workers’ Union, or with the Carpenters’ 
& Joiners’ Union. 

The members of the association, according 
to the articles, will guarantee to bargain col- 
lectively with the employers in any matter 
affecting wages, hours or living conditions, and 
the company promises to weigh carefully any 
proposals made by the association. 

The dues will be 10 cents a month, and the 
association, aided by the company, will main- 
tain a library and club for recreational, educa- 
tional, social and athletic purposes. There will 
be no initiation fee, and any employee of the 
company over 18 years of age is eligible for 
membership. 

The aim of the association, as set forth in 
the articles, is to “lessen hours of labor, in- 
crease wages and bring about better living con- 
ditions, all by lawful means and persuasion.” 

The association will maintain a fund by 
which the members may receive aid and assist- 
ance in periods of unemployment and enforced 
idleness, in case of illness or distress. The 
incorporators are William McPhee, L. W. 
Kimerlin, Frank H. Reynolds, M. C. Rutledge 
and F. L. Anderson. 


Attempt Made to Dynamite 
Tacoma Plant 


[Special telegram to AMER:CAN LUMBERMAN] 

Tacoma, WasH., July 16.—Comparative quiet 
reigns on the lumber strike front here, following 
several days of demonstration by strikers. Mill 
operators this morning estimated that 1,772 men 
were working in 14 plants. Streets leading to 
the industrial area were free from violence last 
night and this morning. Natioral guardsmen 
patrolled the area and kept crowds moving. Of- 
ficers are investigating an attempt early Monday 
morning to dynamite one of the high towers 
used by the Wheeler Osgood Sales Corporation 
to support its lumber aerial tramway between 
its lumber mill and door factory. Only the fact 
that the job was apparently poorly planned saved 
the tower from being thrown across the high 
tension line feeding a large part of the indus- 
trial district. The blast represented the most 
serious attempt at property damage so far in 
the strike. Mill officials estimated the damage 
would be repaired by Wednesday. 


Tacoma Mills Report Daily Gain 
in Workers 


Tacoma, WaAsH., July 13.—Fresh outbreaks 
here Thursday afternoon and Friday morning, 
following several days of virtual quiet along 
the strike front, revealed that the lumber 
strike is still active kere, in spite of the fact 
that most lumber plants are operating at least 
partially. 

The latest outbreak occurred when a parade 
of striking lumber workers on downtown 
streets clashed with a detail of Washington 
National guardsmen. The guardsmen resorted 
to the use of tear gas to disperse the paraders 
and crowds of sympathetic spectators. No one 
was injured, so far as it could be discovered, 
but there was considerable excitement. 

The clash took place when the paraders and 
workers from the lumber mills met as the 
latter were returning to town in the late after- 
noon from the industrial district on the tide- 
flats. Guardsmen hurried in trucks to the scene 
of the parade. After hurling gas bombs, the 
militiamen, with bayonets fixed, followed up the 
scattering groups of paraders. It was estimated 

(Continued on Page 36) 
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Should Forest Service 
Be Transferred 


A press release issued on June 24 by the Society of American 
Foresters under the heading, “Foresters Challenge Conservation 
Claims of Department of the Interior,” has aroused the ire of 
Ickes and resulted in an exchange of 
letters between the Secretary and Prof H. H. Chapman, presi- 
which 
public, no doubt will be of interest to many readers of the 


Secretary Harold 5. 


dent of the society. These letters, 


Interior Secretary Resents Criticism 


THE THE INTERIOR 
WASHINGTON 
June 27, 1935 


SECRETARY OF 


Dear Sir: I have before me a press release of 
the Society of American Foresters, the heading 
of which is, “Foresters Challenge Conservation 
Claims of the Department of the _ Interior.” 
This release, except for a _ brief introductory 
paragraph, consists entirely of what purports 
to be a statement by you I do not suppose for 


a moment that you wrote this, since it bears 
strong internal evidence of having been pre- 
pared by certain interests here, yet since you 


permitted it to be issued in your name, you are 
undoubtedly willing to be held responsible for it. 

May I say that the linking of my name with 
that of former Secretary Fall is highly offensive 
to me. This is a studied and deliberate affront 
to which I take the strongest possible exception. 
There is no more warrant for this unprovoked 
assault upon my character than there is for me 
to say of you, on the basis of your statement. 
that you are a fair fighter and an honorable 
opponent. One is just far from the truth 
as the other. 

Your sneering reference 
were one in spirit with Mr. 
edly intended to be insulting. 
logical order, you start with Mr. Fall's name 
in a list of secretaries of the interior and you 
print it in full, evidently with the enjoyment of 
one who has played a clever but questionable 
trick. Messrs. Lane, Wilbur, and Work you do 
not tarry over. You put their names in as 
quickly as possible and then end with Ickes 
Of course, you had to include some other 
names with those of Mr. Fall and myself, but 
you did so in a way to emphasize rather than 
to conceal the name of my malodorous pre- 
decessor. 

Some men prefer to fight 
because they enjoy the smell. 

I will not pause over the puerile argument 
that fills some four and a half pages of your 
circular. After all, it is not unusual to set up 
a straw man in order to show one’s intrepidity 
in knocking it down. These feeble utterances 
tl have dealt with here in open debate when 
they were advanced by the men who apparently 
wrote your circular for you. 


as 


to me as though I 
Fall was undoubt- 
Ignoring chrono- 


with stink bombs 


I can not forbear, however, from thanking 
you for telling me that trees really do grow. 
My doubts on the subject are now happily 
resolved. I bow in meek acquiescence before 
the erudition of a man who so deservedly 
occupies an important chair in a great univer- 
sity. But do you still insist that trees are 


“a growing crop like peanuts or onions?” 

[ venture to inquire by what authority you 
spoke as you did in the name of the Society of 
American Foresters? Did you take a referen- 
dum of the membership, or did you call together 


a meeting of the board of directors? If the 
latter, where and when was the meeting held. 
and who were in attendance? If such a meet- 


ing was held, how was the case of the despised 


Department of the Interior presented and by 
whom? Even the president of the Society of 
American Foresters below-the-belt fighte: 


though he may be, would, of course, insist upon 
the 


right of even a contemptible Department 
of the Government to be heard on so important 
an issue as is involved in the bill upon which 
you have poured forth the vials of your un- 
informed wrath. 
Very truly yours, 

Haroutp L. ICKEs, 

Secretary of the Interior 
Pror. H. H. CHAPMAN, 
Yale University, 


New Haven, Connecticut 
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mittee hearing : 
crop like peanuts or 
tural product.” 


have been made 


Foresters’ President Replies 


205 Prospect Street, 
New Haven, Conn., 
July 3, 1935. 
How. HarRoLp L,. ICKEs, 
Secretary of the Interior, 


Washington, D. C. 
Dear Sir: I take pleasure in answering your 
courteous inquiry of June 27, 1935, regarding 


the authorship and origin of the press release 
of June 24, entitled, “Foresters Challenge Con- 


servation Claims of the Department of the 
Interior.” 

Thé authorship of the article, which you 
question, is, as stated, my own. It was pre- 


pared by me personally. I have never in the 
thirty years of my connection with the faculty 
at Yale and with forestry found it necessary 
to employ ghost writers or submit to the dic- 
tates of bureaucratic superiors in the determina- 


tion of what should be written or said in the 
public interest. 
Has Society’s Authority to Speak 
Answering your inquiry as to my authority 


for issuing statements on the subject of possible 
transfer of conservation agencies to the De- 
partment of the Interior, I am glad to inform 
you that this authority was voted by the 
executive council of the Society of American 
Foresters on Oct. 31, 1934. This council con- 
sists of eleven men, five of whom are con- 
nected with educational institutions, including 
Yale, New York State College of Forestry, 
Duke University, University of Washington, 
and University of California; two are State 
foresters, of Connecticut and Maryland, re- 
spectively, and four are in Federal employ. 
This council is a representative body elected 
biennially by ballot of the entire membership 
of 2,500 professional foresters, under a system 
of proportional representation. Any act of the 
council may be submitted by ballot to the 
members on a petition signed by fifty members. 
If you will examine the several hundred letters 
and petitions received by President Roosevelt 
last fall on this matter, you will have the evi- 
dence that the members of the Society of 
American Foresters approve of this official atti- 
tude of their executive council. 

The professional societies of America, includ- 
ing forestry, engineering, law, medicine, and 
others, reserve the right to express opinions on 
questions affecting public welfare and lying 
within their field of training, nor do they intend 
to be bulldozed, brow-beaten, nor coerced into 
either silence or acquiescence when measures 
are proposed that tend to jeopardize the pros- 
pects of technical success in the field of their 
professional training. The ability of heads of 
Federal Departments to muzzle public em- 
ployees even in other Departments does not yet 
extend to professional societies, whose mem- 
bership, as in forestry, extends to all fields of 
employment, and is not confined to Federal 
payrolls. The executive council of the Society 
of American Foresters is no more under the 
domination of the Secretary of Agriculture than 
it is of the Secretary of the Interior. 


Information Came From Official Records 

The above statement covers my authority. I 
wrote the statement as president of the society. 
The sources of my information were the printed 


records of your own testimony before Senate 
and House committees, your mimeographed 
news releases, and the historical facts with 
which I have been familiar during my thirty 
years connection with the development of 
forestry in the United States, as a member of 
the Yale forestry faculty and in continuous 
contacts with national affairs over this period, 
ind active participation on several previous 
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Ickes is quoted as saying, in testifying at a Congressional Com- 
“Some people even talk of trees as a growing 
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From Agriculture 
to Interior | 
Department ? 


In the original release, Secretary 


onions and delineate them as an agricul- 


The letters above mentioned follow, together 
with a letter to the 
Pinchot, a former chief forester of the United States: 
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occasions in defeating similar attempts to cap- 
ture the control of conservation of organic re. 
sources by your Department. 

What I wish to emphasize, in view of your 
assumption that I did not write this statement 
is that the opposition to your proposals, which 


you attributed in your public testimony to a 
few members of the U. S. Forest Service, comes 
instead, spontaneously, from the entire pro- 


fession of forestry, from all the interests which 
are represented by agriculture and soil conser- 
vation, and from such widely representative 
popular bodies as the American Forestry Asso- 
ciation and numerous other organizations. 


Charges Attempt to Squash Criticism 

Are you aware, Mr. Secretary, that in order 
to supply you with proof of the charge which 
you have made to me that this opposition was 
inspired by “certain interests,”’ which you have 
stated to be the Forest Service, the Department 
of the Interior has been engaged in sending 
out inspectors to run down the source of letters 
of protest against Senate Bill 2665, and to try 
by inquisition to establish the fact that these 
letters were thus inspired and were not spon- 
taneous? Has it come to the point when citizens 
are subjected to cross examination for express- 
ing an opinion contrary to the objectives of the 
Department of the Interior? Yas this done 
with your knowledge or consent? 

If your purpose in introducing this apparent- 
ly innocuous bill to change the historic name 
of the Department of the Interior to that of 
Conservation and Works was wholly altruistic, 
why did you display so much indignation when 
Mr. Silcox, as the representative of the secretary 
of agriculture, endeavored, unsuccessfully to 
secure from you at the Senate hearing a state- 
ment as to what agencies would be considered 
as falling under the term “conservation’’? 


Nation’s Resources Scattered by Interior 
Department 

The error you have fallen into, Mr. Secre- 
tary, is in supposing that this little bill could 
be slipped through a committee without attract- 
ing attention, thus legalizing the claims that 
successive secretaries of the interior, including 
Lane, Fall, Works, and Wilbur, have put forth 
in an effort to bolster up the waning activities 
of their Department, which historically had pur- 
sued the suicide route of scattering the public 
land resources of the nation to the winds of 
heaven, not only figuratively, but literally, 
through false economic theories underlying the 
stock grazing homestead laws and the failure 
to protect the public domain from ruinous over- 
grazing. 

Facts can not be brushed aside as puerile, 
nor public opinion treated with silent contempt 
Soil and organic resources such as forest crops, 
and wild life must be placed under unified con- 
trol in the Department of Agriculture, which 
alone has shown its capacity to administer vital 
problems created by neglect and destruction of 
vegetative cover on our plains and mountains 

Sincerely, 
(Signed) H. H. CHAPMAN. 


Leading Conservationist Scores Interior 
Department Record 


July 9, 1935 
AMERICAN LUMBERMAN, 
Chicago, Ill. 
I appeal to you because the national forests 
are again in serious danger. 
Another attempt is under way 
national forests and the forest work of the 
Government transferred from the Agricultural 
Department, where the forests are safe and the 
work well done, back to the Department of the 
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July 20, 1935 
Interior from which they were taken because 
of wretched management. 

The present attempt is made under cover of 
an effort (Senate Bill 2665) to change the 
name of the Interior Department to the Depart- 
ment of Conservation and Public Works. The 
transfer of the national forests and the Forest 
Service is not mentioned in the bill, but is 
planned for later on. 

Conservation is too broad a subject to be con- 
fined to any one Department. Nearly all of 
them deal with it in one form or another. A 
Department of Conservation would be almost 
as illogical as a Department of Typewriting or 
a Department of Wastebaskets, which every- 
pody has to use. 

The conservation policy itself, and about 
every important conservation movement for the 
last thirty years, originated in the Department 
of Agriculture. It has shown practical horse 
sense in dealing with natural resources intelli- 
gently, uprightly, and without fraud or loss. 

In contrast, the record of the Interior De- 
partment is far and away the worst in Wash- 
ington. Every natural resource, without ex- 
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ception, that has been held for disposal by the 
Interior Department—public lands, Indian lands, 
coal, oil, water power, and timber—has been 
wasted and squandered at one time or another. 
It is one long story of fraud in public lands, 
theft in Indian lands, and throwing the people’s 
property away. 

Most of the fights for conservation have been 
made to save natural resources belonging to 
the people which the Interior Department was 
throwing away. The national forests must not 
go the same road. 

Secretary of the Interior Ickes is sincere and 
honest, but he can not live forever. Secretary 
Garfield was honest, but Secretary Ballinger, 
his successor, tried to give away the people’s 
water powers and the coal lands in Alaska. The 
resulting scandal cost Taft his re-election. And 
everybody remembers Tea Pot Dome, when 
Secretary Fall handed the Navy’s oil lands over 
to the despoilers. Fall tried hard to get his 
hands on the national forests. 


Agriculture Department Kept Forests Save 


Ickes is my friend. Wallace is my friend. 
But the national forests could not be better 


LUMBERMAN 


13 


handled in the Interior Department than in the 
Department of Agriculture, where they have 
been safe for thirty years. What is the use of 
rocking the boat? 

The Forest Service is completely free from 
politics where it is. Ickes himself is straight, 
but the whole history of the Interior Depart- 
ment is reeking with politics. The tradition of 
the Interior Department is to put private inter- 
ests first. The tradition of the Agricultural 
Department is to. put public interests first. 

Wood is a crop. Forestry is tree farming. 
It belongs in the Department of Agriculture 
with all other farming and production from the 
soil. ; 

Undoubtedly if Secretary Ickes got the nation- 
al forests he would do his level best. But he 
has more work now than any other cabinet 
officer in Washington. The national forests are 
bigger than all the Atlantic States from Maine 
to Virginia, inclusive. Why put this additional 
load on a man who has too much to do already? 
Let the national forests stay where they are. 


Sincerely yours, 
GIFFORD PINCHOT 


Tariff Policy Should Not Deprive the American 
Lumber Industry of Its Home Markets 


Wasuinoton, D. C., July 15—By way of 
information, so that Government officials might 
not unwittingly cause serious economic damage 
by making reciprocal-trade tariff treaties with 
foreign countries in such a manner as to en- 
danger the lumber and forest products indus- 
tries of America, the position of the industry 
with respect to markets, capacity, resources 
and importance of the economic life of the 
nation as a whole was described by Wilson 
Compton, general manager National Lumber 
Manufacturers’ Association, in a letter July 9 
to Thomas Walker Page, chairman of the 
U. S. Tariff Commission’s committee for rec- 
iprocity information, and Dr. Henry F. Grady, 
of the Department of State’s committee on for- 
eign trade agreements. 

The North American continent is the world’s 
largest producer of lumber, he explained, and 
for decades up to 1931 the United States was 
the largest exporter of lumber, for among the 
nations it is the largest natural exporter of 
lumber, with its tremendous and varied timber 
resources and its large and well-equipped pro- 
ducing units. It has been accustomed to send- 
ing 10 percent of its cut into the export trade. 
But since 1931 Russia has again become active 
in the world lumber traffic, there have been 
preferential tariffs shifting to Canadian lumber- 
men a large portion of the trade with the 
United Kingdom, formerly the largest cus- 
tomer of this country’s lumber exporters, and 
these with other developments have so shifted 
world lumber traffic that in export volume the 
United States lumber industry is not now first, 
but fifth, its export business topped by that of 
Russia, Finland, Sweden and Canada. 

If in addition to this recession of export 
markets the tariff wall should be lowered to 
permit greater importation of foreign woods 
into the domestic markets, thus forcing the 
independent, unsubsidized American lumber 
manufacturer, paying high wages, to meet the 
price competition of the foreign manufacturer 
who often is aided by subsidy by his Govern- 
ment, and who pays the lowest of wages—if 
this should now be done the American lumber 
industry will be further deprived of just the 
kind of markets it needs most (that is, for 
lower grades of lumber), and at a time when 
these markets are especially essential to na- 
tional recovery. 

_ Calling attention to the fact that the Amer- 
ican lumber industry, which cut 38 billion feet 
in 1929 and sold 37 billion of it, and has an 
annual capacity of over 40 billion feet, in 1934 
cut only 15 billion feet and in the past three 
years has sold only 10 to 15 billion feet—the 
10-hillion cut in 1932 being the lowest since 
1869, Mr. Compton said that this “has served 
to focus attention upon the fact that the critical 


To Prevent Government From 
Entering into Reciprocal Trade 
Treaties That Will Open Foreign 
Markets to Other Commodities 
at Expense of Lumber Industry, 
Association Executive Informs 
Officials of Vital Importance of 
Lumber to Economic Life of 
Nation as a Whole, With Spe- 
cial Reference to Labor, and 
Describes Natural Importance 
of U. S. in World Lumber Trade 
—Says Continued Protection Is 
Necessary for Conserving Re- 
sources of the Nation 





forestry factor in the long run is the main- 
tenance of dependable markets and uses for 
forest products which will invite and encourage 
reproductive forest management both private 
and public.” Rather than permitting foreign 
manufacturers to take a slice of the domestic 
markets, therefore, “it would seem to be only 
national economic wisdom to preserve the 
American market for our largely idle capacity, 
for the plentiful present timber stand, and for 
our vast growth possibilities. Also, from the 
silvicultural view alone our extensive stands of 
large timber in the western States should be 
marketed and replaced with sustained new 
growth.” 

Labor has an important stake in this, also, 
Mr. Compton revealed, for among basic manu- 
facturing industries, out of the value which 
manufacturing adds to the raw materials, the 
lumber manufacturing industry pays the larg- 
est proportion in wages, and in proportion to 
value of product, provides the largest volume 
of employment—35 percent of the mill value of 
lumber is paid directly to labor in wages (in 
addition to indirect labor), while the average 
for all industry is only 17 percent—and only 
one other American industry has a wage scale 
higher than that prevailing in the great lumber 
camps of the West. 

In his letter Mr. Compton also pointed out 
another way in which the lumber industry is 
important to the national welfare. About 30 
percent of the total land area of the United 
States is permanent forest land, commercially 
useful for timber growing only, and for the 
nation to put such land to its best economic 


use requires that there be a market for the 
forest products grown thereon—for a reason- 
able annual portion of the 1,700-billion-foot 
stand that now exists and the timber to be 
grown under private and public programs of 
reforestation. Yet demand for lumber has been 
almost continuously decreasing in the past ten 
years, due partly to competition of other struc- 
tural and industrial materials and partly to 
other causes, and this has been greatly aggra- 
vated during the depression, so that “nearly 
two-thirds of the national lumber manufactur- 
ing capacity is now idle,” and “employments 
within the industry have become insecure—it is 
estimated that man-hours were 57 percent less 
in 1934 than in 1929, although wage earners 
were only 34 percent less,” which led Mr. 
Compton to declare that “no major American 
industry except agriculture has to wrestle with 
as difficult and chronic a problem of surplus 
of products.” 

Among the facts and figures he presented 
to prove his contention that no tariff conces- 
sions should permit further encroachment of 
foreign lumber upon the American market were 
reports by the United States Tariff Commis- 
sion, United States Timber Conservation 
Board, and the U. S. Forest Service (Cope- 
land Report), which quotations were to the 
effect that the American lumber industry is 
largest in the world, it can produce more than 
enough to supply the domestic demand, and 
that for the good of the people of the United 
States there must be “aggressive and persistent 
effort to retain, recapture and expand markets 
for wood.” 

Mr. Compton explained that the industry is 
not so deeply concerned about the competition 
with its better grades, for these possess natural 
advantages that foreign competition can not 
meet in quality, but that the price competition 
which is feared is in lower grades, for which 
there must be a market if the industry is 
to live and prosper. Also he did not suggest 
that the tariff be increased, but simply that it 
be not decreased any further. He asked adher- 
ence to the precedent set by the commercial 
treaty with, Sweden, which he said “was wise,” 
and “has been interpreted by the American 
lumber industry as commercial treaty policy,” 
“departure from which would open the way to 
low-priced and serious competition in our own 
domestic market by exports from such coun- 
tries with low wage standards as Russia, Po- 
land, Rumania, Yugoslavia, and possibly Aus- 
tria and Czechoslovakia.” He included the 
Siberian forests in the same class with Europe 
in this regard, but excluded Canada, where the 
situation is different, because it adjoins this 
country and because trade relations with the 


(Continued on page 40) 
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Binghamton, located near the 


angle where New York turns 
the northeastern corner of 
Pennsylvania, is said to be the 
top in lumber retailing and al- 
lied endeavors in the Empire 
State. Some reports reaching 
the Realm out at the old trad- 
ing post on Lake Michigan had 
it that Binghamton was the 
number-one town in an area 
that might include much more 
than New York. 

However, not all the local 
lumbermen are pleased by the 
circulation of these stories. A. 
F. Hoffman, of the Hoffman 
Lumber Co., told us he had 
dealt firmly with upwards of a 
hundred salesmen—we’re not 
quite sure of the number—for 
spreading such accounts. We 
take it he dealt with them more 
in sorrow than in anger. From 
where Mr. Hoffman sits he 
hasn’t noticed local retail de- 
mand over-straining local facili- 
ties of supply. He hasn’t ob- 
served any Binghamton dealer 
getting filthy with increment, 
earned or unearned. But as 
these stories blow about where 





In the Roberson display room is this 
fine showing of built-in devices, 
breakfast-room furniture, and medi- 
cine cabinets and mirrors, with a 


pleasing background of panels of 
Douglas fir plywood 
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Display of merchandise was conceded 
prime importance in designing the 
front of the A. Roberson & Son (Inc.) 
lumber, millwork and building mate- 
rial store in Binghamton, N. Y. 





they list, they produce feelings 
of desire; and at every opportu- 
nity new competition of one 
kind or another has raised its 
ugly head. 


A SHOE-MAKERS' 
CITY 


Now if you were looking for 
a place to put a new yard, you 
wouldn’t be much influenced by 
such rumors. They might lead 
you to investigate. You'd go 
and count cellar holes. You'd 
set observers to estimating the 
footage coming out of the front 
gates of the lumber yards. You’d 
interview carpenters and bank- 
ers and maybe make a few dis- 
creet inquiries of lumber deal- 
ers and so on. But of course 
there are prospective lumber- 
men who look upon unfavorable 
statements of resident lumber- 
men as efforts to keep a good 
thing to themselves. Such in- 
vestigators set out to find what 
they want to find; a method 
known to politics as well as to 
commerce. You know how it 
is; and since we don’t want Mr. 
Hoffman getting after us with a 
sharp educational stick we sug- 





gest that before you start a 
yard in Binghamton you go and 
confer with him and be guided 
by his advice. He’s a good fel- 
low, and he wouldn’t fool you. 

Binghamton is at the point 
where the Chenango fiows into 
the Susquehanna. It’s really 
one of three cities, more or less 
continuous; the other two be- 
ing Johnson City and Endicott. 
If you know your shoe geog- 
raphy you’re thinking of the 
Endicott-Johnson concern, noted 
the country over for making 
these essential articles of wear. 
It’s the biggest though not the 
only local industry, and it has 
come through the depression 
with an excellent record of em- 
ployment and production. This 
helps explain the stories about 
the impressive local lumber 
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4 REALM of the | 
RETAILER 


hear in going around that re 
tail lumber hours, wages and 
prices are remaining substap. 
tially what they were under the 
Codes. Where dealers followeg 
the Codes when the latter were 
supposed to be legal and con. 


stitutional, they have kept to 
essentially the same level, 
Where they did not, dealers 


continue to be self determining 
and follow about the same cut 
prices they arrived at on their 
own power in the Code days. It 
seems to be true that Code 
prices were best maintained 
where retail associations were 





The Roberson plant is one of Amer. 

ica's largest producers of millwork, 

and an imposing line-up of automo. 

biles shows that the mill is by no 
means idle 





sales; for 


this company has 
built and is still building a good 


many workmen’s houses. Some 
of the boys told us that while 
the company’s building program 
did offer employment to build- 
ing mechanics it didn’t figure 
much in local material sales. 
The accounts we heard at dif- 
ferent offices ranged from 75 to 
several hundred houses. 


LUMBER PRICES BEHAV- 
ING WELL 


R. G. Pratt, of the Pratt Lum- 
ber Co. (Inc.), was local Code 
authority for mason supplies; 
and he tells us that since the 
Supreme Court sent the Codes 
to the showers there has been 
some tendency for mason sup- 
ply prices to act up. Rather to 
act down. Lumber prices have 
stayed put pretty well, and Mr. 
Pratt thinks there isn’t much 
danger of their getting out of 
hand. While this department 
hasn’t made any formal investi- 
gation, we gather from what we 


strong. This isn’t surprising, 
but it is a reason for maintain- 
ing and extending association 
work. Voluntary co-operation, 
earnestly and reasonably fol- 
lowed out, establishes a pretty 
sound basis of understanding in 
fields such as prices, where 
judgment is important and 
where answers must be found 
by relating costs and setting 
standards of operating efficien- 
cy. There may be a few dealers 
ready to hurt themselves and 
the industry in order to injure 
a competitor; but the over: 
whelming majority are not of 
that stripe. Convince them of 
what is reasonable—really reas- 
onable—and they’ll do it. 

Mr. Pratt tells us that there 
is no lack of loan money it 
Binghamton, and a reasonably 
good risk can always be fixed 
out with funds. As in some 
other places, the earnest public 
ity of the FHA was occasion: 
ally misunderstood. Some peo 
ple thought Santa Claus was 
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RETAILING IN A BIG 
SHOE CENTER 


Building of Industrial Workers’ Houses—Value 
of Association Work — A Bank Makes Small 
Loans—Operating a Big Display and Sales Store 


working a non-union week and 
that all they needed to do was 
to indicate that they wanted 
to build a house. Others with 
petter credit ratings, still 
thought they could borrow all 
the money needed to build a 
house at 4 and certainly not 
more than 5 percent interest. 
These people were naturally 
disappointed, and usually de- 
cided that the Government had 
run out on them. In contrast 
to these rather fantastic hopes, 
Mr. Pratt told of a local bank 
with which he is connected. 
This bank, a few months ago, 





The Roberson company makes no se- 

cret of the fact that it sells roofing, 

nor of the kind and quality it offers. 

This is part of the outdoor display at 
the firm's plant 


ware and other building sup- 
plies but also manufactures 
millwork. If we are not mis- 


taken, its Binghamton factory is 
said to be the biggest millwork 
plant east of the Mississippi. 
C. P. Deyo was away when we 
called, but we were fortunate 
enough to meet W. M. Collins. 
Mr. Collins tells us that business 
is better every month this year 
than last. This company has 
had many years of experience 
in making loans to build houses. 
It has found this business satis- 
factory and is continuing it. 
There is no lack of house-build- 
ing money, Mr. Collins tells us, 
in the tri-cities. 

The department was especial- 
ly interested in the store build- 
ing the company has built on 
Main Street, on one corner of 





put in a small-loan department. 
The limit is $300, and the loans 
average about $200. These loans 
are made for any reasonable 
purpose. Endorsements are 
asked but a blanket insurance 
policy pays the residue of the 
loan should the borrower die be- 
fore the note is due. Payments 
are by the month, and the rate 
ot interest is comparatively low. 
The interesting aspect of this 
experience is that 80 percent or 
more of the applicants have 
been given loans. People still 
understand that a bank must do 
business on business principles 
and that when they go to a 
bank they are asking for a loan 
and not a camouflaged gift. 

The Pratt company does no 
house building. Some local 
dealers do. This company 
handles lumber and mason sup- 
plies but, we believe, no mill- 
work. 

A. Roberson & Son (Inc.) is 
‘ tremendous concern that not 
‘nly retails lumber, paint, hard- 


its big plant area, for the re- 
tailing of paint and hardware. 
It is a large plant, fully stocked, 
and carries a highly diversified 
line. Display and “silent sales- 
manship” are much to the front. 
One feature of especial interest 
was a series of alcoves for stor- 
age of reserve stock. There is a 
window in each alcove, to light 
both the stock on the shelves 
and the store. The panel on 
the end of each double range of 
shelves is used to display lock 
sets and the hundreds of other 
articles carried. These display 
items are permanently attached 
to the panels in patterns, and 
the shelves back of the panels 
contain the sales stock. In the 
center of the store is a great 
panel, both sides of which are 
used for displays; roofing, tile 
board, panel and plywood and 
the like. There are mirrors, 
breakfast sets, built-in cabinets, 
doors on a swinging rack, lawn 
and garden tools and all the 
other articles to be found in a 
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big hardware and _ building 
materials store. 

While the store is intended 


chiefly to handle hardware and 
paint, and while the retail of- 
fices are in the main office build- 
ing near the factory, the men 
in the store are prepared to 
make any sales—lumber and, 
for that matter, stock or special 
millwork. The store is on a 
busy street that is also an 
arterial highway; the main stem 


between Binghamton and _ its 
two sister cities. There is ample 
parking space. Every effort 


has been made to utilize easy 
accessibility and the appeal to 
the eye. The men in the store 
were as busy as the proverbial 
paperhanger; but they took time 
to tell us that sales were good 
and getting better; much repair 
and remodeling. and quite a 
number of new houses. 

G. C. Whipple, of Whipple 
Bros., was out of the city. This 
yard, dazzling with aluminum 
paint, is a cash concern. We 
were sorry to miss the chief, for 
we wanted to get inquisitive 





Other evidences of the wide variety 

of products ably merchandised by the 

Roberson company are these garden 

tools in front of a display of flooring, 

shingles, wall-tile etc., with samples 
of molding hanging overhead 
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The Pratt Lumber Co. (Inc.), in Bing- 
hamton, maintains a neat, bright and 
“classy'’ appearance in its delivery 
trucks, as this wheeled representative 
of the company demonstrates 





about the methods used. Cash 
methods vary considerably, due 
usually to local conditions. They 
all agree in asking for the 
money on the barrel head for 
pickup orders; but in building 
a house or supplying any other 
job that calls for deliveries over 
a number of days or weeks and 
in dealing with deliveries them- 
selves there are usually a num- 
ber of variations. Sometimes 
they’re rock-ribbed and have the 
eash before the load goes out, 
even though several loads go 
out each day over a period of 
days. Sometimes they demand 
a cash deposit against which 
lumber can be drawn. Some- 
times they refuse to deliver at 
all, sometimes they will deliver 
if paid to do it, and sometimes 
they deliver without charge. 
We are under the impression 
that this yard will defer pay- 
ment on a house until the job 
is done (making sure that the 
cash is available and will be 
handed over promptly when the 
house is finished) and that it 
has its own fleet of trucks and 
makes no charge for delivery. 
We were unlucky in missing 





16 


Harry R. Austin, of the Harry 
R. Austin Lumber Co.; calling 
both at his downtown office in 
Binghamton and also at the 
yard in Johnson City. Mr. Aus- 
tin is a prominent lumberman, 
widely known in the Empire 
State. 

Bartlett & Co., Inc., has a 
handsome office and plant near 
the retail center of the city. S. 
T. Clark tells us the company 
long specialized in fine interior 
trim, for such projects as 
churehes, libraries and other 
public or semi-public buildings. 
During the past few years the 
number of such buildings has 
not been excessive, so the mill 
is used for less artistic but 
none the less useful building 
jobs, and the company has de- 
veloped a general retail busi- 
ness. Mr. Clark told us with 
dry humor that he was in “the 
5 and 10 cent store business,” 
selling paints and table tops and 
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hand carving in his blood, so to 
speak, he naturally wants to 
keep on in the field of his spe- 
cialty. But Mr. Clark said with 
some cheerfulness that the com- 
pany was doing well enough. We 
hope and believe the country 
will return to fine woods before 
the world is much older. Noth- 
ing ever quite takes their place. 


DEBTS, PUBLIC AND 
PRIVATE 


The thing that seems to bother 
Mr. Clark is not keeping going 
on general yard business when 
he’d like to be making and 
selling church paneling. He’s 
worrying somewhat over the 
Federal debts and what they’re 
likely to do to us when the 
country gets tired of paying 
them. He thinks perhaps we 
could bear those debts we have, 
if we could keep from flying to 
others that we know not of. 
Political organizations seem 
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This department doesn’t know 
officially that there is such a 
thing as politics; but our retail 
friends don’t always pay atten- 
tion to what we don’t know offi- 
cially. Mr. Clark thinks that the 
way to deal with debts is to pay 
them and that this little con- 
tingency should be kept in mind 
when debts are contracted. 

A. F. Hoffman, mentioned at 
the beginning of this story, told 
us of his efforts to set Title II 
at work. At the time of our call 
he had a man working on pros- 
pects, but at that time he hadn’t 
had too much success. The of- 
ficial valuator, whatever his title 
may be, seemed to be over-im- 
pressed with the desirability of 
making loans only in top-notch 
neighborhoods. But there’s diffi- 
culty about getting all $5,000 
houses built in $15,000 neighbor- 
hoods. Sometimes restrictions 
get in the way, and if they didn’t 
the $5,000 prospect couldn’t af- 
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cause there was a barn three oy 
four hundred feet away. Mr 
Hoffman thinks the valuator 
will help the business along jf 
they get a more realistic ideg 7 
of the general character of the [ 
prospects and what kind é 5 
neighborhood they fit. The gep. | 
eral idea is that the buyer wil] | 
eventually pay his note; not 
that he’ll inevitably lose his 
property and that it must be re | 
sold. The financial conditie I 
and the moral responsibility of 7 
the debtor ought to bulk rather | 
large in such transactions. 

The H. T. Hunt Co., has ap | 
outlying yard, and Mr. Hunt 
tells us he does a varied busi- 








back porches. After a man has 
gotten fine cabinet woods and 


generally 


lacking in 
facilities in the field of spending. 


terminal 


ford the price of the lot. One good 
prospect got “extinguished” be- 


Taking the “Greek” Out of Lumber Values With 


Interpretative Salesmanship 


Dover, N. J., July 15.—We utilize interpreta- 
tive salesmanship because the increasing demand 
for lumber and building supplies is bringing to 
the market the usual parade of sub-quality lines, 
which are sold lower than quality goods but 
which from the standpoint of value give the con- 
sumer much less, in the long run, for his 
money,” said Frank Davenport, manager of the 
Park Union Lumber Co., of this city. : 

The occasion for his remark was an interview 
accorded, some weeks ago, to a news representa- 
tive of the AMERICAN LUMBERMAN, who was 
seeking a “slant” on this retailer’s ideas of 
merchandising. 

“Value is always a staple commodity,” con- 
tinued Mr. Davenport, “regardless of whether 
prices are high, low, rising, falling or fluctuating, 
and we find that, even today, the price-minded 
purchaser is usually ready to loosen up and pay 
more for quality merchandise after we interpret 
the value behind our prices. The average con- 
sumer can read a price tag, but intrinsic values 
are ‘all Greek’ to him, consequently the dealer 
must plainly interpret his values to prospective 
purchasers if he expects to procure better-value 
prices in these days of keen competition. This 
is how we use interpretative salesmanship to get 
quality prices for quality lumber from prospects 
to whom lumber values are ‘all Greek.’ 

Proceeding to an analysis of this phase of his 
selling policy, this progressive dealer said: 

“We begin by taking the prospect back to 
the trees that produced the lumber, telling him 
about the nature of the soil, the warmth, mois- 
ture and abundant sunshine of the territory 
where they grew—factors which assure sturdy 
trees that produce excellent lumber. From the 
forest, we take him to the kiln, tell him that 
speed in logging from forest to kiln means much 
to the ultimate consumer because logs held too 
long may become sour, lose color, smell musty, 
develop sap stain and fungus disease, which the 
consumer may not detect but which in final use 
of the lumber may mean the difference between 
a well-built home and a thrown-together shack. 
We explain that lumber is like any other raw 
material. It must be scientifically processed to 
give satisfactory service. An important part of 
the processing is done in the kiln, and we 
explain that the best of lumber can be ruined 


by improper seasoning. These things are known 
to every lumber dealer, but are ‘Greek’ to most 
consumers. Our interpretative sales talks ‘take 
the Greek’ out of our lumber values so that 
when we ask prices that reflect high-grade stock 





Says Frank Davenport, of the Park Union Lumber 

Co., Dover, N. J.: “The values in quality lumber are 

‘all Greek’ to the average prospect unless you 
translate them into understandable English.” 


the consumer does not consider us ‘high-priced’ 
just because a competitor has quoted him lower 
prices for lower-grade lumber which to his un- 
tutored eye looks as good as ours. 

“It costs money to do an expert job of sea- 
soning, and when we explain how much more 
dependable well-seasoned lumber is, and how 
much more it costs to season it properly, we 
have no trouble getting our prices. 

“The care given the lumber after seasoning is 
another topic we stress. Well-seasoned lumber 


of high quality may be damaged by lack oj 
proper care afterward. All the lumber we sell 
has been kept under cover after seasoning to 
prevent imperfections due to warping, drying out 
of shape etc. It adds to lumber costs to keep 


_lumber thus protected, which means that the 


consumer must pay more, and we find that he 
is willing to pay more, when shown by means 
of interpretative salesmanship that he is getting 
his money’s worth, and then some. 

“We then take the prospect from the kiln to 
our yard sheds, explaining that dirt, grease and 
dust do not damage our lumber while in transit, 
because before the cars are loaded they are 
cleaned, all projecting nails removed and the 
interior covered with heavy paper to protect 
the lumber. Most prospects are surprised to 
learn that good lumber needs to be handled s0 
carefully in transit. By the time we finish sales- 
talking, the prospect understands that good lun- 
ber is more than just something sawed out of a 
tree. 

“Our quality lumber is easy to work, free 
from pitch, does not split when nailed, - provides 
a perfect surface for painting, has no heart 
markings, is trimmed properly, uniformly kilt 
dried, edges on all dimension stock are eased; 
all of which means no waste and fast work, 
because each piece fits snugly on each side; a 
carpenter can put it up as fast as he can nail 
and get a strong, level surface all around, 
whether flooring, siding, sheathing or ceiling, 
which contributes to a better job at lower labor 
costs. Lumber produced with such care should 
not be mishandled through shoddy salesmanship, 
yet too many dealers, even when offering quality 
lumber with all these excellent talking points, 
are content with generalities about ‘best buy om ~ 
the market,’ ‘finest quality made,’ etc.—state ~ 
ments which in no way interpret value.” 

Mr. Davenport concluded his instructive re : 
marks by saying: 

“As a result of FHA activities and the get 
eral loosening up of money around here, thert 7 
is a marked increase in building. Since the y 


FHA started we have sold lumber for eleven 


homes, closing the contracts against cheaper 
competition because we used _ interpretative 
salesmanship to translate into understandable 
English the reasons for our higher prices.’ 





ness. One rather important de. | 
partment is the handling of lots BEDFC 
and the building of houses for Birm 
sale. He doesn’t contract but Know 
builds the house and then finds 
a buyer. Quite a bit of develop quote | 
ment is in progress in this cor. only’ fin 
ner of the city, and Mr. Hunt Whil 
says business is increasing in contrac 
volume. 
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3IRMINGHAM, ALA., July 15.—The way to sell 
roofing is to sell FHA terms, according to the 
experience of the Seale Lumber & Coal Co., 
here. This concern’s roofing business has 
jumped up 15 to 25 percent since it began co- 
operating with the FHA. 

“Our average roofing job runs around $150 
to $200, and that is a major purchase for most 
of our customers,” said Bedford F. Seale, presi- 
dent and manager. “For that reason it is neces- 
sary to stress easy terms. Before the FHA 
became active we sold roofing on 10 months’ 
time basis, trying to get enough down payment 
to defray the cost of the labor. Ten percent 
was added for carrying charges. Now, we can 
quote 12 to 36 months terms, with the FHA insuring the paper, and 
only five percent added for carrying charges.” 

While Mr. Seale supplies the materials on some roofing jobs sold by 
contractors, about 75 percent of the sales are made by him personally. 





BEDFORD F. SEALE, 
Birmingham, Ala., 
Knows his roofing 





REPAIRS 
OR BUILDING 


It is easy to build or repair now. If you glance through the chart below you will see how 
easy it will be for anyone of moderate means to arrange with us for cheap money for 
building and repairs e can finance your job with no mortgage to, sign, no lawyer fees, 
abstract of ther costs. Tngh phone us anc 3: apes 
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SEALE LUMBER and COAL CO. 











Type of newspaper advertising used by the Seale company 
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How Retailer Increased Roofing 
Sales 15 to 25 Percent 


Prospects are received daily irom his newspaper advertisements and 
from highway and street signs. The first thing he does is to send a man 
out to measure the roof; then, armed with a quotation, together with the 
amount of the monthly payments, he makes a personal call on the 
prospect. 

Mr. Seale likes to call on the prospect because he figures he may have 
an opportunity to sell other building materials such as paint, lumber and 
millwork. As he takes full responsibility for each job he has an 
advantage over some dealers who sell only the material and then turn 
the application over to a roofing contractor. He finds that prospects are 
interested only in a unit price; that is, one which covers the job in its 
entirety. 

“Santa Claus has really come to building material dealers and property 
owners in the person of the FHA,” said Mr. Seale. “Until it became 
active we all complained of lack of financing. All that can hinder us 
now is lack of initiative. 

“We try to initiate as many remodeling jobs as possible, assuring the 
home owner that he can leave the work entirely to us. Furthermore, we 


assure him that there is no mortgage to sign, no lawyer’s fee, no extra 
cost whatsoever—except the interest, of approximately five percent. We 
make the estimate, arrange the financial details and handle everything. 
All we want the owner to do is to say ‘yes’ and we proceed. 

“It is very seldom that a roofing job does not bring us other sales. lif 
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Distinctive type of roofing sign designed and erected by the Seale Lumber 
& Coal Co. Two of these signs costing $175 each are in service; also a 
number of others of lesser cost 


the house needs painting we try to get that job also, suggesting the 
proper color scheme to enhance the architectural distinction of the home. 
We find that owners buy roofing and paint to improve the appearance of 
their properties as much as they buy it to protect them from the elements. 
Both reasons play their part in selling.” 

The Seale Lumber & Coal Co. was established in 1931, but Mr. Seale 
has been connected with the roofing business for a much longer period. 











ROOFING DISPLAY AT THE SEALE YARD WHICH HELPS PROSPECTS DECIDE AS TO THE TYPE DESIRED 
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Three Local Dealers Get Good 
Federal Lumber Order 


CeLina, Onto, July 15.—The Celina Lumber 
& Supply Co. and the Stephenson Lumber Co., 
both of Celina, and the Western Ohio Lumber 
Co., of Coldwater, furnished about one-third 
each of the 70,000 feet of 2x4, 2x6, 2x8, 2x10 
and 2x12 No. 1 yellow pine and No. 1 yellow 
pine flooring, No. 2 roofing, sheathing and sid- 
ing required for construction of the new grand- 
stand at the Mercer County fair grounds. 

Due to the hurry in which the material would 
have to be delivered from the mills, the order 
was not let on bids, but was divided almost 
equally among the three yards, which supplied 
the lumber entirely from stock. The egrand- 
stand is a Federal relief project, and must be 
ready for the fair, early in August. 

Fred DeCurtin is the local architect for the 
project; Ralph G. Wright is the county engi- 
neer, and F. D. Kuckuck his assistant. These 
three men designed and superintended the con- 
struction. 

Norris W. Monroe is manager of the Stephen- 
son Lumber Co.; Fred Winkeljohn is manager 
of the Celina Lumber & Supply Co., and Carl 
Hess is manager of the Western Ohio Lumber 
Co. <All were born and raised in Mercer 
County and are desirous of seeing their home 


county prosper and the fair made a big suc- 


cess. They are all working together very well 
as competitors. 

The Mercer County Fair, like many other 
county fairs, ceased to function about five years 
ago; but last year and this year it has been 
revived and sponsored by the local post of 
the American Legion. 


Situation Challenges Quick 
Action by Dealers 


The following telegram from L. I. MacQueen, 
secretary National Federation of Building Sup- 
ply Dealers, Pittsburgh, Pa., outlines a situa- 
tion challenging immediate action by building 
material dealers everywhere: 

“Your immediate co-operation imperative. 
From information directly obtained in Wash- 
ington, Admiral Peoples plans now to purchase 
all cement and other materials for Federal re- 
lief projects from manufacturer. Great pres- 
sure must be brought quickly to prevent this 
disaster. Will you promptly urge as many of 
your dealers as possible to contact their sena- 
tors and congressmen at once? Ask them to 
demand by wire that vigorous protest be made 
against this policy to Admiral Peoples, Pro- 
curement Division, Washington, D. C. Wire 
should be strong and followed by letter because 
positive emergency exists. Future of your 
dealers’ business is definitely involved.” 











and other building supplies. 
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“REMINDER™ PANEL IS FEATURE OF DISPLAY 


A. Roberson & Son (Inc.), Binghamton, N. Y., is not only a large 
manufacturer of millwork but also a retailer of lumber, paint, hardware, 
The company has a handsome retail store, 





designed to make an excellent dis- 
play of millwork and the multitude 
of items in the retail stock. Every- 
thing for sale can be seen by the 
shopper. But in addition to the 
show windows, alcoves, panels and 
show cases there is a large “Re- 
minder” panel on which in bold 
lettering are listed some if not all 
the items carried. The store is large 
enough so that a customer might 
easily miss parts of it and its “silent 
salesmanship.” But everyone sees 
this panel; and curiosity will 
cause the buyer to stop and scan 
this easily-read list. Often the 
reading will remind him of an 
item he had forgotten or that he 
did not know was carried by the 
store. The panel is easily made 
and is a definite addition to the 
sales efforts. 
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Getting Down to Brass Tacks on 
Title Two 


A lumber dealer who is taking Title Two 
of the National Housing Act seriously, and 
getting right down to brass tacks in an effort 
to develop the possibilities of business that are 
latent in this legislation, is Ben A. Webster, 





5% Money For Your Future Home — 


20 Years to Pay on Easy Monthly Payments 
Loans Up to 80% of the Value of Home 


No Refinancing Charge Every 5 Yeors 


re 
IF YOU OWN A LOT YOU CAN BUILD A HOME 


HERE 1S A TYPICAL EXAMPLE OF THE PLAN WE 
ARE NOW OFFERING: 





IF YOU OWN A LOT VALUED AT -ee-be.. $ 500.00 
YOU WISH TO BUILD A HOUSE FOR $2250.00 
VALUE OF COMPLETED HOME ..... $2750.00 


IN MOST CASES WE CAN ARRANGE TO 
SUPPLY THE $2250.00 TO ERECT YOUR 
FUTURE HOME AS FOLLOWS: 


Menthly Peyment of Principe! ond Interest te Pey Your Leen 





Completely Out in 20 Yoors, ot 5% Interest .. $14.82 per mo. 
Estimated Texes on Completed Property. ot $48.00 Per Yeor $ 4.00 per mo. 
Eetimeted Fire ond Tornede Insurance, ot $6.00 Per Yeor $ .50 per mo. 
Service Chorge te Lending Imetituten $ .92 per mo. 
Martgege Mutwel Insurence te FH A $ .94 per mo. 

TOTAL PAYMENT .. $21.18 per mo. 


NOTICE particularly that the above monthly payment of $21 18 
per month will completely pay for your new home in 20 years, and 
during that time will pay for all your texes, your fire and tornado 
msurance and service charges 

This is cheaper than rent If you ore paying the same amount 
of rent, ot 6% per onnum interest, you will pay $3200.00 in 10 
years 

If you are renting, you are paying for a home whether you 
get :t or not 

There is no hokus pokus about this plan. No jokers. It is just 
© straight out and out plon conceived and put into operation 4 
Uncle Son to give you a home of your own, ond give you 2! 
years to pay for it 

If you wish to pay for it in less than 20 years you may do so 

All you need is 0 lot, a job and the reputation for paying your 
bills 

Call us or see us so we may explain how you may tok* o7- 
vantage of this plan 


WEBSTER LUMBER, Inc. 


PHONE 808 MASON CITY, IOWA 











A dealer's Title Two advertisement that states the 
proposition clearly and concisely 


of Webster Lumber (Inc.), Mason City, Lowa. 
There are plenty of others who are doing like- 
wise, but we happen to know of no retailer 
who has worked this proposition out in a 
more thorough way, or presented it to his trade 
more clearly and impressively, than has_ this 
well-known lowa lumberman. 

By way of showing what Mr. Webster is 
doing along the lines indicated, there is repro- 
duced here a newspaper advertisement which 
he ran last week in his local paper, which pre- 
sents the matter so clearly and plainly that “he 
who runs may read”—in other words, so that 
even the casual reader, if he is at all interested 
in the idea of building a home, will find his 
attention challenged, and will further find that 
the information he wants is right before him. 

The advertisement here reproduced is shown 
about one-third of its original size. It is headed 
“Five percent money for your future home, 
with twenty years to pay on easy monthly 
payments—loans up to 80 percent of the value 
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AMERICAN LUMBERMAN 








BILL OF MATERIAL 


300 Ibs. Nails 


724 eu. ft. Concrete Footings, Walls and Piers 
24 lin. ft. Brick Single 8x12” Fiue Chimney 


24 lin. ft. 8x12” Flue Lining 

25 sq. ft. Concrete Floor, Rear Porch 
26 sq. ft. Concrete Floor, Entry 

338 sq. ft. Concrete Floor, Basement 

| cast iron Coal Chute Door and Frame 
! cast iron Clean Out Door and Frame 
410 yards Lath and Plaster 

4 cast iron Vents 8x22” 

176 sq. ft. Tin Roofing 

134 lin. ft. 4/2” Gutter 

48 lin. ft. 3” Downspout 


LUMBER & MILLWORK 


4 pes. 2x8’°—12’ Girder 

260 lin, ft. 2x8” Sills and Headers 
60 pes, 2x8’"—I2’ Joist 

12 pes. 2x8"—10' Joist 

60 pes. 2x6”—12' Clg. Joist 

14 pes. 2x6"—10' Cig. Joist 

3 pes, 2x8’—14' Porch Floor Joist 
640 lin. ft. 2x4” Plates 

194 pes. 2x4”"—8’ Studs 

24 pes. 2x4”"—9' Studs 

20 pes. 2x4”—12' Stud Gables 

40 pes. 2x4”"—I6' Rafters 

10 pes, 2x4”"—10' Rafters 

2 pes, 2x4”"—14’ Rafter Hips 

6 pes. 2x4”"—12’ Lookouts 

12 pes. Ix6”"—12’ Collar Beams 
48 lin. ft. 1x6” Ridge Board 
300 lin. ft. !x3” Bridging 

60 lin. ft. 1x3” Tie Bd. Clg. Joist 
170 lin. ft. Cornice to detail 

2 Columns 8” Dia.—7-6 Detail 


Pergola Top for Porch, complete detail 


2 Flower Boxes 





2 Porch Steps, assembled 

| Cellar Stair including horses cut. 
ix4 T&G Flooring 

36 ft. Porch Floor. 

10” bev. & Rabt. Siding 
3 Rolls Building Paper 

ix4 Sheathing Roof. 

200 ft. 8” Shiplap, sunroom roof 


Ww 


Cellar Sash Frames 3 It. 
Frame 3-0x6-8 134 Rabt. Trim, | side 


10x12”, 1346” SS & trim 





WRITE FOR FREE COPY OF PLAN BOOK ''YOUR NEW HOME" 


| Twin Frame 12 It. 8x8", 1%” SS & trim 

| Quad. Cas. Frame 8 It. 10x!2”, 134” SS & trim 

1 Trip. Cas. Frame 8 It. 10x!2”, 1%” SS & trim 

2 pr. Shutters 12 It. 10x12”, See Elev. 

3 Sash 3 It. 10x12”, 1%” SS 

5 Windows 12 It. 10xi2’, 1%” SS 

5 Windows {2 It. 8x8” 134” SS 

| Window 8 It. 10x12”, 136” SS 

7 Cas. Sash 8 It. 10x12”, 1%” SS 

| Door 3-0x6-8 134 6 pan. Colonial 

| Door 2-8x6-8 1% 15 It. DS 

1 Door 2-8x6-8 134 3x pan. 6 It. DS 

2 Doors 2-6x6-8 1% 15 It. DS 

| Door 2-8x6-0 1% 6 pan. 

2 Doors 2-8x6-8 13% 6 pan. 

3 Doors 2 6x6-8 1% 6 pan. 

3 Doors 2-4x6-8 136 6 pan. 

| Indoor Frame 5-0x6-8 Trim 2 S$ 

! Indoor Frame 2-8x6-0 Trim 2 S 

3 Indoor Frames 2-6x6-8 Tr'm 2 S 

2 Indoor Frames 2-8x6-8 Trim 2 S 

3 Indoor Frames 2-4x6-8 Trim 2 S$ 

300 I'n. ft. 6” Base & Shoe 

28 ft. 12” Shelving 

36 lin. ft. 4” Hook Strip 

40 lin, ft. 2” Cleat 

| Kitechon Cupboard—Detail, hardware applied 

| Breakfast Room Set—Details 

| Medicine Cabinet—Mirror 12x16” 

2 Sets Jambs & Trim for Cased Openings 

FINISH HARDWARE 

3 pr. 32x32 Butts 

10 pr. 3x3 Butts 

2 pr. Shutter Hinges and Catches 

11 set Sash Lecks and Lifts 

7 pr. Casement Sash Fasteners & Adjusters, 
open out 

3 pr. 2%x2Y%2 Butts—Cellar Sash 

3 pr. Hooks & Eyes—Cellar Sash 

Plumbing and Heating Equipment, Painting and 
Electrical Equipment—By Owner 



































AMERICAN LUMBERMAN 




















American Lumberman Farm Building Suggestion 
MILK HOUSE 7’x7’. PLAN No. 75201 
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LIST OF MATERIAL 
LUMBER 
Sills, No. 2 Com., | pe. 2”x6"x14’-0” 
Sills, No. 2 Com., | pe. 2”x6"x12’-0” 


Studding, No. 2 Com., 2 pes. 2”x4” 
x16’-0” 

Studding, No. 2 Com., 2 pes. 2”x4” 
x14’-0” 

Studding, No. 2 Com., 2 pes. 2”x4” 
x12’-0” 

Studding, No. 2 Com., | pc. 2”x4”x 
10’-0” 

Headers, No. 2 Com., | pc. 2”x4”x 
12’-0” 

Plates, No. 2 Com., | pc. 2”x4’x 
14’.0” 


Rafters, No. 2 Com., 2 pes. 2”x4”x 
18’-0” 


# LT. 9°28 12" BARN SASH 

HINGE AT BOTTOM 

SCREEN ON OUTSIDE 
—_—— 








SCREEN 





6” DROP Si 


Lae PRE ree 
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Roof Sheathing, No. 2 Com., 8 pes. 
1"x8”x18'-0” 

Bracing, Shiplap, No. 2 Com., | pe. 
1°x4""x8’-0” 

Drop Siding, No. | Com., 1x6” 

Fascia No. | Com., 2 pes. 1”x4”x 
18’-0” 

Corner Boards, No. | Com., 2 pes. 
1°x4""x14'-0” 


‘Corner Boards, No. | Com., 2 pes. 


1”’x4”x10'-0” 

Door Jamb, No. | Com., | pe. 1x5” 
x16’-0” 

Window Jamb, No. | Com. | pe. 
1”'x5”x14'-0” 

Window Jamb, No. | Com., | pe. 
2" x6"x8'-0” 

Stops, No. | Com., 1x2” 

Screen Frame, No. | Com., | pe. 
1x2”x18'-0” 

Tank Lid, No. | Com., 5 pes., 1x6” 
x14’-0” 


Casings, D&M No. | Com., 2 pes. 
1x41 6’-0” 


Barn Sash, 2 pes., 4 Lt. 9”’x12”xI'/,” 
Glazed 


Door, | pc. 2'-6"x6’-6"x1 34” 


Screen Door, | pc. 2’-6"x6’-6"xI!/2” 
Bronze Wire 


Roofing or shingles, | square 


HARDWARE 
Anchor Bolts, 8 pes. !/>"x8” 
P-Trap, C.l., | pe. 4” Standard 
T-Branch, C.l., | pe. 4x2” 
Bell Trap, | pc. 6”x6” 
Coupling, Brass, | pc. 2” 
Pipe, Galv. |., 2” 
Drain Pipe, C.l., 2” 
Drain Pipe, C.l., 4” 
Drying Rack, Galv. |. Pipe, 1” 
Floor Flange, Galv. |. Pipe, | pc. 1” 
*, Side Outlet, Galv. |. Pipe, | pe. 
es Side Outlet, Galv. |. Pipe, | pe. 
Hinges, Butt, 4” 
Hinges, T, 8” 
Spring Butts 


REMOVABLE 
OVER FLOW pipe 
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Courtesy of University of Illinois College of Agriculture, Urbana. 


Screen Wire, 24”x5’-0” 

Lock Set, Mortise | pc. 
Latch, | pc. 

Spring Bolts, 4 pes. 

Nails, 6!/,+, 16d Com. 
Nails, 124+, 8d Com. 

Nails, 34, 8d Casing 

Paint, Lead & Oil (2 coats) 
Channel Iron, | pc. 4”-6’-0” 


Reinforcing Rods, Round, 4 pes. 34” 
x18’-0” 


Reinforcing Rods, 2 pes. 34”x6’-0” 
Reinforcing Rods, 16 pcs. 34”x2’-6” 
CONCRETE 

Concrete, 2.9 cubic yards 


SCREE 


DOOR 





SoutTn ELEVATION 
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July 20, 1935 


of the home.” It is pointed out that the recur- 
ring finance charge every five years on an ordi- 
nary mortgage 1S eliminated under the new 
procedure. “Now, if you own a lot you can 
build a home,” the advertisement continues, and 
proceeds to demonstrate by a typical example 
just how this works out. — 

It is shown by detailed figures how a home 
worth $2,750 (including $500 lot) can be car- 
ried along and fully paid out in twenty years, 
by total monthly payments of only $21.18. This 
covers all charges, including taxes, insurance, 
service, etc.; and, as the advertisement points 
out, it is “cheaper than rent,” because a renter 
paying the same amount per month, at 6 percent 
‘ interest, will have paid out $3,200 in ten years. 

All this is clinched with the statement, “If 
you are renting, you are paying for a home 
whether you get it or not.” And, by way of 
reassuring any doubting Thomas who may still 
be holding back fearing some hidden joker, Mr. 
Webster gives his personal assurance: “There 
is no hokus-pokus about this plan; no jokers; 
it is just a straight out-and-out plan conceived 
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MENSION 6'- 4" 


The experience of numerous lumber and 
building material dealers proves that customers 
will buy more if they are given a chance to get 
to the merchandise. Sometimes the mere re- 
arrangement of the sales room and the posi- 


TANK 








The E. K. Wood Lumber 
Co.'s paint department is 
enticing, not only because 
of the attractiveness of 
the displays but also be- 
cause of the accessibility 
of the merchandise. The 
stock is carried on step- 
up fixtures reaching to 
the height of the plate- 
rail around two walls in 
this corner. Instead of 
having to lift a can out 
” of a shelf, as would be 

the case if wall-shelving 
» were used, the customer, 
or salesperson, lifts it up 
a for inspection, which is 
much easier 





tion of the stocks, plus the addition of other 
lines, will give customers their chance to touch 

and handle goods; often leading to a sale. 
Illustrative of rearrangements which give 
™ customers this chance are those of the E. K. 
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This sketch shows the previous arrangement of the 
sales room of the E. K. Wood Lumber Co.; Long 
Beach, ° Calif. 























AMERICAN 


and put into operation by Uncle Sam to give 
you a home of your own, with twenty years to 
pay for it.” 

The public is urged to come in and give Mr. 
Webster an opportunity to explain how persons 
who are ambitious to own homes of their own 
may take advantage of this plan. Altogether, 
the advertisement is an exceptionally forceful 
presentation, which might well serve as a model 
for other dealers in selling Title Two of the 
National Housing Act to the people of their 
communities. 





“Playing Up" the Silver Lining 


It takes courage and vision to “sense” an 
advertising and merchandising opportunity in 
such a nerve-racking, morale-wrecking calamity 
as the dust storms which swept large areas of 
the West within recent months. But the man- 
ager of the Cambridge Lumber Co., Cambridge, 
Neb., did that very thing, according to a story 
just sent in by an occasional news representa- 


Wood Lumber Co.’s yard on East Anaheim 
Avenue, Long Beach, Calif. The accompany- 


ing two sketches are representative of the pre- 
vious and the present layouts. ; 
Formerly the general offices occupied a front 


corner of the 40 by 50 foot room. Two rows 
of display cases and counters barred the public 
from the offices. Across the main aisle was 
another section likewise fenced off by count- 
ers and cases containing displays of hardware 
and other small items. The public was not in- 
tentionally barred from this area, the center 
of which contained floor and table displays, but 
the arrangement of the cases and counters 
had that result. While visitors were welcome 
to enter the space, designated in the sketch as 
“Hardware Department,” and were actually con- 
ducted into it by salesmen waiting upon them, 
they did not feel privileged to enter except 
when accompanied by a representative of the 
sales organization. 

Practically the only change made in the 
arrangements was the removal of the lines of 
counters and cases surrounding the hardware 
department. These were broken up in small 
units and stationed diagonally and square with- 
in the department, as the second sketch shows. 
Now, when a customer enters from the street 
door, the aisles invite him to wander around 
the room and look at the various displays of 
merchandise set up. The broken lines in the 
sketch indicate the routes. he may travel and 
the accessibility of all merchandise in the room. 
The only two areas from which he is psycho- 


LUMBERMAN 








21 


tive of the AMERICAN LUMBERMAN, who quotes 
the Cambridge dealer as follows: 

“During the terrible dust storms of April,” 
he said, “we continued to feature our clean-up 
and paint-up materials, trying to make light of 
the matter, and keep up the morale of our peo- 
ple. One of the ads that was most effective 
was run shortly before the first May rain. It 
read thus: 

IF IT HASN’T RAINED BEFORE THIS 

GOES TO PRESS 

we still believe it will some time. We 

have a real bargain in the 10c and 25c 

cans of Enamel Paints and Varnishes, 
so why not brighten up a little between 
dust storms? 

“This ad was run just after one of the worst 
dust storms of the season had struck our city. 
It had been an ideal spring day, then late in 
the afternoon dust could be seen floating in 
the air. About six o’clock a strong wind came 
up, traveling 50 miles an hour. Some trees 
were uprooted, and a portion of the produce sta- 
tion blown out. Car lights were almost use- 


Dealer Encourages Visitors to Explore 


logically barred are those occupied by the gen- 
eral offices and the private office. 

Even a customer who enters the driveway 
door experiences greater freedom. If the sales- 
people are busy with other customers he will 
undoubtedly wander into the display area and 
interest himself by inspecting the merchandise 
offerings and considering whether or not he 
can use this or that item to advantage. 

It is obvious that by opening the display 
area up such items as built-in furniture gain 
more attention. Take the model kitchen 
cabinet, for example: The visitor feels privi- 
leged to wander over to open its doors and 
drawers, and examine its construction. Similar 
attention is paid the samples of built-in iron- 
ing boards, a battery of eight of which flanks 
the door leading into the private office. He 
feels free to sit down in the ready-cut lawn 
furniture; to handle the samples of other lines 
on display. 

Because of the many varieties of goods the 
modern building material dealer carries, which 
include paint, hardware and gadgets of various 
sorts, the arrangements and display facilities 
must be such as to encourage visitors to “ex- 
plore.” The more they explore the more dis- 
coveries they make; and the more discoveries 
| make the more buying they are likely 
to do. 

Incidentally it might almost be averred that, 
since open display is a feature of most modern 
retail merchandising establishments, for a lum- 
ber dealer not to follow similar practices 
creates a sub-conscious feeling among his cus- 
tomers that he doubts their honesty. 
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Showing present arrangement of the sales room 
of E. K. Wood Lumber Co., Long Beach, Callif., 
indicating how the display area was opened up 
and how the visitor is induced to explore the 
merchandise offerings 
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less. Two of our best known citizens were two 
hours coming from a neighboring town two 
miles distant. Another, starting out into the 
country, became lost and had to wait for sev- 
eral hours until the storm subsided. In the 
business part of Cambridge the dust was so bad 
one could not see across the street, and all 
traffic came to an absolute standstill. This part 
of the State had been hit by several bad dust 
storms, but that last evening storm was the 
worst that has struck us. 

“After the rains of May had turned the dust 
into mud, and the people of the community had 
stopped wearing gas masks, and had dug out 
from under the dust that coated their homes 
and places of business, we did a very satisfac- 
tory business in paint and lumber to repair the 
ravages of the prolonged winds and drouth.” 





Organize Construction 


Exchange 


A large group of building supply dealers, rep- 
resenting the major merchandising markets 
throughout the United States, have organized 
the Construction Exchange (Inc.), with prin- 
cipal offices in the Investment building, Pitts- 
burgh, Pa. Officers of the Exchange are H. S. 
Chaffee, Globe Plaster Co., Buffalo, N. Y., 
president; S. B. Casey, Hillside Stone & Sup- 
ply Co., Pittsburgh, Pa., vice-president, and 
L. I. MacQueen, business counsel, Pittsburgh, 
Pa., secretary-treasurer. 

Directors of this new corporation will be 
selected from a list of prominent building sup- 
ply dealers throughout the United States and 
announcement has just been made of the ap- 
pointment as service manager of H. A. Miller, 
who formerly held an executive position on the 
staff of the National Association of Credit Men. 

The Construction Exchange (Inc.) will func- 
tion as a clearing house of information for 
building supply dealers and manufacturers. 


Slate Roofs Offer Profit Oppor- 
tunity to Dealers 


Bancor, Pa., July 15.—Claiming the unique 
distinction of never having found it necessary to 
replace a roof, this little city is the home of 
one of the important industries that play a lead- 
ing part in providing materials for permanent 
roofs on homes, chuches and public buildings of 
all kinds. The North Bangor Slate Co. is one 
of the leading slate manufacturers of the coun- 
try and its product is doing service on thou- 
sands of roofs. At its immense quarries here, 
this company is turning out the Genuine Bangor 
Slate that has found favor with dealers and 
builders everywhere. Hand-fashioned by mas- 
ter craftsmen, the No. 1 Clear grade Genuine 
3angor Certificate Slate is especially recom- 
mended for churches and other buildings that 
are erected with a view to a long life without 
the necessity of repairs. 

A feature of Genuine Bangor Slate is its 
adaptability for reroofing over old shingles, and 
many dealers throughout the country are finding 
it possible to increase the volume of their busi- 
ness through recommending the use of slate in 
reroofing. The question often is asked, “Does 
a slate roof require special roof construction?” 
The manufacturers advise that special roof con- 
struction is not necessary, as the standard thick- 
ness, approximately ¥s-inch, may be used with 
safety on any building conforming to the build- 
ing laws. 

William H. Smith, treasurer and general 
manager of the North Bangor Slate Co., long 
has been identified with the slate industry and 
stands high in the estimation of retail lumber 
and building material dealers, jobbers and large 
contractors with whom his company has had 
business relations. 

This company is now merchandising its own 
product and has adopted a distribution and dis- 
count plan that gives full protection to the re- 
tail lumber and building material dealers. In 
order to insure this protection, as well as to 
insure receiving a quality product, it is neces- 
sary that the specifications be properly written, 
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If Bangor Slate—one of the few really fine 
slates manufactured in this country—is desired, 
the specifications should read 


“Genuine Bangor Slate with certificate and 
labels of the Bangor Slate Association of 
Bangor, Pa.” 


In this way, a dealer may be assured of price 
protection, quality protection, and specification 
protection. 

Dealers who are interested are invited to 
write to the company at Bangor, Pa., for full 
particulars concerning its merchandising policy, 
and for information that will be of assistance in 
selling slate roofs in their respective communi- 
ties. 





Sales Philosophy of an Illinois 


Dealer 


C. A. Glore, of the C. A. Glore Lumber Co., 
Centralia, Ill., is a firm believer in the value 
of what in the distant past were called side- 
lines. But the last few years have served to 
get some of the bottom rails on top of the fence, 
at Jeast for a time. “If lumber moved as well 
as paint, hardware, fence and the general line 
commonly known as building materials,” this 





C. A. Glore (left), Centralia (Ill.) dealer, talking 
with one of his carpenter friends 


famous southern Illinois dealer said, “we’d have 
a big, booming business.” 

Because he believes in and handles these 
lines Mr. Glore has put in a big paint and 
hardware room in the front of the warehouse, 
just across the drive from the office. He 
makes careful use of window displays and other 
methods of silent salesmanship. 

“One reason we feature these lines,” Mr. 
Glore said, “is that a combination of events 
which happened some years ago has given Cen- 
tralia a number of houses that are not work- 
ing. Some were repossessed; and local capi- 
talists are a little slow about financing new 
houses until the market is in better condition. 
But all the houses in the city get in need of 
paint and other repairs, with the passing of 
time, and that’s what we’ve been aiming our 
sales efforts at. The early work of the HOLC 
did a lot of good here, and we'd like to see it 
largely extended.” 

When the AMERICAN LUMBERMAN representa- 
tive mentioned the excellent location of this big 
plant, where Mr. Glore has been doing busi- 
ness for thirty-eight years, the genial lumber- 
man nodded. “It’s pretty good, I guess,” he 
said. “But it isn’t good enough. Not in these 
days. The next time I move I’m going to put 
the yard right next to the bank.” 





New Building Is Planned for | tte news! 
our lines 


Future Growth | type of ac 

Cotumsus, Tex., July 15.—The new yar / For ogee 

building of the Columbus Lumber Co., fp. ay 
cently completed here, is unusual in that ql. 5 a 





though the present structure is one-story, the pert work 
: “ ssist you 
foundation has been planned and constructej | . “A itl 
with a view to eventually adding four an . 
: . Po e a n Addit 
possibly five additional stories. es ? 4 in 
The structure is 36x51 feet, with a drivewa, guest 
through center for convenience in loading an; Th " 
unloading merchandise. On each side of the = 
driveway is a 10-foot display window. nog ok 
The building being located on the railroad / keep ‘st 
tracks makes it very convenient for loading anj pe os : 
unloading cars. we P al . 
It is constructed of reinforced concrete anj uesinne 
duntile, the latter being a product of the (po. | 
lumbus Concrete Products Works, in which the 
owners of the Columbus Lumber Co. also are | 
interested. 
It is expected that two additional floors } 
will be added to the building within the nex 
two years, these to be made into modern apart. ScRAN1 
ments with all the latest improvements and of this ci 
accessories, including tiled baths and kitchens, organizat 
hardwood floors throughout etc. | project s 
It is planned to devote the fourth floor, when | _ effective 
added, to a large club room, 36x51, which will | _ remodelir 
be floored with maple, and have all the fur- the gover 
nishings necessary for comfort of the occu- This 
pants. quarters, 
The north side of the new building will be room pr¢ 
used to display paints, varnishes and enamels, project 
tools and builders’ hardware, rifles, shotguns } Joseph J 
and ammunition, and will also house the com- a reputa 
pany’s office. ergy. / 
On the south side will be a display of stock ' promoted 
of Crane plumbing fixtures, Westinghouse its impor 
radios and lighting fixtures, washing machines to includ 
and sweepers, etc.; also millwork, sash and | trical ce 
doors. | others it 
Directly in front of the building, and across repair. 
the street, will be the storage yard for common No g 
and face brick, cedar posts, concrete mixers, solely a 
road graders, tractors and other miscellaneous ing mate 
heavy machinery used in general contracting various 
work. to displa 
Manager A. W. Willrodt is much _ pleased tractors 
with the new layout, which has greatly en- the proj 
hanced the convenience and efficiency of the } FHA, it 
plant and made it possible to give the com- tion for 
pany’s large and growing trade even better would be 
service than ever before. The dis} 
: work of 
to const 
Handles the Job From Founda: _ inthe g 
° ° Mr, ( 
tion to Chimney-top loan reg 
The justifiable reluctance of the average Wh the 
would-be home owner to deal with a dozen or wae & 
so different firms and persons before he can th usuall 
turn the key in the door of his completed dwell- t d hie 
ing has often been cited as one of the major Me fh 
reasons for sales resistance in this field. One ae 


way in which this obstacle is being overcome 
by some dealers is revealed in a recent inter- 
view had by an AMERICAN LUMBERMAN repre- 
sentative with Otto H. Seiffert, of the H. 0. 
Seiffert Lumber Co., Davenport, Iowa. 

“We maintain a complete building service,” | 
said Mr. Seiffert, “functioning as contractors 
as well as dealers. When a man comes to ws |) 
desiring a home built, we furnish both the 
materials and labor, and turn the job over 
to him when it is completed, so that he does | 
not have to bother paying several people. He | 
doesn’t even have to supervise the job, as he | 
knows we are watching closely. 

“There has been but little building going of | 
in Davenport for the past few years, but there 
is a much more hopeful spirit at present, and 
I think this summer and fall will show 3 
decided upturn. There has been in recent years 
a decided tendency towards the use of cheaper 
grades of flooring, but this season the trend 
has been upward again.” 

When asked as to what merchandising meth- 
ods had been found most effective, Mr. Seiffert | ies 
replied : _&— nterior 

“We have found that regular advertising i | 








; 
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for the newspapers is the best method of keeping 
our lines before the public. I think the best 
type of ad is that which mentions a single item. 
; For instance, last month we featured garages, 
-W yard saying: ‘We will draw building plans, furnish 
~ & p the highest quality materials, recommend ex- 
that aj. pert workmen, supervise the construction, and 
Ory, the | assist you in financing the structure.’ 
structed “A Jittle later we suggested ‘Make the Porch 
our and an Additional Living Room,’ by having it 
lie glassed in for winter and screened in for sum- 
/eway 
ing ang i eThese practical suggestions are far more 
OF the effective than a general announcement. We 
= } keep before the public constantly the fact that 
railroad we assist in financing building projects, and that 
ting ani we plan and build homes as well as supply the 
rete and materials.” 
the Co- } 
hich the 
also are | 
1 floors j 
the next . 
Nn apart: ScraNTON, Pa., July 15.—The retail dealers 
nts and of this city have long operated an efficient local 
kitchens, organization; and this organization started a 
| project some little time ago to make a more 
or, when effective use of FHA financing and of the 
lich will ' remodeling and building publicity started by 
the fur- the government. 
e occu F This centers in a Federal Housing Head- 
quarters, located in a downtown, street-level 
will be room provided rent free by a local bank. The 
enamels, project is under the immediate charge of 
shotguns | Joseph J. Coyle, a young man who has made 
he com- a reputation for knowledge, efficiency and en- 
ergy. At first the Headquarters idea was 
of stock ' promoted solely by the local lumbermen. But 
inghouse its importance and scope soon made it advisable 
nachines to include hardware dealers, furnace men, elec- 
ash and | trical contractors, building contractors and 
| others interested in building construction and 
d across repair. 
common | No goods are retailed in the store. It is 
mixers, | solely a display project, so far as actual build- 
Ianeous ing materials are concerned. At a small rental 
itracting various companies are given space in which 
to display selected items of their lines. Con- 
pleased tractors are registered for a small fee. Thus 
atly en- the project has been made self-sustaining. The 
of the | FHA, it seems, offered to make an appropria- 
he com- tion for its support; but the dealers thought it 
n better would be better to depend upon local financing. 
The displays make an excellent setting for the 
work of Mr. Coyle, and the people who come 
to consult with him are necessarily interested 
unda- in the goods shown. 
Mr. Coyle has a thorough knowledge of the 
loan regulations and of the local rules concern- 
average ing the areas where loans are permissible. 
fozen or When a prospect comes to him—and the lobby 
he can is usually filled with inquirers all day and into 
d dwell- the evening—he quickly appraises the applicant 
e major and his desires. When Mr. Coyle sends or 
d. One takes the man to the bank he has all the papers 
wercomse made out and the project lined up so that 
it inter- 
N repre- | 
2 H. O 
service,” 
itractors ' 
es to us 
oth the 
ob over 
he does 
ole. He 
», as he | 
oing of | 
ut there 
ent, and 
show 4 
nt years 
cheaper 
1e trend 
iz meth- © 
Seiffert | 


ising in | 


Interior of Federal Housing Headquarters, Scranton, Pa., fitted up as a display 
room for building materials and accessories. 
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All of the buildings of the Seiffert Lumber 
Co., including the commodious office, are of 
substantial construction, affording weather- 
proof coverage for the lumber and other stock, 


materially reducing the fire hazard. 
—_—_—_—_—_—_———— 


Retailers Unite to Protect Con- 


sumers’ Interests 


Co_umsus, Oun10, July 15.—The retail lumber 
dealers of this city have recently perfected an 
organization under the name District No. 8 of 
the Ohio Association of Retail Lumber Dealers, 
the purpose of which is to encourage the use 
of lumber as a building material; also, to pro- 
mote the use of the proper lumber for a given 
place or purpose. Howard McLees is secretary- 


How Co-operation Aids F 


completing the loan is simplified as much as it 
can be. If the borrower has a contractor in 
mind, that is all right. If he does not have, 
he is given the names of the three contractors 
at the head of the registered list; and these 
three submit competitive bids. The one who 
gets the job is then placed at the bottom of 
the list and the other two remain at the top. 





Exterior of Federal Housing Headquarters, Scran- 

ton, Pa., a co-operative project of lumber and 

material dealers and others interested in promoting 
construction and repairs 


_OR BY 
Lachka Linoleum 
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manager, and headquarters 1005 Atlas 
Building. 

We are endeavoring to be very frank with 
the public in not recommending any wood 
or material that we do not believe will give 
100 percent service, said Mr. McLees in a 
statement to the AMERICAN LUMBERMAN. We 
are also endeavoring to correct the practice 
on the part of some lumber dealers of sub- 
stitution of grades and species. We are 
asking the public to register any complaint 
they may have on grade or species, or on 
workmanship on the material used in their 
structures. We are paying particular at- 
tention to millwork. We do not hesitate 
to criticise architects for acceptance from 
contractors of a job that we do not feel 
has been done in a workmanlike manner. 

We are also co-operating with manufac- 
turers ‘in the correction of the practice of 


are 


HA Program 


Andrew P. J. Best, secretary of the Lacka- 
wanna Lumbermen’s Association and of the 
Allied Builders Supply Credit Bureau, de- 
scribed still another promotional and publicity 
effort. This is the remodeling of an old house. 
The county commissioners were interested in 
this project and not only allowed the house to 
be placed in the Court House park, but also 
supplied water connections. This small house 
is to be completely remodeled during the sum- 
mer, and a new wing is being added. This 
project, too, is under the direction of repre- 
sentatives of all branches of the building in- 
dustry. A committee of three lumbermen, two 
of whom are graduate architects, has charge of 
the design and all the frame construction work. 
A committee of the electrical dealers will take 
care of electric installations; and so on. The 
work will not be hurried, for it is to be edu- 
cational in character, and it is desired that as 
many people as possible shall observe every 
stage. Arrangements have been made _ for 
landscaping. Wallboard is to be used on the 
walls until after the house is moved to its 
permanent location. The two sections are 
bolted together to admit of easy moving. Along 
in the fall the house will go to its prepared 
foundation, and then will be plastered. It is 
planned to have a family living in it by Christ- 
mas; and perhaps a Christmas party will be 
staged as the final event. 

It is expected to keep the Federal Housing 
Headquarters going at least until the house is 
moved. Whether or not the Headquarters will 
be continued next year will be decided later. 
It is already financed until fall. 

These two undertakings—the Headquarters 
and the modernized house—have attracted much 
attention and are stimulating a lot of repair 
work. They were made possible, in the first 
instance, by the long experience of the local 
lumbermen in working together through their 
local association. 





Old house placed in Court House Park, Scranton, Pa., where it will be re- 
modeled, and have a wing added, this summer 
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selling direct to contractors and others 
through bootleg or unethical channels. 


Through this part of our activity we have 
been able to regain for the retail lumber 
dealer several thousand dollars per month 
of business that was formerly sold direct 
by manufacturers and wholesalers. 

Our belief is that lumber has not been 
merchandised properly in this territory and 
that a considerable part of this lost business 
can be regained by an active campaign 
stressing the virtue of wood as a building 
material. 

We believe that through unfavorable pub- 
licity the public has received the idea that 
good lumber can not be bought at this time 
and that our forests are so depleted that it 
will soon be impossible to buy any kind of 
lumber for building purposes. 

We are having the hearty support of the 
different regional lumber associations, as 
well as the National Lumber Manufacturers’ 
Association. 


The executive committee is composed of the 
following dealers: 

F. Everson Powell, Powell Lumber & 
Construction Co., chairman; W. L. Whitacre, 


Doddington Co.; T. A. Jones, Jones Lumber 
& Coal Co.; Ardis Creith, Creith-Potter Co., 
Fred Herbst, Herbst-Black Lumber Co. 


New Building Is Completed 


NATIONAL City, Cauir., July 15.—On a re- 
cent Saturday about 200 friends and customers 
of the National Lumber & Mill Co., here, 
gathered at the yard to inspect its new office 
and store building just completed. President 
J. D. Johnson and Manager George Johnson 
were the recipients of many congratulations. 
A number of beautiful floral pieces sent by 
local business concerns and other well-wishers 
were on display. Much favorable comment on 
the attractiveness and distinction of the new 
building was heard. 





Dealers Should Educate Them- 
selves and Users of New 
Products 


An article by J. Harold Hawkins, Philadel- 
phia architectural writer, appearing in the July 
issue of the Residential Appraisers’ Review, dis- 
cusses a point which dealers in building mate- 
rials will do well to keep in mind. It tells how 
they may avoid the possibilities of trouble aris- 
ing because of unfamiliarity of building trades 
workmen with the proper methods of laying 
some of the new materials now appearing on 
the market. 

“Education will be necessary, and it is often 
difficult to instruct men who have been set in 
their ways for some time,’ Mr. Hawkins says. 
“Close supervision of the application of many 
new building materials will be necessary if suc- 
cessful life is to be expected of them. 

“Just as the tile floor must be properly laid 
over the correct base, many new synthetic mate- 
rials will need to be attached to the proper 
background or bases. The foundation is quite 
often more important than the surface. A sur- 
face is more easily repaired or replaced than 





that which is underneath. 

“The present potential market for matcrials 
and equipment from which houses will be 
fashioned is tremendous. It is an inviting 


market for manufacturers who formerly did 
not produce building materials. For this reason 
we find new products on the market. In them- 
selves these new building materials are quite 
generally okay, but the problem arises from 
their use with other materials, either new or 
old. It is the method of application, and to 
what the application is made, that determines 
the success or failure of the new material in 
each house where it is placed.” 

It should be added that all manufacturers of 
new materials and products of every sort used 
in construction, both new and repair work, 
issue informative literature giving complete and 
explicit instructions for the proper and satis- 
factory use of such products. Because of the 
need pointed out by the above editorial writer 
the AMERICAN LuMBERMAN in almost every 
issue devotes considerable space to describing 
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new products and telling of the educational 
literature prepared by the manufacturers relat- 
ing thereto; urging dealers to obtain and study 
such literature, to the end that they may be well 
equipped to aid and advise their customers, as 
well as the building tradesmen, as to proper ap- 
plication and use of the new products coming 
upon the market from time to time. 





Beware of One-Eyed Roofing 
Racketeer 


A lumber dealer in northeastern Iowa writes 
the AMERICAN LUMBERMAN that he was 
swindled out of $40 by a man who gave the 
name of Jack Shannon, claiming Chicago as 
his home, who said he represented the Barrett 
Co., well-known manufacturer of roofing. 
According to the dealer’s story this man about 
June 27 canvassed his town and got some 
orders for roofing applications, hired men to 
do the work and ordered the materials from 
the local dealer; but the outcome of the whole 
matter was a hurried departure from town, 


leaving workmen, hotel and lumber dealer 
“holding the bag.” The dealer reported the 
incident to the Barrett Co., who informed 


him that they knew nothing of this man. 
The alleged racketeer is described as about 
sixty-two years old, of sandy complexion, 5 feet 
8 inches tall, and weighing around 150 pounds. 
The dealer also reports that the man’s right 
eve is gone, and it was noted that he wrote 


Da 


JSGEETTE 


Fine new building of the Conger Lumber & Supply Co., Trenton, Tenn.—See story below. 


left-handed. These physical characteristics 
should be sufficient to put dealers on their 
guard, and curtail this gentleman’s activities. 





Company's New Building Is 
Credit to Community 


TRENTON, TENN., July 15.—An unsightly old 
livery stable location, converted into a modern 
retail lumber and building material store—this 
is the recent achievement of the Conger Lum- 
ber & Supply Co., here, and the town is proud 
of the improvement thus effected. A photograph 
showing front of the new office and store build- 
ing is reproduced above. 

In January, 1930, the Conger company pur- 
chased the Collins Lumber Co. yard, located 
near the Mobile & Ohio passenger station. 
After operating at that site for five years it 
was decided that a better location and a more 
modern building were needed. Casting about 
for a new location an old livery stable on 
North College Street—the main highway lead- 
ing out of Trenton—was discovered. This 
seemed like an ideal location, being in the 
business section, where many people pass. The 
property was purchased, and plans were drawn 
for a two-story structure to occupy the front 
of the site, inasmuch as the old stable was set 
back about 25 feet. 

The new building is 


constructed with a 





driveway through the center. On the left isa 
modern office and on the right an Uptodate 
display room. In the latter are shown built-in 
features, samples of roofing, paints and many 
other building materials. An attractive reyoly. 
ing door-rack demonstrates various types ¢ 
doors. This room is well kept up, and i 
illuminated at night, in order to get full adyer. 
tising benefit from it. 

The upper story of the building is used fy 
storing molding, doors, sash, windows, wall. 
boards and other light material. By making 
a few changes, the old livery stable building 
was converted into a useful shed for housing 
lumber, cement, roofing, etc. 

Mr. Conger says that business has already 
picked up, and that it is a great source of 
satisfaction to be prepared to handle any king 
of a job, from the smallest to the largest, 





Quick-Drying Red-Lead Primer 


So that the protective advantages of red-lead 
may be made available to surfaces which may 
not long be left free from exposure to moisture 
—such, for example, as the under-water hulls 
of vessels and the interiors of water tanks and 
standpipes—the National Lead Co., of 11 
Broadway, New York, has developed Dutch 
Boy quick-drying red-lead primer, a_ product 
which gives the protective qualities of red-lead 
but dries to the touch in less than an hour and 
can be safely re-coated within from two to 
six hours, depending on atmospheric conditions, 


This is accomplished by the use of a synthetic 
resin varnish instead of the slow-oxidizing and 
-drying linseed oil as the vehicle for the red- 
lead. The new product is supplied in ready-to- 
apply form instead of simply giving out a for- 
mula for mixing with red-lead, “principally be- 
cause,” the National company’s announcement 
explains, “a mixture of red-lead and the aver- 
age synthetic resin varnish that is now on the 
market will not give satisfactory results.” The 
statement continues : 


Synthetic resin varnishes are new and hence 
many of them lack background. At the pres- 
ent time it is futile to attempt to write or 
present a specification covering a synthetic 
resin varnish with any reasonable expecta- 
tion that one would obtain a varnish suitable 
for mixing with red-lead. Many of the syn- 
thetic resin varnishes are very durable, but 
they lack the ability to adhere tenaciously 
to the surface on which they are applied 
whenever a quick drop in temperature brings 
about a rapid contraction of the surface. The 
synthetic resin varnish which is used to make 
Dutch Boy quick-drying red-lead primer €x- 
hibits none of these detrimental properties. 
It will adhere to the surface, and has unusual 
elasticity. 





LuMBER GOING into building use should be 
dried just enough to match the average mois- 
ture conditions that will surround it in sefv- 
ice, says the Forest Service, U. S. Department 
of Agriculture. 
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Loghouses 


They’re building walls of logs again, 
Loghouses like the pioneers 
Built in the forest way back when 
The land was in its infant years. 
Our fathers hewed them from the wood 
That grew upon the future farm, 
And very little understood 
About their “quaintness” and their “charm.” 


But our resorters build them now, 
Or, rather, hire to have them made 
By us old fellows who know how, 
Who long have made a log our trade. 
They want them chinked just as of old, 
A “reproduction” of the past, 
But how I wish their arms they’d fold 
Around some other things that last. 


Our fathers’ fathers builded more 
Than hewn loghouses: they built States 
That lived through panic and through war, 
And all the changes time creates. 
They laid a Constitution wall 
And reared a household of the free, 
Whose children, whether great or small, 
Had equal opportunity. 


They’re building walls of logs again, 
But our resorters build them now. 
I hope they go on building then 
The rugged form, the wrinkled brow. 
Their fathers’ fathers worked and thought, 
With logs, with laws, with dream and plan, 
But ev’rything they ever wrought 
Was, first of all, American. 


We See b' the Papers 


A lobbyist is the same as you, only he is on 
the other side. 

Evidently world peace has not yet passed 
the fine words stage. 

Ethiopa’s chief crime seems to be that it 
might be easy to lick. 

Some of our socalled social socalled reform- 
ers remind us of Timmie. 

She barks at the milkman every morning so 
he won’t wake the family up. 

For our vacation, we are taking an hour for 
lunch instead of half an hour. 

What this country needs isn’t laws of flood 
control but flood control of laws. 

Thanks to Gov. Horner’s veto, Chicago will 
not go into the gambling business, after all. 


The veto should have blistered the city hall 
a little more, but was otherwise satisfactory. 


But the governor signed the saloon bar bill, 
so there is no very great need to rise and 
cheer. 

About all the world war seems to have ac- 
complished is to make the world safe for dic- 
tators. 

The steadily increasing demand for ncw 
automobiles indicates that there is more passing 
on curves than we thought. 


_ The last resort of a dictator is either infla- 
tion or war. Mussolini shows what he thinks 
of inflation. 

Why is it that a dictator always rushes into 
something just when the common people can 
afford it least? 

The world seems to be a neighborhood with 
no one in it with nerve enough to tell the bully 
to call off his dog. 

Mexico proposes to protect Mexican farmers 
against crop losses. We trust as much will be 
done for the Mexican business man. 

“We do not intend to be destroyed,” says 
Henry Ford, in reply to the Long-Roosevelt 
share-the-wealth ‘scheme. It also seems to be 
the motto of the Model T’s. 


The Washburn-Crosby Co. has started suit 
to knock out the processing tax, evidently be- 
lieving ‘Eventually, Why Not Now?” 


A man killed himself in New York just as 
he was about to be arrested. It must be he 
hadn’t read about the percentage of convictions. 


The big laugh is going to come when the 
share-the-wealthers get their wish and then 
find that there wasn’t any wealth to distribute. 


Kiki Cuyler no longer with the Cubs, Babe 
Ruth out of baseball—well, the world has 
changed a lot. And then there’s the depression, 
too. 


After all, political enmity has affected the 
utilities in only one slight particular: they used 
to extend their facilities, now they extend their 
bonds. 


Between Trains 


York, Pa.—This is the town from which we 
get our office calendar every year; because a 
mousetrap isn’t the only thing that people will 
beat a path to your door for. Our real reason 
for coming, of course, was the annual dinner 
of the Chamber of Commerce. As usual, the 
crowd exceeded early estimates and overflowed 
into adjoining spaces. Give your members half 
a break and they’ll come; but give them a propa- 
gandist, and they’ll find more reasons for stay- 
ing away than a man who sees a measles sign. 


HARRISBURG, Pa.—The Foreman’s Club met 
in the YMCA gym tonight; and, this being 
the foremen’s annual dinner, they asked their 
wives not if the husbands could come but if 
the wives would come. They would, and they 
did. Try it at your club once in a while. By 
the way, does your millwork foreman, if any, 
belong to the foreman’s club in your town? 
There isn’t any? Then why don’t you and 
your fellow-employers help him start one? 


PHILADELPHIA, Pa.—The commercial school 
teachers from New England, New York, New 
Jersey, and all the other States new and old 
east of the Alleghenies, gathered here tonight 
in a big banquet that climaxed their convention, 
It seems that these men and women who teach 
business and business methods wanted to get 
the reactions of someone who meets business 
in the raw. We reacted to the best of our 
ability all over the place, and cheered several 
hundred hearts with the statement that the 
country is turning from experiment to experi- 
ence and that recovery rests with themselves. 


Safety First 


There is a slogan often heard, 

There never was a wiser word, 

And yet that slogan seems to stop 

With railway, highway, mill or shop. 

But it applies with equal sense 

To speculation and expense. 

No poor would bust, no rich would burst, 
With Safety First. 


The old saloon has passed away, 

And all we have in town today 

Are taverns, taprooms, cocktail bars, 

And dames who smoke in dining-cars. 
Strange drinks are mixed, strange liquors made; 
It’s now a racket, once a trade. 

A man may have an awful thirst, 

3ut Safety First. 


Not long ago I saw a light 

Within the church on Monday night, 
Where Tuesday’s wedding party played 
Tomorrow’s parts, each man and maid. 
A. good precaution, all this stuff, 

But doesn’t go quite far enough. 

The first ten years should be rehearsed, 
That’s Safety First. 
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Make Syuate Frames 


is the time to cash in on big 

Micklin Corner sales! Large users, such 
as Theatres, Sign Men, Hotels, Display 
Men, Hospitals, etc., buy as many as 1,000 
and more corners at a time. No sales 
arguments necessary—they buy on sight 
—and come back for more. There’s vol- 
ume business in your town. Tell your 
salesmen to call on these large Micklin 
Corner users . today! 
CARPENTERS, home owners, wood work- 

ers, florists, farmers and poultry raisers 
also use Micklin Corners. Micklin D 
Corners make true, rigid, right angle 
joints without mitering or mortising. 
Micklin Single Corners strengthen saggy 
and wobbly joints quickly, easily and 
permanently. 
TAKE advantage of this fast selling 

item. Sales helps of all kinds, includ- 
ing attractive counter display, furnished 
without charge. Order from your jobber 
TODAY—or write us for samples and 
full particulars, giving jobber’s name. 


MICKLIN MFG. CO. 


Dept. 65 Omaha, Nebr. 








GENUINE BANGOR 
SLATE “The Best Roof 


In the World”. 
Bangor 


contains approximately 1400 
homes, all slate-roofed but two. 

On July 8 and 9, 1935, 8.62 inches of rain 
fell in successive cloudbursts, creating gen- 
eral havoc. Not a single roof leak was re- 
ported to local contractors for repairs. Some 
test, this! 

Why not recommend and sell this roofing 
for your good work. 


Prices and Sales Plan on Application. 


NORTH BANGOR SLATE COMPANY 


Established 1863 BANGOR, PA, 











Distributors --- 
WOOD FIBER, INSULATING BOARD 


We are interested to contact aggressive 
distributors or dealers to market a for- 
eign insulating board manufactured in 
standard sizes, through the United 
States. Competitive prices. Good profit. 
Shipments to all seaports in America. 
Samples and prices on request. 
Address L-95 c/o American Lumberman, 
Chicago. 











WHITE PINE [2te— 


Al so California White 


and Sugar Pine 
Fir Wallboar 


Cedar and 
William Schuette Company 


West Coast Products 
New York 


Office—220 5th Ave. PITTSBURGH, PA. 
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Survey of the Nationwide Housing Field 


Reports on Progress of FHA 


Program to Date 


WasHincton, D. C., July 15.—More than 
two hundred million dollars of private capital 
for the modernization and repair of all types of 
buildings, for construction of new homes, and 
for refinancing of existing mortgages, has been 
released through insured loans under the Na- 
tional Housing Act since last fall, it was an- 
nounced today by Stewart McDonald, Acting 
Federal Housing Administrator. Low-cost 
housing operations under the Act have de- 
veloped a total of $14,287,148. 

As the grand total of insured loans swept to 
$203,168,348, it was announced also that a 
preponderance of this capital has been spent in 
building operations since March 16. 

The modernization and repair program has 
totaled $99,646,760. Under the mutual mort- 
gage insurance program, home mortgages se- 
lected for appraisal totaled $103,521,588, and 
of this amount 32 percent was for new home 
construction, the remainder being refinancing 
of mortgages for existing structures. 

Administrator McDonald pointed out that 
home mortgage insurance operations could not 
operate freely until various State laws which 
previously limited the percent of loans to ap- 
praised value were changed, and that experience 
developed that important changes had to be 
made in the Act. In 45 State legislatures 
meeting since the first of the year this pro- 
gram of enabling legislation was successfully 
carried out. Illinois and Pennsylvania were 
the last to qualify, which they did in the past 
fortnight. It was spring, therefore, before the 
program could really begin to function with 
any degree of volume. Out of the total amount 
mentioned, $145,490,490 of insured loan busi- 
ness has been done since March 16. 

“Figures for the second quarter of this year 
are impressive,” said Administrator McDon- 
ald today. “They show a total of $73,620,900 
of home mortgages selected for appraisal dur- 
ing April, May and June, and a total of $41,- 
872,000 of insured modernization loans for the 
same period. Figures since that quarter and 
to date indicate that the amounts will run con- 
siderably greater during the third quarter we 
are now in. I believe that the business thus 
generated under our operations is in no small 
measure accountable for the noteworthy pick- 
up in the building trades activities and the 
heavy goods industries, as shown in reports 
from many sources.” 


Latest Reports for Chicago and 
Northern Illinois 


Loans, commitments and loan applications 
for new construction under Title II of the 
National Housing Act passed the million-dollar 
mark in the northern \llinois district last 
week, according to Carroll H. Sudler, FHA 
district director. 

For the week ending July 10 there were eight 
applications amounting to $64,077 cost, for 
new construction, all from Chicago and suburbs. 
This brings the total for the Chicago area to 
92 projects amounting to $848,061. 

In the northern Illinois district, outside the 
Chicago area, the total is now 30 projects with 
a dollar value of $211,295, making the total 
for the entire district, 122 projects amounting 
to $1,059,356 of new construction. 

Loans and commitments for the refinancing 
of mortgages on existing construction under 
Title II totaled 17, in amount of $98,100, in 
Chicago and suburbs for the week ending July 
9, while for the district outside the Chicago 
area there were two totaling $13,185. This 
brings the total to date for Chicago and 
suburbs to 293 loans and commitments amount- 
ing to $1,504,820, and for the entire district of 


northern Illinois to 351, in amount of $1,- 
663,063. 

Combined refinancing and new construction 
loans, commitments and applications for the 
entire district now total 473, amounting to $2,- 
722,419. 


FHA Reports Results From Na- 
tional Better Housing Day 


Wasuincton, D. C., July 15.—Throughout 
the country 4,181 model homes, started on Na- 
tional Better Housing Day, June 15, are now 
in the process of construction, according to the 
official final figures released by the Federal 
Housing Administration. This total, which 
more than quadruples the original nationwide 
quota set for the mass construction program, 
was reached as delayed reports to Washington 
sent’the total over the four-thousand mark. 

By conservative estimate, the statement con- 
tinues, the total cost of the model homes being 
built is in excess of $25,000,000. This is all 
private capital. For the most part the homes 
are being so built as to conform to the prop- 
erty standards set up by the Federal Housing 
Administration and thereby be eligible for the 
financing facilities offered by the mutual mort- 
gage insurance plan. These homes are all to 


Manufacturers Report Excellent 


Gains Through FHA 


Wasuincton, D. C., July 15.—The National 
Housing Act has been in effect for one year, 
and in a statement summarizing results thus 
far the Federal Housing Administration quotes 
from a few of the many letters which it has 
received relative to the benefits derived by dif- 
ferent lines of business from the operation of 
the Act. Among the manufacturers of build- 
ing materials reporting are the following: 


F. K. WEYERHAEUSER, president Weyer. 
haeuser Sales Co., St. Paul, Minn.: Believing 
that you would be interested in any com- 
ment by a manufacturer as to the effect of 
the National Housing Act on his business 
I want to tell you something about ours, 
Such items as moldings, natural shingles, 
stained shingles, plywood, stepping, lath ete, 
which enter largely into modernization and 
repair jobs, are being ordered at a faster 
rate than we can supply. All lumber items 
that enter into house construction are in 
greater demand, and the ratio of our busi- 
ness to our inventory is better than it has 
been for a long time. The operations of the 
National Housing Act are, no doubt, largely 
responsible for this condition. 

ROY R. SIEGEL, president, Huttig Sash 
and Door Co., St. Louis, Mo.: Our consoli- 
dated net sales for the 





first five months of 








This attractive house job in Green Bay, Wis., went to quality materials 
when a Long-Bell salesman from Milwaukee, in co-operation with a local 


this year were $1,111,- 
646, compared with 
$720,540 for the same 
period of last year, an 
increase of 54 percent. 
It is our firm belief 
that the financing plan 
made available under 
Title I has been re- 
sponsible for this sub- 
stantial increase in our 
business. 

I. F. WATSON, 
president Birmingham 
Sash & Door Co., Bir- 
mingham, Ala.: Our 
business for the past 
four months has in- 
creased about 42 per- 
cent over the same 
period of 1934; a great 
part of which gain, we 
believe, is due to the 


dealer, went beyond the contractor and explained to the owner himself activities of the Fed- 
the advantages of having the right grade and species for each part of the eral Housing Adminis- 


frame, as offered by the company’s Enterlock system. 


The owner saw tration in the territory 


the wisdom of getting a much better home for a little more money, so ‘Which we operate; 


this home is Enterlock framed. But it took salesmanship and contact 


namely, Alabama, 
western Georgia and 





be placed on exhibition for a stipulated period 
when completed. 

Recent reports to the Housing Administra- 
tion from the field indicate that in many States 
model homes have already been sold, although 
only partially built. 

Elaborate ceremonies attended the ground- 
breaking in hundreds of localities. Thirty- 
eight governors issued proclamations in connec- 
tion with the observance of the day. News- 
papers, radio stations, building supply dealers 
and manufacturers, contractors and civic groups 
made the necesary arrangements to build model 
homes in scores of cities and towns. The 
entire movement was said to be the largest 
single mass construction program begun on one 
day in the history of the United States. 


More Building Under Way 


EvANSVILLE, INp., July 15—More building 
is being done now in Evansville and other 
towns in southwestern Indiana than at any 
other season since 1929. The outlook is im- 
proving right along. A number of residences 
are being constructed in Evansville. Planing 
mill operators and building supply dealers say 
that their business is steadily improving, and 
they look for trade to remain rather active 
until late this fall. 


northwestern Florida. 
H. W. KEMPNICH, general branch mana- 
ger Becker Roofing Co., Chicago: During the 
first five months of this year our volume 
of business in the 38 cities in which we oper- 
ate has increased 23 percent. We do not 
hesitate to give credit for this increase to 
the Federal Housing Administration. When 
we take into consideration that this in- 
crease came during a period of the year 
which is normally the off-season in our 
business it becomes obvious that between 
June 1 and Nov. 1 we should show a consid- 
erably larger percentage of increase. 


Tacoma Will Build "New 


American" Home 


SpoKANE, WaAsH., July 15.—This city will 
have a “new American home” of a design taken 
from the prize-winning folio in the nation-wide 
contest sponsored by the General Electric Co. 
early this year. 

Announcement to that effect was made today 
by Raymond P. Kelley, chairman of the Spo- 
kane Better Housing committee, which will 
work jointly with a group of builders, archi- 
tects and others in completing the residence 
for public opening Sept. 1. ; 

Henry C. Bertlsen is supervising architect, 
and Alloway & Georg, contractors, will have 
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general charge of the construction. Lumber 
and millwork will be supplied by the McGold- 
rick Lumber Co. When the home is completed 
it will be of approximate $6,500 cost, according 
to Mr. Kelley. Inasmuch as all of the work 
and fittings are being supplied at cost, the 
yarious co-operating concerns will share what- 
ever profit may result from its sale. 


Texas Concern Plans 85 Homes 
for Employees 


Corpus Curisti, TEX., July 15.—Plans have 
been announced by the Southern Alkali Cor- 
poration, of Corpus Christi, subsidiary of the 
Pittsburgh Plate Glass Co., for the construc- 
tion of eighty-five new homes here for the em- 
ployees of its $10,000,000 chemical plant, 
recently completed. The home-building pro- 
gram calls for an expenditure of $250,000. Al- 
though the modern homes for its workers are 
not to be financed by the company, it will co- 
operate in the fulfillment of the project, offi- 
cials said. The financing will be done through 
the Federal Housing Administration. There 
has been no announcement as to the types of 
construction and materials to be used in the 
new homes. 


Awards Are Made in Low-Cost 
House Plan Competition 


New York, July 15.—For design of a home 
aimed to meet the needs of 75 percent of the 
nation’s population, J. Andre Fouilhoux, 40 
West 40th Street, has been awarded first prize 
in a low-cost house competition of the New 
York chapter of the American Institute of 
Architects, it is announced by Hobart B. Up- 
john, president of the chapter. 


Second prize went to John Theodore Hane- 
man and third prize to Frederick G. Frost. 
Another entry by Mr. Fouilhoux took fourth 
place. Forty-one designs from _ thirty-two 
architects were submitted in the effort to solve 
the problem of providing “decent, adequate 
houses for families in the lower income groups.” 


The contest called for a dwelling to be occu- 
pied by a family of two adults and two chil- 
dren. As to cost, it was pointed out to the 
contestants that families with incomes ranging 
from $1,800 to $2,500 are the most numerous 
in this country. This group, it was stated, can 
afford to buy houses, including land, costing 
from $3,000 to $5,000. 


The most needed solution is for houses be- 
low the $5,000 limit, said a statement of the 
committee, of which Oliver Reagan is chair- 
man. There is no inherent problem con- 
fronting the architect in the design and con- 
struction of six-room houses costing $5,000 
or more. Architects can not hope to solve 
the problem of individual houses of proper 
Standards for the lowest income _ groups; 
namely, for families having a combined an- 
nual income of $1,200 or less. 

_ This class, estimated by the Federal Hous- 
ing Administration as representing one-third 
of the population, must receive Federal or 
other subsidy, and it is probable that much 
of the housing for this group will be multi- 
family or row houses. 

_ Under the National Housing Act the financ- 
ing of houses of many of the lower income 
groups is made possible in a way that has 
not hitherto been available. There still re- 
mains, however, the technical problem of 
how to procure buildings which will prop- 
erly fill the family needs at a cost which can 
be met. 

The competition sought designs, including 
construction methods and materials which 
will represent a real contribution to solving 
the problem of how to provide the much 
heeded, proper, low-cost housing. It also 
Sought to determine the exact cost in differ- 
ent localities of such a house of fixed accom- 
modations and reasonable standards, under 
Present conditions of architectural practice. 

Such costs will vary greatly in different 
localities, and the information thus gained 
will be of vital importance to the profession 
and to prospective house builders. The com- 


Petition was essentially a matter of study 
and research. 





AMERICAN LUMBERMAN 


Urge Government Purchases 


Through Trade Channels 


WasHIncTon, D. C., July 15.—The Govern- 
ment has not yet decided definitely, under the 
$4,800,000,000 work relief program, whether it 
will go ahead and buy lumber and other com- 
modities in large quantities, or whether the 
contractor will be permitted to purchase it. 
This statement was made at a meeting of build- 
ing material representatives by Admiral C. J. 
Peoples, director of the procurement division 
of the Treasury Department, who is also in 
charge of all material purchases under the huge 
program. The lumber industry was represented 
at the meeting by Frank Carnahan, of the Na- 
tional Retail Lumber Dealers’ Association; and 
H. R. Northup of the National Lumber Manu- 
facturers’ Association. 

At the meeting an agreement was reached 
with Admiral Peoples that, on basic commodi- 
ties like lumber, where the project came along 
before putting out bids, he will consult with 
representatives of the industries involved in 
regard to making purchases. This will be done 
on all PWA work also. In addition to the 
meeting with Admiral Peoples, the same group 
met with Harry Hopkins, and briefs were filed 
with both of them by this same group of mate- 
rial representatives. It is specifically set forth 
in the brief that the group is much interested 
in the purchases to be made both by PWA 
and for the Federal works relief program, and 
that thesé purchases should be made in the 
normal manner and from normal distributing 
sources throughout the country in order that 
there may be the widest distribution of benefits 
with the least possible disturbance to the regu- 
lar procedure. And to that end, it is argued 
in the brief, it is recommended that as much 
as possible of the work be carried out through 
fixed price contracts—that contractors be per- 
mitted to purchase their material as and where 
they will, and that mass purchasing of material 
by the Government be avoided. 

It was explained to the group that the deci- 
sion as to which one of four methods of work 
prosecution will apply to various jobs rests 
with the works progress administration, and 
the organization headed by Admiral Peoples is 
expected to take care of procurement based 
upon the type of contract previously determined. 

“Our reasons for representing to you in our 
conference that the interest of the country as 
a whole could best be served by the Govern- 
ment refraining from purchasing any such 
material,” says the brief filed with Admiral 
Peoples, “have been set forth, and we take this 
means of again respectfully urging that direct 
Government purchasing of materials on all such 
projects be avoided or, if there should be spe- 
cial cases where for good and sufficient reasons 
it seems necessary or advisable, that the 
amount of such purchases be kept down to the 
very minimum.” 


Women Are Fully Organized for 
Better Housing 


WasuinctTon, D. C., July 15.—The Federal 
Housing Administration reports that 675 
women’s divisions have now been organized by 
51 field representatives; every State in the 
Union, as well as Alaska, being represented in 
this nationwide organization. These auxiliaries 
have been established for the purpose of pre- 
senting the Better Housing program to the 
women of America, bringing to their attention 
the various means by which they may take ad- 
vantage of the provisions of the National 
Housing Act. These auxiliaries are working 
in connection with the local committees in pro- 
moting activities designed to further this ob- 
jective. Ohio leads with 52 women’s organiza- 
tions, followed by California with 41, Okla- 
homa 31, Tennessee 26, Maryland 24, South 
Carolina 21, Rhode Island, Missouri, Minnesota 
and Arkansas 20 each. 

—— 

THE 1934 hay crop was 32 percent below the 
5-year average, reports the Department of 
Agriculture. 
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Why Pass-up Roofing Profits ? 


Lumber Dealers in increasing num- 
bers are learning that they can 
make extra sales and extra profits 
delivering the basic materials for 
built-up roofing and recoating. 
Abesto gives your customers 
cheaper, quicker, better jobs — 
and it's simply BRUSHED ON 
COLD. Withstands heat and cold, 
does not crack and is long edur- 
ing. Write TODAY for full par- 
ticulars and a free sample—no 
obligation. 


Abesto Mfg. Co. 


Michigan City, Indiana 


SELL casco “GLUE 


tn prrckea e3a— 





Widely used by leading woodworking, 
furniture, piano and airplane manufac- § 
turers, CASCO GLUE is nowavailablefor | 
over-the-counter sale in handy packages: § 
10c cans for Boys and Boy Scouts | 
25c cans for Householders 
1 Ib., 5 Ib., 10 Ib. cans for Home- 
crafters, Cabinet Makers, Carpenters, 
Body Builders, etc. 


A REAL PROFIT OPPORTUNITY 


CASCO is a profitable, worthwhile item... widely 
advertised... with hundreds of thousands of sam- 
pies being distributed annually to glue users. 





Ask your jobber about CASCO — or write us for complete information 


THE CASEIN MFG. CO. OF AMERICA, INC. 
350 Madison Ave., Dept. 735-K, New York, N.Y. 








OU’LL MAKE NO 
MISTAKE in putting 
your Longleaf require- 
ments up to us—quality 
timber—quality manufac- 
ture, careful loading and 





prompt shipments on all 
house bill items. 

















a 
S 
































28 AMERICAN LUMBERMAN July 20, 19395 July 20, 
( Sales Minded “_ 
F 
ommunity Minded | «ica: 
year cov 
t M ] d d show tote 
uture inage > board fee 
the same 
Optimistic Minded | %*: 
p sion of 
\ Commerc 
| At the 
PHILOSOPHY OF A SUCCESSFUL BUSINESS MAN a gain 
while at 
was @ & 
° ° correspo 
[The paragraphs below are excerpts from an address by T. Austin Finch of _ In conclusion, I believe that better days are } May, 3 
Thomasville N. C., president of the Thomasville Chair Co. and the Finch Fur- Fs aged a Mer gee ae. woods: t 
niture Co., before members of the furniture and allied press at a meeting at the piling up for the past five years. With sales April, 1 
American Furniture Mart in Chicago, marking the opening of its summer market. volume down in 1932 to 25 or 30 percent of has bee 
Mr. Finch, a leader in his industry, was speaking of furniture manufacturers, — 7 must 7 5 a, an cago 
but since what he said applies with equal force to lumber manufacturers and is oo air Ge ae ee ee a ‘ur 5 a pp encouras 
of direct interest to the entire industry, the AMERICAN LUMBERMAN has taken per year, and only about one new home has re 
the liberty of inserting the word “lumber” in parentheses after Mr. Finch’s use been built for every sixteen marriages during } yay } 
of “furniture,” and commends these statements to the earnest consideration of the last five years, whereas the normal rate is J petter t 
= one new home for every three marriages. A | the five 
lumbermen everywhere.—EpiTor. | Government survey shows that more than half million 
A furniture (lumber) factory that was a equipment and facilities abreast of the times. 1 her eard apr ot moran | er oy and bong ! onegh 
factor in sales volume four or five years ago In the third place, a successful manufactur- peng 1B wed a cme lds “i TI ak sulting 
and has not been operating during the past ing organization is and will continue to be - co a ce sec gh Foc 9 1 “oo being a 
three or four years can easily be out of date future-minded. No success can be temporary. ° one 4 — oa va a o an percent, 
in its equipment and lay-out of machinery We see businesses whose destiny is tied up too With FF ot sae Meg a. joel poe! pe \ 
today. Those of us who have been fortunate closely to the life of one or two individuals. a . = pe 1 gen eat aa ae Sp 
enough to stay in business and hold our sales The manufacturing of furniture requires a fy ee bang al o> tediees a a F ete me From 
volume duririg these years have been impelled by multiplicity of detail work; with the hun- in enenli se LIF om go: Morar toe il ra m | figures 
necessity to look carefully to our manufactur- dreds of operations throughout a plant; the factories and a - pee om po he ' wi 1935 sh 
ing methods and plant efficiency. thousands of items entering into the product; oon enn wot ar pen Scale wall eallade ‘Whine cal F the like 
As to the future of the furniture (lumber) and the many phases of the business—buying, aaa buy i i. tag 
manufacturing business, it will be determined control of raw products, plant supervision in . = resol 
individually and collectively on the basis of tS many phases, plant improvements, engineer- ‘ = rows 
whether we can operate successfully. My defi- ing safety and protec- Construction Contracts Show © crease. 
nition of a successful operation is one that tion of property and ‘ year. ( 
serves the best combined interest of customers, persons, office organiza- Strong Increase in Volume py dressed 
employees, stockholders, and the public. Allow tion, service to custom- and he 
me to cite what I consider as the earmarks ers, selling, exhibiting, Volume of construction contracts for the — 
of a successful furniture (lumber) manufac- financing, and account- thirty-seven eastern States was higher in June pine, ¢ 
turing establishment : ing—all requiring a than for any month since March, 1934, when ans 
First, its organization throughout must be pte — WwW — its peak, wed any ov 
thoroughly sales-minded. It’s of prime im- Jur gy dag: , — Corporation figures. for the 
portance to have a strong sales force. But, T. AUSTIN FINCH, agora tota ed $148,005,200, a gain of last ye 
beyond that, of equal or greater importance, is Thomasville, N. C.; almost 18 percent over May, and almost 17 805,000 
that throughout its entire working organization Progressive Manufac- percent oe the volume for June, 1934. a 
—department heads, office, and down to the in- turer of Furniture Of this  $148,005,200, residential building saaple; 
dividual workers—there must be a definite With an Eye to the accounted for $49,832,600, more than 10 per- and bi 
thought that every move, every effort, is toward Future cent above the May total and almost twice the “wagol 
giving customers what they want and can buy. volume of June, 1934—in fact greater than for regater 
The last five years have re-emphasized the any single month since October, 1931. Non- — 
importance of sales. Being sales-minded adds well-trained, aggres- residential building awards in June amounted the 19: 
more than anything I can mention to a flexi- sive, progressive and to $59,035,800, while contracts for heavy en- ' 
bility in the operation of a business. When efficient organization gimeering projects—chiefly highways, bridges | Po, 
producers are sales minded, their ingenuity is which will not break and the like—totaled $39,136,800. month 
spent in every direction in shaping a product down with the going of Every one of the thirteen Dodge districts cent, 
that will sell. Goodwill of customers and any one or more indi- east of the Rockies participated in this resi- 37,436, 
prestige in the market count heavily in an item .. vidual members. dential building improvement, with the largest than 1 
like furniture, where there can be no measuring Furthermore, being future-minded involves increases in the Middle Atlantic States, Chi- oe 
stick of quality more definite than “who experimentation and research in materials and cago territory, Central Northwest, St. Louis rg J 
made it.” constant investment in plant improvements, the territory, and Kansas City district, as here in- 870, 00¢ 
Secondly, in my opinion, a furniture (lumber) return on which is to be realized in the future. dicated: classif 
organization, to be successful, must be com- Finally, the personnel of a furniture (lumber) June, 1935 June, 1934 47 feet, « 
munity-minded. They must think in terms of manufacturing organization must be optimistice New England ........ $ 3,566,400 $ 2,669,400 of pre 
contributing to the welfare of the community minded. There has been too much said on the ante — ~— _ ao eer" —" 
or communities in which plants are located, in blue side of the picture in regard to furniture Middle Atlantic sacecpththe 7.277.300 3 rey pet 
addition to making a reputable product and (lumber) and usually too little about the rosy pittsburgh Terr. ..... 7.204.400 1/888 600 en 
enjoying the goodwill of customers. They must or favorable side. It takes a high degree of Southeast ............ 4,308,500 2,172,400 170.00 
afford employment at fair wages and thus con- courage to stay with the furniture (lumber) Chicago Terr. ........ 6,410,900 1,630,500 | period 
tribute to the economic security of the com- business and to have faith in its future, but still Central Northwest 1,495,200 450,800 J Sof 
munity as a dependable and stable dispenser of we think of many other lines of activity which ig pore — Leryn or Bn 
payrolls. have fared worse during recent years, even to ee’ tele ie peeewnt 1'866'100 468,500 986,00 
I am still a believer in the profit motive. The the degree that their sales volume of business Now » eves Tere 530.600 491.700 in the 
community is also served by an adequate re- has reached almost a vanishing point. An in- Texas ..... es a ... 1,833,300 918,700 cedar 
turn to stockholders, which is a close second inferiority complex or a self-pity attitude has no mB ‘ to 
importance to payrolls. In addition, profits are place in furniture (lumber) manufacturing. I Total 37 States...... $49,832,600 $26,580,200 | rire 
necessary for capital improvements and the heard one of my friends make the statement For the first six months of 1935 residential | 118,00 
mere keeping of a furniture (lumber) factory one time that: “You can lose your money and building in this area totaled $208,173,300 as about 
up-to-date. It is our experience that it re- you have lost much; you can lose your friends against only $131,762,900 for the correspond- Ha 
quires approximately 5 percent margin on sales and you have lost much more; but when you ing six months of 1934—an advance of almost Q gai 
for a furniture factory (particularly a case have lost your courage and faith, you have lost 58 percent, and a total volume greater than for and } 


goods plant) to re-invest in order to keep its 
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Exports for Five Months 16 
Percent Above 1934 


Wasuincton, D. C., July 15.—Preliminary 
oficial statistics for the first five months of this 
vear covering lumber, sawed timber and logs 
‘how total hardwood exports to be 733,473,000 
hoard feet, or about 16 percent greater than in 
the same period of last year, according to W. 
LeRoy Neubrech, of the forests products divi- 
sion of the Bureau of Foreign & Domestic 
Commerce. 

At the end of the first four month period 
q gain of over 17 percent was registered, 
while at the end of the first quarter there 
was a gain of 33 percent over last year’s 
corresponding periods. 

May, 1935, exports of softwoods and hard- 
woods totaled 111,975,000 feet, or about 13 
percent over May, 1934, but 23 percent under 
April, 1935. The monthly trend this year 
has been steadily downward ever since the 
peak month of January, when some 174 mil- 
lion feet was exported. Nevertheless, it is 
encouraging that cumulative exports are, at 
the end of five months, some 100 million feet, 
or 16 percent, greater than in 1934. 


May hardwood exports were substantially 
better than in May last year, which places 
the five months’ total at a point about 9 
million feet, or 7 percent, above last year’s 
period. In softwoods May exports were 
about 8 percent greater than May, 1934, re- 
sulting in the five months’ total for this year 
being about 95 million feet, or nearly 19 
percent, above last year’s same period. 


Species Exports for Five Months 


From the standpoint of individual species, 
figures for the first five months period of 
1935 show the following comparisons with 
he like period of 1934: 


In the softwood boards, planks and scan- 
tlngs group, the most outstanding quanti- 
tative as well as percentage gain is shown 
by rough Douglas fir, which records an in- 
crease of 30 million, or 23 percent, over last 
year. Other woods showing small gains are 
dressed Douglas fir, the “white” pines, spruce 
and hemlock. All other species segregated, 
namely, cypress, rough and dressed southern 
pine, cedar and redwood declined. 


In the hardwood boards, planks and scant- 
lings group, oak is the only species showing 
any outstanding gain, being 59,592,000 feet 
for the five month period, or 23 percent above 
last year. (May exports of oak were 12,- 
805,000 compared with 8,357,000 feet in May 
last year.) Several other hardwoods made 
small gains, these being in beech, birch and 
maple; cottonwood; red and sap gum; tupelo 
and black gum; poplar; mahogany, and 
“wagon oak” planks. Other hardwoods seg- 
regated, namely, ash, chestnut, hickory, 
walnut, magnolia and small dimension stock, 
recorded small losses in comparison with 
the 1934 five month period. 


In the sawed timber group, Douglas fir 
stood at 104,226,000 feet at the end of five 
months, or about 24 million feet, or 30 per- 
cent, above 1934. Southern pine _ totaled 
37,436,000 feet, or about 6 million feet greater 
than last year’s period, a gain of nearly 20 
percent. Other woods also show proportion- 
ately good gains. Cedar totaled 556,000 feet 
or 900 percent greater; hemlock totaled 
870,000 feet, or 60 percent greater. The non- 
classified (“other”) softwoods totaled 833,000 
feet, or 170 percent greater. Total exports 
of preservative treated sawed timber were 
425,000 feet, compared with 969,000 feet in 
1934, a substantial loss. 


Hardwood sawed timber is never of great 
ne totaling only 228,000, compared to 
70,000 feet in last year’s first five month 
period, 


Softwood logs and hewn timber showed a 
pe poy gain in hemlock, which totaled 57,- 
roy ay feet, or 37 million feet greater than 
. Similar five months of 1934. Western 
cedar also gained slightly, whereas Douglas 
fr totaled only 35,025,000 feet, or about 14 
ae feet under last year. Southern pine 
rere only 50,000 feet, compared with 
118,000 feet last year. Eastern cedar lost 
about 23 percent. 


, tardwood logs and hewn timber showed 
- — of 95 percent in walnut, while ash 
and hickory and “other” woods lost ground. 
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Seeks European Markets for 
Plywood 


TacoMA, WaASH., July 13—To make on 
behalf of the Pacific Northwest’s plywood in- 
dustry the first large-scale attempt to develop 
export trade, Axel L. Oxholm, managing direc- 
tor of Pacific Forest Industries, will leave here 
July 20 on a five-months tour of the principal 
lumber markets of Europe, North Africa and 
the Levant. 

He will go first to Washington, D. C., where 
he recently resigned as chief of the forest prod- 
ucts division of the United States Department 
of Commerce. From Washington, he will gu 
to New York, from where he will sail July 27 
on the Bremen, His first visits will be to mar- 
ket centers of the United Kingdom, and then 
he will continue on to Continental Europe. He 
does not expect to return here until the latter 
part of December. 

His trade extension efforts have the unquali- 
fied endorsement of the entire plywood industry 
of Oregon and Washington, which is repre- 
sented in Pacific Forest Industries, Mr. Ox- 
holm said. The purpose of the trip, he ex- 
plains, is to find out just how the industry 
can extend its trade in these foreign markets, 
to appoint agents for the company, and to 
make other necessary arrangements for trade 
extension. 

“We wish to adapt our product to what these 
countries want,” Mr. Oxholm said. “There has 
been great waste in the past through supplying 
these markets with a quality of product too 
good for the purpose for which it was intended.” 

Mr. Oxholm believes that plywood exporting 
is going to become a very stable business, and 
that the only way to develop it is to keep in 
close touch with foreign markets and to provide 
an intelligent distributing system. He believes 
the mere fact that Douglas fir plywood is sold 
in every country of the world shows that it is 
a product of merit. 

“Tf a stable export demand could be devel- 
oped, it would do a great deal toward stabilizing 
the entire industry, and might help the mills 
to keep going through the entire year,” he said. 

Although the forthcoming trip will be his 
first venture to Europe in the exclusive inter- 
est of the plywood industry of the Pacific 
Northwest, Mr. Oxholm is no stranger to the 
markets of Europe, as he made frequent trips 
to virtually every country of the world while 
he was with the Department of Commerce. 

The Pacific Forest Industries, which he will 
represent, is headed by E. W. Daniels, of Grays 
Harbor, president; E. E. Westman, of Olympia, 
vice president, and N. O. Cruver, of Tacoma, 
secretary-treasurer. 





British Columbia Mill Closed by 
Flywheel Break 


AxBerNI, B. C., July 13.—The sawmill here 
of the Great Central Lumber Co., closed down 
for approximately a month during the end of 
june, as a result of an accident in which sev- 
eral employees had a miraculous escape. The 
huge main drive wheel and spokes, traveling 
at a terrific speed, broke loose from the axle 
and shattered into several parts, most of which 
went through the ceiling and roof of the engine 
room, and in several cases came back down 
again, splintering heavy boards and timbers 
into thousands of fragments and wrecking the 
sprinkler system serving the plant. It is pre- 
sumed that the governor controlling the drive 
wheel went out of order, allowing the latter 
to gain such tremendous momentum that it 
literally flew from its axle. It was a heavy 
piece of equipment, weighing several tons. 

The accident could not have happened at a 
more inopportune time, as it has meant closing 
down the main sawmill for three weeks to a 
month at a time when the company was most 
eager to keep up its production. While re- 
pairs are in progress, many of the employees 
will be thrown out of work. The planer and 
dry kilns are continuing to operate. 
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TO-DAY THE TREND IS 


BACK TO QUALITY 


And Lumber Users Everywhere 


Are Buying More- 
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TW There's a yard of 
satisfaction in every 
foot. 


Be prepared to supply this demand. Order 
your cypress requirements from The Florida 
Louisiana Red Cypress Company with the 
assurance of prompt delivery of thoroughly 
air-seasoned, trade and grade-marked genu- 
ine Tidewater Red Cypress. 


FLORIDA LOUISIANA 
RED CYPRESS COMPANY 
JACKSONVILLE, FLORIDA 
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BURTON -SWARTZ 
CYPRESS CO. 
PERRY, FLA. 


Tidewater Red Cypress 


THE BEST 
OBTAINABLE 








The Largest Stock in the 
Entire Industry 














CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress Lumber, 
Lath and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 
Manufacturers DONNER, LA. 
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us how it will tie the better con- 
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AMERICAN 


Record Attendance, Strong Buy- 
ing, at Furniture Market 


The opening day of the summer market at 
the American Furniture Mart in Chicago, July 
8, with 2,437 buyers registered, was the largest 
single day’s attendance in the eleven years’ his- 
tory of this immense display building, and the 
stride has continued, for at the close of the 
eighth day, July 16, the registration total was 
6,305. This was more in eight days than the 
attendance at either of the three weeks “World’s 
lair markets” in 1933 and 1934; and with four 
days yet to go it was assured that the total for 
the two weeks would easily set an all-time 
record for attendance of buyers. 

They really are buyers, too, and not just 
‘lookers,” according to word from the exhibi- 
tors, who report sales doubled, tripled and even 
quadrupled for some of the manufacturers. 
Some of the sellers will accept orders from old 
customers only, because the demand exceeds 
their capacity to supply the furniture. It is 
agreed that business is better than at the “run- 
away” market of 1933 in volume and—far more 
important—it is the regular, well-ordered kind 
of business that promises there will not be a 
flood of cancellations such as followed the 1933 
orgy. 

Meetings and speeches at the Mart, exhibits 
in the various display spaces, and reports from 
exhibitors all indicated one most interesting and 
encouraging trend—a greater “style conscious- 
ness” in the furniture manufacturing and re- 
tailing industry, and an important development 
of a meeting held on the second day was the 
formation of the American Furniture Design 
Institute, composed of designers and leading 
manufacturers and distributors of furniture, an 
informal organization formed for the purpose 
of giving “point” to the designing of furniture. 
Its intention is not to produce uniformity in 
design, but rather to better co-ordinate the de- 
signing, manufacturing and retail distribution 
of furniture—so that designers will design what 
manufacturers can make, and that retailers will 
better understand the reasons why certain ele. 
ments are included in design. One result, it is 
believed, will be that Chicago will become the 
acknowledged furniture style center of the 
world, as it now is the merchandising center. 
Lawrence Whiting, president of the mart, is the 
leading spirit in this endeavor, and he was given 
every evidence of plenty support in it. It is 
interesting to note that part of this support is 
John W. Root, famous Chicago architect. 


The entire market gave to AMERICAN LuM- 
BERMAN representatives the impression of a 
great and ponderous industry waking up and 
getting into action, at last convinced that re- 
liance upon legislative panaceas to bring about 
prosperity is futile. Life, gayety and order 
books surged through the long corridors. There 
were more than six hundred firms showing their 
wares, and many of the displays were entranc- 
ingly clever, an inspiration and education to the 
retailers as well as a “come hither.” Evidently 
furniture is not the only industry that is wak- 
ing up, either, for there were beautiful exhibits 
by both the American Walnut Manufacturers’ 
\ssociation (prepared under the direction of 
Secretary Burdett Green) and the Mahogany 
Association( the work of Secretary George N. 
Lamb). 

Judging by both evidence and reports, this is 
a good time for purveyors of cabinet woods to 
get into action, for it seems that the growing 
tendency on the part of many furniture manu- 
facturers to build of materials other than wood 
has practically stopped and is swinging the 
other way, back to wood. On the face of it 
there seems to be a strong tie-up between this 
trend and a statement by Paul W. Hake, promi- 
nent New York furniture retailer, that cus- 
tomers are becoming more style conscious when 
they buy furniture. “If they buy maple—and 


good maple furniture is still the retail store’s 
best seller, the workingman’s wood—they buy 
it because they want maple, not because it is a 
certain price.” he said. 

Maple gained its wide popularity a few years 
ago with a sudden boom in “Early American” 
furniture, and has thus had an opportunity for 
its many fine qualities as a furniture wood to 
become known to people of today. Naturally 
it is not everyone who wants an Early Ameri- 
can suite, but as a natural outgrowth of this 
situation maple is now beginning to appear in 
contemporary styles, to take its place in the 
modern scheme of things on its merit. Early 
American, however, introduced it, and in this 
is still its big sales volume. 

Walnut continues as the leading furniture 
wood, with mahogany scoring heavy advances 
this year over last. Oak continues popular in 
dining room and dinette furniture, but the mar- 
ket for massive oak furniture is limited by the 
small size of many homes today. Gum is 
plentifully in evidence, especially in the volume 
lines. A survey of the comparative use of the 
various woods in 1,922 bed room and dining 
room suites, made by the American Walnut 
Manufacturers’ Association, revealed these per- 
centages: Walnut, 46.3 percent; mahogany, 
11.9; maple, 6.9; oriental woods, 6.0; oak, 5.9; 
aspen, 5.1; enameled wood, 2.1; miscellaneous 
(birch, beech, gum etc.), 15.8 percent. 

In regard to style the “big noise” was 
Amodec, a new creation that is modern in its 
simplicity of line and in its utility. An idea 
of the style trends may be seen in these per- 
centages (same 1922 suites)—modern, 29.7 per- 
cent; English, 17.4; Early American, 8.4; 
French, 7.3; no period design, 37.2 percent. 





Difficult Logging Retards De- 
velopment of Panama's 
Timber Resources 


WASHINGTON, D. C., July 15.—While Panama 
has some twelve million acres of valuable hard- 
wood timber resources of various commercial 
species, it is stated that more money has been 
lost in endeavors to log and mill this timber 
than has ever been made. Commercial Attache 
Robert G. Glover at Panama City, in a current 
report to the Forest Products Division of the 
Department of Commerce on lumbering condi- 
tions in the Republic, states that, during the past 
thirty years, American and European interests 
have invested a fortune in Panamanian timber 
“chances,” but in practically every instance the 
undertaking has been a failure. 

The bulk of the easily accessible timber was 
cut many years ago. Today, commercially valu- 
able timber is in rather remote sections where, 
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because of the rugged topography of most of th 
country, logging is very difficult. Furthermp,, 
insofar as sawmill operations are concerned ; 
has been found practically impossible to air. 
son lumber because of humid atmospheric ¢, 
ditions, All in all, the high cost involved , 
producing either logs er lumber in Panany ,, 
a large scale for domestic use or export jy 
ruled out almost every attempt. It has, so fers 
least, been found more feasible to import Amer. 
ican Douglas fir, pitch pine and other constry. 
tion woods than to utilize domestic woods \, 
cally on a large scale. 

Commercial Attache Glover points out thy 
a careful checkup reveals that there are at pres 
ent between ten and twelve sawmills jn 4! 
country. The two largest plants have a «jj, 
capacity of only 10,000 feet, while the rest ran, 
anywhere from 1500 to 5000 feet and are mos; 
of the portable type. The most modern play 
are found at Rio Congo in the Province ; 
Dairen and Balboa, which is in the Canal Zo 
Both are well equipped with modern machine | 
imported from the United States, and use bani! 
instead of circular saws. One concern is p.| 
ported to have been losing money during th 
last two or three years, and may soon clo 
down. The other concern is owned by t 
Panama Canal and, in addition to supplying th 
Mechanical Division with its requirements {i 
hardwood, it also contracts to saw logs {i 
local interests who deliver the logs at the plan 

There are about forty small woodworking « 
tablishments in Panama, most of which x 
found in the cities of Colon and Panama. Ge 
erally speaking, they are very poorly equipy 
and have very little capital to operate on. \; 
tive woods are principally used, but, since they 
firms are not in a position to keep on hand suff 
cient stocks of hardwoods in order that the 
may be air seasoned, the finished products any 
generally unsatisfactory. So far as is knov 
there is not a single dry kiln in the entir 
country. 


California Redwood | 


San Francisco, Cauir., July 13.—The fd 
lowing information is summarized from th 
reports of 25 mills to the California Redwow 
Association for May: 
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—Redwood— Whitt 
Percent of Wool 
Production Feet 





Production ..... 26,326,000 2,676.0 
Shipments ...... 30,353,000 ) 4,700,00 
Piant use ...... 2,256,000 § 470,00; 
Orders.. 
Received ..... 38,045,000 5,183.0 
On hand ..... 41,035,000 , 5,211,0 
Stock on hand. .263,062,000 ~o- 12,2198 
Detailed Distribution of Redwood 
Shipments — Orders 
Northern California*®. ..12,866,000 16,307.00 
Southern California*... 6,228,000 8, 669,01 
i: eae 449.000 478,01 
MURSCOPNE 2. ww cwccccsccse Oar eee 9,803.0! 
PGE vac cawensexnens 2,253,000 2,788,00!) 
rere FS 38,045,005 


*North and south of line running throug) 
San Luis Obispo and Bakersfield. 


*Washington, Oregon, Nevada and Arizoni 
TAll other States and Canada. 





Relation of Unfilled Orders to Stocks 





Wasuincton, D. C., July 15. 


Following is a statement for eight groups of identical mil 


and two groups of flooring factories of unfilled order and gross stock footages, July 6: 





No. of 
Softwoods— Mills 
Southern Pine ......ccccccccccccccvce 13 
. . % | SFP reer e 223 
Pe cesta wes eeneseeceaneee 106 
California Redwood ................ 15 
BoUtherm CHPFOSS 2 ccccccccccccccese 13 
I en! arp wi we te ww 7 
Northern Hemlock .................. 12 
THOGRE BOGEWOGES 2c ccccccccecvces 507 
Hardwoods— 
cbc eeknee bade eerwvewe ewes 183 
PEE Wb tr 00d.65. 005000 04b00ced KOR 14 
Wetel MarGwoee .... wcccscsocses 197 
i Pe ccc bench cena ws 692 
Flooring— 
RE em a 90 
Se, Se. DS. ce cmiw wa mewe ene 20 


Unfilled Orders Gross Stocks 
1935 19 9: 

















934 1935 1934 
62,443 57,105 327,461 327,88 
393,003 435,198 1,011,005 1,336,55: 
211,472 102,387 1,040,800 1,167,8 
45,790 34,965 265,183 296,60" 
10,494 3,693 176,261 221,02! 
3,585 3,466 102,918 145,89 
6,942 2,349 80,570 83,99 
——— 
733,729 639,163 3,004,198 3,645,1% 
80,246 70,377 557,132 578,83 
9,594 6,233 119,755 126,85! 
_— 
39,840 76,610 676,887 705,69 
823,569 715,773 3,681,085 4,351,48 
15,610 10,706 51,590 63,41° © 
4,045 4,160 14,427 15,25 & 
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Wasuincton, D. C., July 15.—Following is the National Lumber Manufacturers’ Association report for two weeks ended July 6, and for twenty- 
seven weeks ended that date, covering mills whose statistics for both 1935 and 1934 are available; also percentage comparison with statistics for iden- 


tical mills for the corresponding period of 1934: 








PR ty, Two WEEKS: Av. No Production Percent Shipments Percent Orders Percent 
aS, SO far y Softwoods: Mills 1935 of 1934 1935 of 1934 1935 of 1934 
port Ameri Southern Pine Association....... eee ceeecees 146 54,404,000 138 61,181,000 161 52,993,000 166 
er Constr West Coast Lumbermen’s Association........ 223 76,591,000 129 91,654,000 136 98,925,000 121 
. Str. Western Pine Association.........+...-+++5: 110 121,204,000 134 107,437,00 134 103,869,000 157 
> Woods |,f  Galifornia Redwood Association............. 15 10,238,000 99 15,719,000 146 11,833,000 106 
Southern CYPFCSS.....ceeecccccecccccccccncs 13 4,452,000 230 5,928,000 110 4,326,000 125 
its out 4 Northern PINE ...ccercceccccevcscsccsecscecs 6 4,767,000 102 3,969,000 101 2,901,000 113 
ere ’ Vat Northern Hemlock & Hardwood Mfrs.’ Assn.. 19 5,246,000 147 3,344,000 200 2,748,000 216 
a pres. : —_—_—————————_ as comin ou 
ills in the Webel GOLUWOEED ccc sive ric cicsidencsseseens 532 276,902,000 132 289.232,000 139 277,595,000 140 
lave ail ds: 
er : ed aiweed Manufacturers’ Institute......... 89 15,199,000 3 18,994,000 169 15,768,000 174 
fies ral) = Northern Hemlock & Hardwood Mfrs. Assn.. 19 2,632,000 81 3,524,000 162 3,578,000 171 
Te most! 7 — onan sceenanas unseat? <a sentessiialiguaipiiiaaiamiadtth petri mnuniiiaindabimaminias wana 
\dern pat Patel BAPEWOOES cc ccc csvevevnsrreceegaves 108 17,831,000 94 22,518,000 168 19,346,000 173 
Province al CTO TEP Te Tee Te eee eT Te eee eT ‘621 294,733,000 129 311,750,000 141 296,941,000 141 
Canal Zon. | TWENTY-SEVEN WEEKS: 
1 inen Softwoods: <— 
_—_ Southern Pine Association eee eee ee se eeseees 154 723,525,000 113 815,925,000 136 852,937,000 137 
d use bani—) West Coast Lumbermen’s Association........ 223 1,807,432,000 96 2,017,549,000 124 2,079,309,000 115 
ICern 18 fp. Western Pine Association.....,......2-eeeees 113 1,032,721,000 105 1,240,153,000 130 1,344,262,000 139 
during the} California Redwood Association............. 15 159,795,000 92 185,272,000 116 207,016,000 137 
| Southern CYPTeSS ....cccccccccccccscscccces 16 51,806,000 182 72,004,000 115 69,310,000 120 
soon Clos | oN NS er ree pt eceeee 8 28,113,000 109 38,293,000 98 35,962,000 99 
ned by th Northern Hemlock & Hardwood Mfrs.’ Assn.. 22 48,020,000 153 41,424,000 131 47,081,000 152 
plying ree ee eee ee 551 3,851,412,000 102 4,410,620,000 127 4,635,877,000 126 
“TES. t0r Hardwoods: 
Ww logs if Hardwood Manufacturers’ Institute......... 139 276,463,000 103 304,053,000 122 311,065,000 123 
at the plant Northern Hemlock & Hardwood Mfrs.’ Assn.. 22 58,894,000 98 54,282,000 120 59,776,000 128 
working “| et MINE accesso caaawonesnenms males 16f 335,357,000 102 358,335,000 121 370,841,000 123 
which a Me MAME bn ccvndedcnsncvbdcedacevasnes 690 4,186,769,000 102 4,768,955,000 127 5,006,718,000 126 
lama. Gep.| 





ly equipr 
ite on. Ne} 
since thes 
1 hand suf 


virgin pine ten miles west of Arkadelphia, 
where John Francis is operating a mill. His 
mill is too small for sticks of this size, however, 


Logs Too Large for His Mill 


ARKADELPHIA, ARK., July 15.—Somewhat of 


West Coast Review 


[Special telegram to AMERICAN LuMBERMAN] 


r that th: ; a age a sensation was caused here recently when a °° he had to ship them to a band-saw, for 
roducts ar SeaTTLe, WasH., July 17—The 223 West comets ah teikit tenn, tele ott Deeb manufacturing into one-inch finish. 

: is feted Coast Lumbermen’s Association mills giving ~— capper Mage Bic fe “sg dian . a The largest of the logs on the trucks was 
the entie| production, shipments and orders during the two S0!t Pine logs up to 5 leet in diameter, passed approximately 5 feet in diameter, and this tree 


through Arkadelphia on the way to the Beirne 
Lumber Co.’s band mill at Beirne, south of 
here. They came from J. G. Clark’s stand of 


weeks ended July 13 reported: 


Production 85,061,000 : 
Shipments 97,453,000 14.57% over production 


alone made five 16-foot logs of beautiful timber, 
smooth and devoid of limbs and knots. Two 
trees and part of a third scaled 8,109 feet. 





d i Orders 105,567,000 24.11% over production 
50 } A group of 223 mills, whose production re- 
= ports for 1935 to date are complete, reported as 
| frame 6 follows: 
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Average weexly cut for twenty-eight barge # P| N = 
SD Socvcwdeneun ds ona eae ee eee 68,350, 
tty heent eeiepe a a: 66,325,000 p 
I— Whitt Average cut for two weeks ended RE MON UT your needs up to 
‘ of } sey Pere re rire Te te 42,530,000 Tremont for Longleaf or Short- 
ion Feet f % 
2,676.0 A group of 223 mills, whose production for HARDWOODS leaf Yellow Pine, Oak or Beech 
arty: the two weeks ended July 13 was 85,061,000 feet, Flooring, Cypress or the Hard- 
~" F reported distribution as follows: woods — Oak, Gum, Tupelo, 
5,183.0 ws ‘ —_ Unfilled Elm, Beech and Hickory. Our 
911'f Shipments rders rders - - 
Ry tty: Rail .... 51,163,000 50,618,000 133,922,000 wide assortment of items and 
ised Domestic nih. sanadmeii eben dependable service make Tre- 
wood cargo . 32,909, 36, J ; . . . 
Orders | Export .. 3,821,000 8,893,000 64,719,000 : mont Mixed Cars especially 
16.307.0 Local 9,560,000 Se wkemdcwns LONG LEAF D N F attractive. 
8,669.0 
"G78 97,453,000 105,567,000 400,727,000 SHORT LEAF . TREMONT LUMBER CO 
9,803.0 nay f . ¥ 
2 7880 } A group of 223. identical mills, whose reports OAK FLOORING, ye™ Rochelle, La 
-— ot production, shipments and orders are com- H 5 “ ' . 
38,045,0¢ plete for 1934 and 1935 to date, reported as ARDWO00D ° 
ig throug! follows: 


Aver. for two 
weeks ended Aver. for 28 weeks ended 
July 13,1935 July 13, 1935 July 14, 1934 


1d Arizoné 



































— Production 42,530,000 66,325,000 68,350,000 hl 
| Shipments 48,726,000 73,980,000 58,984,000 U Nn 1D) == 
F Orders 52,783,000 76,340,000 65,538,000 LS 
| , 
ntical mil 
To Get Funds for Railroad in SEND FOR YOUR COPY 
} Stocks : ° ° 
1934 | N tional Forest Our new wood preservation guide contains the answers to 
1 HH on your questions on how best to prevent decay, dry rot and 
1,167.8 SPOKANE, Wasu., July 13—A report was the attacks of termites. Here is presented in easily under- 
Hy published in Spokane recently that a_ bill, stood language, profusely illustrated with drawings and 
iassiue Presented by Senator Steiwer of Oregon, was photographs, definite recommendations for the preservation 
83,99 approved by the Senate agriculture committee, of wooed construction. 
3.645,18 and ‘that this practically assured Fred Herrick, 
3,645,1: of Spokane, a $50,000 Government appropria- Learn how to avoid the common causes of deterioration of 
5738) “on “for making more accessible the timber lumber. Get all the facts—send at once for our free pres- 
= resources of the Malheur national forests by ervation guide entitled "Preservation with NO-D-K." 
705,00) “allroad construction.” The bill further pro- | 
4,351,48 vides that he shall waive any claim to any | 
63,47 money paid by him in connection with a 1923 ay mM ala ORPORATION aTalenciolel-a 
1525) Mtract for the purchase of timber in the Mal- TEN il@yNad € ST sat alal aotoi a 
: heur forest. z sissies -eantqe-taneeseemnsiagiaiie asia ieee tametiaacec 











Indiana Wonders About 
State NRA 


INDIANAPOLIS, IND., July 15.—Now that the 
United States Supreme Court has made the 
NRA unworkable, lumber manufacturers, job- 
bers and dealers in Indiana are wondering what 
is to become of the Indiana law passed this 
spring, which virtually was a State NRA bill 
and was designed to strengthen the national 
legislation. Under the State law, injunction 
suits and penalties could be secured for viola- 
tions without the complainants going into Fed- 
eral court with their suits. The Indiana law 
provided that it should remain in effect until 
March 31, 1937. Already some suits have 
been filed under its provisions, and these will 
be pushed. 

Gov. Paul V. McNutt and other State offi- 
cials are withholding judgment, pending a study 

of the law, but members of the State NRA com- 
* mission are inclined to the belief that the State 
law will be inoperative in view of the Supreme 
Court decision. 

The Indiana law reads: 

This act shall remain in effect until mid- 
night of March 31, 1937, unless before that 
time the corresponding national legislation 
and the national codes of fair competition 
approved thereunder shall become inopera- 
tive, in which case all the provisions of this 
act shall likewise become inoperative. 


State officials will ask the Indiana attorney 
general for an opinion concerning the status 
of the State law. 


NRA May Survey Lumber 


[Special telegram to AmerIcAN LUMBERMAN] 


WasHInoctTon, D. C., July 17.—NRA is start- 
ing surveys of some of the key industries. Con- 
sideration is being given to such a study of the 
lumber industry and if it is made it will be 
under the direction of William E. Yost, of the 
research and planning division. 





Utah Observing State Recovery 
Law 


Satt Lake City, Uran, July 12.—President 
George A. Dixon, of the Utah Lumber Dealers’ 
Association, told an AMERICAN LUMBERMAN 
correspondent today that the industry in Utah 
was still operating under its State code of fair 
practices, which was set up under authority of 
the Utah Recovery Act, a measure patterned 
after the NRA. The Act’s constitutionality is 
to be decided by the State supreme court soon. 

President Dixon, who is manager of the 
Hyland Lumber & Hardware Co., of this city, 
said, when asked regarding compliance of the 
lumbermen with their code of fair competition 
since the Washington decision wiping out the 


AMERICAN LUMBERMAN 


NRA: “The Washington decision has not af- 
fected compliance with the lumber code set up 
under the Utah Recovery Act. Practically every- 
one in the industry is adhering to code wages, 
hours and fair trade practice regulations.” 





Federal Cash Granted to Fight 
Blister Rust 


Wasuinoton, D. C., July 15.—The Division 
of Applications and Information has announced 
that President Roosevelt has approved an allot- 
ment of $6,378,735 requested by the Department 
of Agriculture, through its bureau of entomology 
and plant quarantine, for the control of the 
blister rust on white pine. The work is declared 
necessary to prevent the destruction of these im- 
portant forest and ornamental trees. The de- 
struction of currant and gooseberry plants in or 
near white pine stands and keeping these plants 
suppressed until the pines reach maturity will 
be the method used to control the disease. The 
allotment just approved will not only help to 
prevent heavy losses in present stands but will 
protect future stands. 


"Gold In Them Thar Trees" 


WASHINGTON, July 17—A. G. T. Moore. 
manager of the Department of Conservation 
of the Southern Pine Association, was in 
Washington today following a hurried trip 
through the Laurentian mountain country in 
Ontario and Quebec, where he obtained a hasty 
impression of the forests and newsprint paper 
mills of those Provinces. Later Mr. Moore 
returned to the United States through the 
Jackman (Maine) route, and was able to get 
some high-spot impressions of the Maine woods 
and inspect a paper and pulp operation near 
Moosehead. He returns to the South more 
firmly than ever of the opinion that there is 
“gold in them thar trees,” which grow so 
prolifically in the favorable environment of 
the South, when newsprint and white paper 
manufactured from them finally pass from 
the laboratory to the commercial stage. Mr. 
Moore is convinced that aside from the rapidity 
of wood growth in the South there are other 
advantages, such as unbroken operations 
throughout the year, avoidance of assembling 
and other costs which are necessary in Canada. 
Another reason that prompts Mr. Moore to 
believe in the future of the newsprint industry 
in the South is the desirability of keeping the 
forested and restricted land areas in private 
ownership, which can be met by tree crops 
which may be more frequently gathered than 
those utilized in the manufacture of lumber. 








Dust stTorMS west of the Mississippi carry 
an average of 850.000.000 tons of soil 1,440 
miles a year, the late Prof. J. A. Udden, Uni- 
versity of Texas, once said. 
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Explains Refund of Counte,. 
vailing Duty on Logs 


WasuinctTon, D. C., July 15.—The commit. 
tee on the judiciary of the House of Repre. 
sentatives has favorably reported H. R. 399 
which is for the refund of certain counteryailing 
customs duties collected on logs imported fro 
British Columbia. The Senate on May 1 g 
this year passed a similar bill. The committee’; 
report which discusses the matter in detail js 
as follows: 


Under the Tariff Act of 1913 all logs, jp. 
cluding those from fir, spruce, cedar apn 
western hemlock, were on the free list. Hoy. 
ever, the statutes of the Province of Britis) 
Columbia in Canada, a large producer of 
such timber species, had for a considerable 
period provided a tax on cut timber, except 
when used within the Province. The United 
States is practically the sole nondomestie 
consumer of British Columbia logs. Baseg 
on information disclosed 
the finance committee and a tariff informa. 
tion survey by the United States Tariff Com. 
mission, the Tariff Act of 1922 imposed , 
duty on logs of fir, spruce, cedar and westery 
hemlock, but it was provided that if the 
country from which they were imported dij 
not maintain an embargo or other restrictioy 
on export, such logs were exempt. Later the 
Tariff Commission reinvestigated this situa- 
tion and again reported to the President on 
March 14, 1928, that a governmental competi- 
tive advantage was conferred by the Pro- 
vincial timber tax on Canadian lumber in- 
terests over American lumber mills. 


Our board of General Appraisers held in 
1925 that the British Columbia timber tax 
was a restriction on export, all pending pro- 
tests by American importers against the col- 
lection of the customs duty were rejected 
and the duties henceforth collected for sey- 
eral years without protest. 


In 1929 the Supreme Court of the Province 
held the provincial timber act invalid, and 
this ruling was affirmed by the Privy Coun- 
cil on May 4, 1930. Thereafter certain pro- 
tests of American importers, filed after the 
case was instituted in British Columbia and 
held on appeal without action, were decided 
in favor of the importers by our Customs 
Court sitting in New York. 
that since the Privy Council had ruled the 
Provincial statute was void ab initio, the 
collection of any import duties on these logs 
under the Tariff Act of 1922 was erroneous 
and illegal. The Treasury Department ac- 
quiesced in this view, took no appeal, and 
refunded the duties protected by the court 
eases, covering, roughly, the period 1928-31 
However, our customs statutes make no pro- 
vision for the filing of refund claims within 
a stated period of several years comparable 
to such provisions in internal-revenue laws 
and hence this enabling act is recommended 
for passage to permit these American im- 
porters, who bore the burden of the success- 
ful establishment of a foreign trade _ policy 
to present for the first time their claims 
relating very largely to the period 1922-21 
inclusive, prior to the litigation in British 
Columbia, and receive reimbursement for the 
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Refinements That Add Value 








BOX SHOOK 
SHED STOCK, 


Hansen, 308 W. Washington St., 
New York 


Extra Smooth Sawing and End Trimming with special equip- 
ment developed by our own personnel—are refinements that 
make Clover Valley stock more desirable—and hence in 
greater demand. May we tell you further reasons why it will 

. pay you to depend on Clover Valley for your needs in: 


YARD STOCK 
SHOP AND CLEAR 


CLOVER VALLEY LUMBER CO. sate: Loyalton, Cal. 


CHICAGO REPRESENTATIVE: M. L. 
NEW YORK REPRESENTATIVE: F. T. Staats, 1240 Chrysler Bidg., 
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monies erroneously taken. All interest is 
waived. : 

The situation presented is unique and no 
general precedent will be established by the 
passage of this bill, although there have been 
other instances of enabling acts for the re- 
turn of customs duties due to application of 


erroneous Yré ites, and the like. 





To Plan Fight your Gulf to 
Coast Rate Advance 


MemMpPHIs, TENN., July 15.—Cecil A. New, 
secretary-manager of the Southern Hardwood 
Traffic Association, will within the next two 


weeks call a meeting of operators interested in 
the water rate on hardwoods from the Gulf to 
Pacific Coast ports, which on July 1 was ad- 
yanced from 36 to 46 cents. The increase has 
stopped the movement of hardwoods to the 
West Coast, and, although the traffic associa- 
tion petitioned for a suspension of the rates, 
this was refused by the Shipping Board. 

The Memphis meeting will lay plans 
further fighting this advance. 


for 





Eccs WITH a high proportion of thick albu- 
men stand storage better, and fry or poach 
better when fresh, than eggs with thin albu- 
men, reports the U. S. Department of Agricul- 
ture. 


AMERICAN 


Local Committee's Labors 


Produce Fine Results 


Mapison, Wis., July 15.—Exceptionally good 
work in developing business under Titles One 
and Two of the National Housing Act is being 
done under the direction of the Madison Better 
Housing committee. Up to July 2 there had 
passed through the local headquarters over 
$550,000 worth of modernizing. ‘There also are 
35 to 40 small homes being constructed, costing 
from $3,500 to $8,000 each. All this has come 
about directly or indirectly through the activity 
of the Better Housing committee. 

The Madison Better Housing coimmittee is 
headed by C. A. Hooper, who is identified with 
the heating and plumbing business. Treasurer 
of the committee, and active in its organization 
and activities, is J. J. Fitzpatrick, who although 
a lumber wholesaler was selected to represent 
on the committee the retail yards of the city, 
on the theory that a wholesaler would be un- 
biased, and this has worked out very satisfac- 
torily. Many of the retailers say that their 
business has increased 35 to 40 percent since 
the Better Housing committee was organized. 

One of the activities of the Better Housing 
committee was the observance of National 
Housing Day on June 15, when ground was 
broken for a model house that is now under 
construction. 


Spread of Fire in Timber Structure 
Prevented by Sprinklers 


New OrveEans, | July 15——Demonstration 
of the ability of low-fusing bulb sprinkler sys- 
tems to control incipient blazes originating un- 
der steamship wharves was given here recently, 
when functioning of two bulbs is credited by 
engineers of the Louisiana Rating and Fire Pre- 
vention Bureau with having averted a fire loss 
of not less than $725,000. The blaze originated 
in creosoted wood construction in a place not 
readily accessible to fire fighting equipment, and 
gives the lumber industry a talking point in 
answer to contentions favoring more costly non- 
combustible materials. 

The fire occurred in the landside apron of 
the Louisiana Street Wharf of the Board of 
Port Commissioners, the apron being con- 
structed of 3x12-inch Z. M. A. treated and un- 
treated wood decking laid diagonally, with open 
spaces (1%4 to 1 inch) between boards, on 3x12- 
inch creosoted wood joists on 2-foot centers, 
which are supported on laminated creosoted 
wood beams (4 pieces of 3x12-inch board) on 
creosoted wood piling. The report said: 

Very probably the fire originated from a 
carelessly lighted cigarette or match thrown 
on the apron wharf, at section No. 6 of 
Louisiana Street shed. Judging from. the 
burned portion, the fire seemed to have 
Started in a crack between the ends of two 
deck boards, over two joists whose ends 
lapped, forming a space of % to %-inch. 
Handling of material, sweepings and traffic 
over roadway caused an accumulation of 


fibres, slivers of wood, trash etc. in these 
cracks, which are dry and readily ignitable 
from 


a lighted cigarette or spark. This com- 
bustible material kindled the fire, which fur- 
nished enough heat to vaporize the naptha- 
lene in the creosote, which gas furnished the 
fuel for the fire. There is evidence of intense 
heat and gas fed flames extending 5 to 8 
feet from the point of origin. 

The heat opened two sprinkler heads which 
Successfully confined the fire to point of 


origin, due principally to the cooling effect 
of the sprinklers in wetting down the creo- 
soted timbers, stopping the generation of 


fas, which 
spread in 
Slowing 
joists 
hose 


has been 
our 


the cause 
previous wharf 
embers remaining in 
were quickly 


of the rapid 
fires. The 
between the 
extinguished by hand 
before the fire department arrived. 

_ The timbers under the wharf were care- 
fully examined after the fire. It was found 
that the deck and stringer timbers were 
slightly charred for a distance 2 to 3 feet 
a the point of origin, and showed evi- 
cadence 


of being subjected to severe heat for 


a distance of about 10 feet along the two 
joist bays or channels, one on each side of 
the lapped joists where the fire was burning. 
However, the charring was only on the sur- 
faces exposed to the gas flame, and damage 


was not sufficient to make replacement of 
these boards necessary. 
At the time when it was proposed to in- 


stall sprinklers in the wharves, the Bureau 
strongly insisted that in order to. get 
full benefit from this equipment it should 
be fully sprinklered above and below deck 
as well as using low-fusing sprinkler heads. 
It is quite evident that the low-fusing sprin- 
kler heads, as well as the sprinklers beneath 
the wharf deck, are essential for this type 
of structure, due to rapid spread and in- 
tense gas fire produced. 

The automatic sprinklers beneath the deck 
not only controlled but extinguished the fire, 
except for glowing embers between joists 
where water from sprinklers could not reach. 
This fire proved conclusively that automatic 
sprinklers will control a fire originating un- 
der a wharf deck constructed entirely of 
creosoted timbers and piling, and is the only 
satisfactory protection that has been de- 
veloped for controlling fires of this kind. 
The water from the two sprinkler heads 
reduced the temperature of the gasses from 
the burning creosote sufficiently to prevent 
operation of the 135-degree quartz-bulb type 
heads 8 feet away from the point of origin. 


The installation of the sprinkler system by 
the Board of Port Commissioners was effected 
at a cost of $1,250,000 with an additional $50,000 
expended to provide an automatic signal alarm 
which notifies the central office if any valve is 
closed, insuring water supply to all parts of the 
system. 

The effect of the installation was to reduce 
the average insurance rate on the _ public 
wharves from $1.04 per $100 to 35 cents per 
$100, or a 65 percent reduction. On the basis 
of the demonstrable value of the sprinklers in 
protecting cargo while on the New Orleans 
wharves, Rene A. Stiegler, executive general 
agent of the board, is urging a 20 percent re- 
duction in marine insurance costs on such cargo 
moving through New Orleans. Ile has urged 
shippers to take this up with their underwriters. 

It is recalled that several years ago, before 
sprinkler installation, a concrete deck installed 
in one of the public wharves failed to prevent 
destruction of the entire structure and resultant 
heavy loss, both in value of the board’s property 
and in cargo on the wharf. 
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MIXED CARS —~ SN 
YARD AND SHED STOCKS 
Original Old-Growth Shortleaf 


Specialists in No. 1 KD ‘“Eased 
Edge” Dimension—No. 2 Select 
Siding, Flooring, Ceiling, Soft 
Textured Finish,Common Boards, 
Shiplap, Squares, Timbers, etc. 
All scientifically Kiln Dried, ac- 
curately machined and graded. 
100% Kiln Dried, bright, straight 


stock that will appeal to your 
customers. 


PROM PT—_DEPENDABLE 





; LUMBERCO. 


ETHEL, 
MISSISSIPPI. 








Order Now-- 


Prices May Go Up 


OCKWOOD 
OAK FLOORING 


SOFT TEXTURE UNIFORM COLOR 
Ask for Stock and Price List 

GEO. C. GRIFFITH STAVE CO. 

1750 Ry. Exch. Bidg. ST. LOUIS, MO. 








BURDEITE LUMBER COMPANY 
CUT-TO-ORDER TIMBERS & HEAVY JOIST 
STEAM K D FINISH--BRIGHT DRY 
SHIPLAP FLOORING AND BOARDS 
HIGH GRADE DIMENSION 
Mitts AT EDWARDs,Miss.& CANTON, Miss. 


SALES OFFICE 


MERIDIAN. MISS. 








Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 
Foreign Forwarders, Customs Bro- 


kers. We handle all classes of cargo 
and attend to collectior of invoices. 





Special department handling export lumber shipments 
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What the Associations Are 
Planning and Doing 


July 25-27—National Lumber Manufacturers’ Asso- 
ciation, trade promotion committee, Blackstone 
Hotel, Chicago. 

29-30—Northern Hemlock & Hardwood Manu- 
facturers’ Association, Marinette. Wis. Mid- 
summer meeting. 


26-27—National Hardwood Lumber Associa- 
tion, Congress Hotel, Careage. Annual. 


July 


Sept. 





Northerners Change Meeting Date 


OsHkosH, Wis., July 15—The midsummer 
meeting of the Northern Hemlock & Hard- 
wood Manufacturers’ Association, which was 
originally scheduled to be held July 30-31 at 
the Marinette Hotel in Marinette, Wis., has 
been advanced a day and will be held instead 
on July 29-30, Secretary O. T. Swan has an- 
nounced. C. A. Goodman, chairman of the en- 
tertainment committee, has made plans for a 
dinner dance Monday night, and mentioning 
the splendid golfing and bathing facilities near 
the hotel, urges that those attending “bring the 
ladies.” 





Southern Hardwood Producers Join- 
ing New Association 


Mempuis, TENN., July 15—Manufacturers of 
southern hardwoods are gradually signing up 
their production for membership in the newly 
organized association to be known as _ the 
Southern Hardwood Producers (Inc.), accord- 
ing to the statement of Jack Welsh, chairman 
of the committee in charge of organization. 
Mr. Welsh has representatives in all sections 
of the southern hardwood belt who are daily 
sending in new memberships. 

“Tt is the general opinion,” says Mr. Welsh, 
“that an organization of this sort should be 
formed, but many have different opinions as to 
the plan of organization. This difference of 
opinion is slowing up work to some extent, but 
gradually the hardwood operators are coming 
to realize the immediate need of some sort of 
an organization, and are signing up their pro- 
duction.” 

The committee was to call a meeting of all 
operators about July 30, but it is thought that 
this meeting will be postponed until the middle 
of August. 





Governmental Relations Committee 
Appointed 


New Or-eAns, La., July 15.—Appointment 
by President E. L. Kurth, of the Southern Pine 
Association, of a new and important standing 
committee on governmental relations for the 
southern pine industry, authorized by the board 
of directors on June 3, has been announced. 
rar personnel of the new committee comprises 

C. Sheppard, Clarks, La., as chairman, and 
ns following members from each of the south- 
ern States: 

Louisiana 














E. A. Frost, Shreveport; Texas 
—R. W. Wier, Houston; Oklahoma—Herman 
Dierks, Kansas City; Alabama—E. M. Mc- 
Gowin, Chapman; Arkansas—J. R. Bemis, 
Prescott; Mississippi—Charles Green, Laurel; 
Florida—M. L. Fleishel, Shamrock; Georgia— 
J. H. Rush, Lumber City; North Cz 
J. L. Camp, Jr., Franklin, Va.; South Caro- 
lina—F. G. Davies, Charleston; Virginia— 





T. J. Wright, Jr., Norfolk. 


At its June 3 meeting the board of directors 
of the association adopted a resolution author- 
izing President Kurth to appoint a committee 
“to consider and prepare a memorial to Con- 
gress, relating to the modification of the anti- 
trust statutes, this committee to be authorized 
to confer with members of other trade asso- 
ciations dealing with natural resources, for the 
purpose of soliciting their co-operation in seek- 
ing a sensible modification of the anti-trust 
laws.” President Kurth stated that the new 


governmental relations committee will handle 
not only the subject matter of the resolution, 
but also the entire range of legislation with 
State and Federal governments, and its activi- 
ties will be integrated with the work of a newly 
appointed governmental relations committee of 
the National Lumber Manufacturers’ Associa- 
tion. 

The national committee is composed of rep- 
resentatives of the regional lumber trade asso- 
ciations, and is headed by C. C. Sheppard. 
B. C. Berckes is one of the members-at-large 
of the national committee. 





Planning the Lumber Promotion 
Campaign 

WASHINGTON, July 15.—The trade promo- 
tion committee of the National Lumber Manu- 
— Association, of which Geo. W. Du- 
lany, Jr., is chairman, will meet at the Black- 
stone Hotel, Chicago, July 25, 26 and 27, to 
take steps to effectuate the new program of 
lumber trade promotion, corresponding to a 
new interlocking of national and regional as- 
sociation promotion activities. The program 
has been under study and consideration by the 
regional associations and officers of the Na- 
tional association since the annual meeting of 
the National last April. 

The main divisions of the all-industry pro- 
gram are: Building code service, Government 
lumber specifications and uses, national housing 
and modernizing, merchandising service, lum- 
ber standardization and lumber use information. 
In addition, consideration will be given to a 
range of specific, affirmative research and pro- 
motion projects to be financed by interested 
regional associations and/or individual groups 
or companies. 

The immediate problem before the committee 
will be to pick out of the multitude of both 


Form Institutes 


BIRMINGHAM, ALA., July 15.—Building ma- 
terial dealers of Alabama, Georgia and the 
Carolinas have launched out on a new epoch 
of distribution control with the organization 
of institutes, modeled after the famous Florida 
Building Materials Institute. Picking up where 
the NRA left off they hope to accomplish even 
more for the industry in the way of orderly 
distribution through manufacturer, wholesaler 
and dealer. 

In a series of regional meetings ending with 
one in Birmingham on June 27 the Alabama 
3uilding Material Institute was inaugurated 
with the same officers as the Alabama Lumber 
& Building Material Association. B. L. Noojin, 
of Gadsden, is president and Joseph L. Rowell 
is secretary-manager, with offices in the Cham- 
ber of Commerce Building, Birmingham. A 
series of meetings has now been arranged with 
manufacturers and wholesalers to determine 
detailed policies. 

The Georgia Building Material Institute was 
formally approved at a called meeting of deal- 
ers held in Macon June 20-21 with President 
Nunnally in the chair. Judge Paul Beckett, of 
Orlando, legal adviser of the Florida institute, 
was on hand to explain the works of the 
peninsula organization. District meetings, with 


Judge Beckett attending, have been held as 
follows: Savannah, July 8; Augusta, July 9: 
Atlanta, July 10; Columbus, July 11 and 


Valdosta, July 12. The Institute program was 
explained at these meetings. 

Announcement was also made that J. P. 
Williams had been named new secretary of the 
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classes of projects those which (1) can be 
undertaken within the limits of the presen 
trade promotion budgets of the manufacturers 
associations, and (2) others which, if under. 
taken, must be financed, perhaps in some 
regions by the regional associations and jp 
others by interested groups or _ individuals 


within them. 
—_ 


Find Ontario Business Improved 

Toronto, Ont., July 15—The Lake Erie 
branch of the Ontario Retail Lumber Dealers 
Assoviation is arranging to hold a meeting a 
Hagersville, on Friday, July 26. Indications 
are that there will be an unusually good at. 
tendance. The  secretary-manager of _ the 
O.R.L.D.A., Horace Boultbee, of Toronto, to- 
gether with the field man of the Red Cedar 
Shingle Bureau, M. M. Walker, made 4 
motor trip through the district on July 11 and 
12. All the dealers upon whom they had 
time to pay a visit they found to be enjoying 
improved business, and much interested in the 
idea of holding a meeting. This district, like 
many other parts of Ontario, is blessed with 
splendid crop conditions, and farmers are al- 
ready spending money fairly liberally, while 
in the towns and villages, new houses were 
frequently seen in course of construction, and 
old houses being renovated. A great shortage 
of red cedar shingles is complained of by deal- 
ers everywhere, resulting from the strike on 
the West Coast. 


Oklahoma Dealers Reorganize 


OKLAHOMA City, OKLA., July 15.—Dealers 
representing over 300 retail yards throughout 
the State in a recent meeting here reorganized 
the Oklahoma Retail Lumber Dealers’ Asso- 
ciation, with the following officers: 

President—Hugo Stromberg, vice president 


Hudson-Houston Lumber Co., Ardmore. 
Vice president—Roy E. Lundy, vice presi- 


dent and general manager, Tulsa Rig Reel & 
Manufacturing Co., Tulsa. 

Treasurer—Oran Huston, vice president F. 
D. Bearly Lumber Co., Oklahoma City. 

Fifteen directors also were chosen and they 
will select a secretary and general manager. 
Articles of incorporation were adopted. Head- 
quarters of the new associatjon will be here. 


to Aid Industry 


Georgia institute, succeeding Royal C. Morri- 
son, who resigned to take up other business 
connections. 

Carolina dealers ushered in a “new epoch of 
distribution” when they formally approved the 
Carolina Building Material Institute in Ry: 
vention June 20 and 21 at Myrtle Beach, S. C. 
[ Note—See AMERICAN LUMBERMAN of wl 6, 
page 39.—EpitTor.] C. L. Cannon is president 
and _ Victor W. Wheeler secretary, with offices 
in First National Bank Building, Charlotte. 

Under the plan used by the Florida Institute 
and largely adopted by the other States dealers 
file price terms with the association and buy 
only from conforming manufacturers. Manu- 
facturers are recognized as associate members 
of the Institute provided they sell only to 
recognized dealers. Dealers make no pledge 
“not to buy from anybody,” as explained by 
Judge Beckett, but instead simply “act intelli- 
gently after receiving information.” In other 
words the action of each dealer or manufacturer 
is voluntary, based on his judgment as to the 
best interests of the industry. 

The Alabama organization, which is recog- 
nized as some improvement in its set-up over 
the Florida Institute, defines an “equipped 
dealer” as one “who maintains an adequate, 
legitimate and permanent place of business 
properly equipped for service to the public and 
kept open regularly during general business 
hours and who carries a sufficient stock to 
supply the normal requirements of the com- 
munity which he serves.” 

Active members in the Alabama institute are 








_— 
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required to pay one-half of one percent of their 
building material sales as dues. Associate mem- 
hers, Who constitute the manufacturers or their 
salesmen, are required to pay $25 annually. 

~ Taking up where the Code left off, the Ala- 
bama institute seeks also to regulate wages 
and hours. Employees are limited to eight 
hours per day and 40 hours per week. Wages 
are set at minimum of 25 or 30 cents an hour, 
depending on the size of the city. 


LUMBER CLUBS 


Cloverland Club Program Promises 
a Big Day 

IronTON, Micu., July 15.—A very attractive 
program is announced by Secretary-Treasurer 
E, E. Dickson for the annual meeting of the 
Cloverland Retail Lumberman’s Club, which 
is to be held at the Hotel Ojibway, Sault Ste. 
Marie, Mich., on Saturday, July 27. 

Three important discussions are scheduled, 
led by widely known lumbermen, the subjects 
and speakers being as follows: “After Codes, 
Come What?” H. W. Wilbur, West Allis, 
Wis.; “Dealer Distribution,” G. W. LaPointe, 
Jr., Menomonie, Wis.; “Modern Methods of 
Merchandising,” J]. L. Burt, Wausau, Wis., and 
Don S. Montgomery, Milwaukee. 

The annual banquet, with an elaborate menu, 
will be served at 7:30 p. m., W. B. Robertson 
officiating as toastmaster, with guest speaker 
Hon. Francis T. McDonald, Sault Ste. Marie, 
on “Commerce and the Constitution.” The 
hanquet will be followed by the annual lumber- 
men’s ball. 

Reservations already made indicate a good 
attendance, and it is hoped that no lumbermen 
of this area will overlook this opportunity for 
an enjoyable and profitable day. Ladies are 
especially invited, and ample arrangements have 
been made for their entertainment, including a 
boat trip, complimentary luncheon, and golf and 
bridge at the Soo Country Club. 

















Lumbermen Revel in Annual Summer 
Outing 


Sr. Louis, Mo., July 15—The members of 
the Wood Products Institute of Greater St. 
Louis held their annual summer outing Tues- 
day, July 9, at “Red Raven on Big River,” 
Charlie Price’s summer camp about thirty-five 
miles southwest of the city. 

The softball game ran through seven in- 
nings, and an all-time record was estab- 
lished in the seventh inning, when “His 
Umps,” John Wheatley, refused to de- 
clare Arch Franklin’s side retired until four- 
teen runs had been registered, even though 
Sloan’s team made twenty-one put-outs during 
the inning. Wheatley stated that the game 
must be a tie, and the only way to do that was 
to keep the losing side playing until they evened 
the score. 

Following the ball game, the bunch retired 
to the old swimming hole (Byrne’s mill pond) 
and having been refreshed by a prolonged ses- 
sion in the cool waters of Big River again 
took up the competitive spirit, this time in the 
horseshoe contest for the championship of the 
Institute, with numerous incursions into 
Charlie’s rathskeller. 

By 6 p. m. everyone was ready for the 
chicken dinner, which must have been excellent 
if one is to judge by the way that Ed Wiese 
made away with generous and repeated help- 
ings of yellow-legged chicken. 

Following the dinner the lumberjacks pro- 
ceeded to murder the old standby, Schnitzel- 
bank, and Emmet Gruner, in collusion with 
President Holekamp and Ray Wiles, held an 
elimination beauty contest. Surprising were 
the grace and agility displayed by this bunch 
of lumbermen as they strutted their stuff on 
the cement walk which served as a dais. The 
comments of the judges, while explaining their 
decisions, kept the crowd in an uproar, until 
the prizes (all of wood) had been awarded. 
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Save with Safety.... 


INSURE with the 
ASSOCIATED LUMBER MUTUALS 


and save through our dividends 


MUTUALIZE and ECONOMIZE ! 


Established 

Central Manufacturers Mutual Ins. Co. 1876 
Van Wert, Ohio 

Lumber Mutual Fire Insurance Co. 1895 

Boston, Mass. 

Lumbermens Mutual Insurance Co. 1895 
Mansfield, Ohio 

Pennsylvania Lumbermens Mutual Fire Ins. Co. 1895 
Philadelphia, Pa. 

Indiana Lumbermens Mutual Insurance Co. 1897 
Indianapolis, Ind. 

Northwestern Mutual Fire Assn. 1901 


Seattle, Washington 


COMBINED ASSETS COMBINED SURPLUS 
$20,773,590,00 $9,752,509,58 


Detailed statement of each and all of the companies sent upon request. 























Can be Protected Against 
TERMITES? 


HA4YE you ever seen termite attacks 

stopped by a wood preservative? Prob- 
ably not. You are largely dependent on 
others for information in this field. 









Vulnerable Reliable data is available regarding ter- 
points for mites and their control. Years of study and 
termite 


research have been devoted to this subject. 
Government agencies and professional asso- 
ciations have put their stamp of approval on 
wood pressure treated with standard preserv- 
atives. You can safely recommend such treat- 
ments. 






1. Plates and 

corner posts. The findings of authorities on termite de- 
fense are clear and unmistakable. All agree 
that creosote and zinc chloride are time-tested 
treatments whose success is positive and no 


longer a matter of conjecture. 


AmCreCo timber is pressure treated only 
with these proved preservatives: The safe way 
to maintain your reputation as an authority 
on building matters is to follow the findings 
of the leading authorities. 


AMERICAN CREOSOTING COMPANY 


INCORPORATED 3 





Y, 


Z 


























3. Porch 


columns, 














COLONIAL GEORGIA 
CREOSOTING CREOSOTING 
COMPANY COMPANY 
UCORPORATED INCORPORATED 





4. Sheathing. 
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General Strike Not Settled, But Many 
West Coast Mills Reopen 


(Continued from Page 11) 


that about 350 strikers were involved. Work- 
men from the lumber mills were given escort 
to street cars when on foot and some were 
taken to their homes in automobiles to avoid 
possible violence. There was a smaller outbreak 
Friday morning. 

Attempting for a second time to act as an 
intermediary, the Tacoma city council late 
Thursday at a special session moved to bring 
the Federal mediation board, appointed by Sec- 
retary of Labor Perkins, to Tacoma for a pos- 
sible effort to harmonize local differences. At 
a previous call by Mayor George A. Smitlev 
for a meeting for arbitration, the mill owners 
declined to appear, asserting they had nothing 
to arbitrate, many of them having already re- 
opened their plants at that time. 

Tacoma lumber, door and plywood plants 
reported late Thursday that they had recorded 
a further gain of 54 workers, bringing the total 
employed at 14 mills to 1,755 men. This is in 
contrast to 3,132 men said to have been work- 
ing in 19 plants before the strike. Additional 
plants, most of them smaller concerns, are 
expected to begin operations soon. 

The daily gain in employment at the plants 
operating here has been steady, the operators 
declare, and has ranged from 50 to 80 men 
each day. 

Many of the men starting to work at the 
mills are said to be young men or new men 
without previous experience, but employers de- 
clare the earnestness of the men and their alert- 
ness in learning is rapidly perfecting the effi- 
ciency of the crews. 

The number of national guardsmen on duty 
here was reduced to one battalion the first of 
the week, when one battalion was withdrawn 
and transferred to Aberdeen for duty on the 
Grays Harbor strike front. 


Lumber for Homestead Project 
Released 


Loncview, WASH., July 13.—Work on the 
Federal rural homesteads project here has been 
resumed, following an agreement between the 
local lumber strike committee and Federal rep- 
resentatives for release of a large quantity of 
lumber purchased prior to the lumber strike 
and stored at the Long-Bell Lumber Sales 
Corp. plant here. The project, embracing sixty 
homesteads, was about half completed when a 
shortage of supplies forced virtual cessation of 
work the last week in June. A. E. West, 
project manager, said that the lumber, which 
was purchased before the strike, was kept in 
storage at the mill because storage facilities 
at the project site, just outside the city, were 
inadequate. 


Waterfront Strike Ties Up 
British Columbia Mills 


Wasuinoton, D. C., July 15.—Since June 
5, British Columbia waterborne lumber ship- 
ments have been largely tied up because of a 
longshoremen’s strike, according to a report 
from American Vice Consul Nelson P. Meeks, 
at Vancouver, B. C. While during the latter 
part of June a new independent waterfront 
workers organization was reported formed, the 
shipment of lumber has been almost negligible 
since the disagreement. Most British Columbia 
mills have continued in production, but with 
export shipments very small. Many mills re- 
port an overstocked condition, and some have 
recently closed temporarily. On the other hand, 
mills report larger rail orders from the United 
States, due to the strike in most parts of Ore- 
gon and Washington. 

3ritish Columbia exporters 


state that the 


United Kingdom demand has slackened because 
of current large supplies of Russian softwood 
at low prices, said to be more or less flooding 
the British market. Orders from Japan are 
stated to be almost negligible. British Colum- 
bia exporters are undecided whether this con- 
dition may be due to actual lack of demand in 
Japan or a “form of boycott” in connection 
with the recent Japanese-Canadian trade differ- 
ences. 


Business Lost to Coast Mills— 
Not Piled Up 


SEATTLE, WAsH., July 13.—In a summary ot 
the effects of the strike on the West Coast 
lumber industry, the West Coast Lumbermen’s 
Association says: “It may be recalled the 
association pointed out in late April and early 
May that the most important effects of the 
announced strike would be, first, to stop income 
in the Pacific Northwest and, second, to add 
to the lumber sales of southern pine and of 
West Coast species manufactured in British 
Columbia. Most of the benefits so far appear 
to have gone to the South, some to British 
Columbia, and some to other American lumber 
regions, such as western pine. The lumber 
needed has been bought and delivered, despite 
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has not piled up to be filled’ when the Strike 
is over. In the meantime, the period of heavy 
buying of a normal year—April, May and June 
has passed. This is reflected in current re- 
ports from the South telling of less lumber 
being hought than in previous weeks.” 


Tie-up Continues and 
Violence Increases 


SEATILE, WASH., July 13.—With productioy 
showing a drop for the first week since the 
latter part of May, hopes of a settlement oj 
the strike are again remote. While the holiday 
accounts for some of the drop in production 
operators here declare that production of nei. 
ther lumber nor shingles is increasing. Many 
of the mills operating in Washington have only 
part of a normal force, some as low as twenty 
percent. The strike is still at the peak of 
effectiveness. 

Anacortes, with nine mills, is completely 
down, and a proposition to strikers as to 
whether to accept a five cents an hour increase 
was voted down seven to one. At Bellingham, 
latest word is that only Bloedel Donovan Lum. 
ber Mills are operating, and this firm’s shingle 
mill is down. At Tacoma, a sanguinary bat- 
tle yesterday between National Guardsmen and 
strikers resulted in forty injured, and may lead 
to martial law. Production is declared to be 
up to fifty percent, but this figure is regarded 
with skepticism here. In Seattle, the Elliott 
Bay Mill Co. has operated one shift of 150 
men, and West Waterway, Seaboard Lumber 
Co. and Bolcom Canal Lumber Co. have oper- 


the closing of West Coast mills. The demand 


ated. 


Violence has flared on several occasions 
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Logging by Steam—lIt has 
been demonstrated to the satis- 
faction of those who have tried 
it that it is more economical to 
build short and cheap spurs to 
the main lines of logging rail- 
roads, so that hauls from the 
stump are reduced to from 500 
to 1,000 feet, rather than to 
break roads for a long team 
haul, and pay the extra cost of 
horse power. But when this is 
done, the 500 feet or so from 
the stump to the tram still re- 
mains the most expensive por- 
tion of the logging operations 
taken as a whole. Horace But- 
ters, of Butters & Peters, the 
old and well known lumbermen 
of Ludington and Tallman, 
Mich., realized the extent of 
the leakage between the stump 
and the track, and came to the 
conclusion that steam power 
might be applied to bridge over 
this chasm. The ideas sug- 
gested by his experience have 
finally assumed material form 
in apparatus for skidding and 
loading logs. The system has 
been put to the test of thor- 
ough practical experience by 
Butters & Peters in their log- 
ging operations near Tallman, 
during the past two or three 
years. The method and ma- 
chinery consists essentially of 
a hoisting machine with drums 
operated by steam power, upon 
one of which is wound the 
skidding rope, and around an- 
other of which passes an end- 
less rope attached to a traveler, 
which moves upon a guy rope 
fixed to some point distant 





from the hoisting machine. The 
hoisting machine is not mate- 
rially different from such ma- 
chines used for other purposes. 


J — a 
Moonshiners and _ Shingle 
Bolts—And now the moon- 


shiners are getting away with 
farmers’ shingle bolts in Green- 
wood, Mich. The farmers con- 
gratulate themselves that the 
thieves can not carry off the 
farms. 
* * 2 
Roller Skating Declines—The 
beginning of the end of the 
roller skating rink craze has 
flopped up at Cadillac, Mich. 
The fever there has subsided, 
and the rinks are all closed. 
There will be plenty of ready- 
made wigwams scattered over 
the country when the next 
Presidential campaign opens. 
But the rink business has been 
a good thing for the maple 
flooring trade, and for that 
reason we can say peace to its 
ashes when it dies. 
* e * 


Shingle Quality—How would 
it do for the shingle manufac- 
turers to make a resolution, on 
the starting of their mills the 
coming season, to make better 
shingles than they have been 
making for a few years? It 
would be an entirely new busi- 
ness to many of them, but with 
practice they could learn how, 
without doubt, and the result 
would be productive of less 
profanity and more friendship, 
if not of so much money. 





Wood Preservation by Car- 


bonizing —- Charleston, S. C. 
—I_ will give the readers 
of the Lumperman as well 


as I can, a description of the 
carbonizing and creosoting pro- 
cess with an account of the 
process of making the oil for 
preserving piles, timber and 
lumber. ‘The preservation of 
wood is an interesting subject, 
especially where the teredo or 
salt worm is troublesome to 
piling, and the life of wood 
an object. The process I rec- 
ommend for preserving piles is 
simple, cheap and effective. The 
whole cost of the plant of ordi- 
nary capacity will cost about 
$2,000. A furnace is built of 
common brick and so built as 
to give a uniform heat. A cyl- 
inder is built over the arch and 
enclosed with brick. The cyl- 
inder is, say 20 feet long. The 
pile or stick of heavy timber 
is run into this cylinder and 
sealed up and carbonized or 
charred by dry heat for about 
one hour. It is then pushed 
through and, while the pores of 
the wood are open, it receives 
a bath of oil. This oil is made 
out of the best rich yellow 
pine, that contains a large per- 
cent of creosote, that article 
being known as the best pre- 
server of wood. It is made 
from wood tar, and yellow pine 
produces more tar than any 
tree that grows. By treating 
the pile with dry heat the water 
is driven out and replaced bv 
oil while the pile is hot. 
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here, mostly directed at lone strikebreakers. 
This morning, West Waterway was reported 
uncertain of continued operation, on account of 
new union demands. 


A Seattle lumberman who has just returned 
from Grays Harbor reports that the mills are 
not getting anywhere. Thousands of people took 
part in a parade backing the strike and oppos- 
ing presence of National Guardsmen, who have 
ysed tear gas on a number of occasions. The 
Polson mill is running one hemlock shift; Grays 
Harbor Lumber Co., one planer; Schafer 
Brothers one shift, but all will be forced down, 
as lumber is piling up on the docks, because 
of refusal of stevedores to load it. 

Word from Portland today killed hope that 
the Clark & Wilson Mill would run. This 
plant is faced with boarding up or accepting 
the closed shop, a report stated. At Long- 
view, where production is declared nearly nor- 
mal, stevedores refuse to go through picket 
lines to load ships. More lumber than usual 
is believed to be moving by truck over the 
mountains to eastern Washington, as a result 
of the water tie-up. 

It is rumored here that Weyerhaeuser Tim- 
ber Co. plans to close the three Everett mills 
indefinitely, and ship from Longview by rail 
only. 

Throughout the strike area, violence is in- 
creasing. The National Guard is on duty at 
Tacoma and Grays Harbor, but Seattle plants 
are operating under protection of the local po- 
lice. Retail yards are not being hindered any- 
where, so far as could be learned today. 


Building Trades Laborers 
Strike for Wage Raise 


Sourn Benn, Inp., July 15—Work went on 
as usual on four major construction jobs today, 
alter a rift between contractors and laborers 
which was settled Saturday morning. Recog- 
nizing the necessity of increased wages for local 
hod carriers and building trades laborers, three 
South Bend contractors awarded a virtual 10 
percent increase to the workers. Members of 
the local hod carriers and common laborers’ 
union had demanded a 60 cent rate for hod 
carriers, and a 75 cent rate for common labor- 
ers. 





$13,827,500 to Be Spent on 
Forest Work in 47 States 


-Wasutneton, D. C., July 15.—An allotment 
of $13,827,500 requested by the Department of 
Agriculture for forest work under the supervi- 
sion of the Forest Service has been approved 
by President Roosevelt, it is announced by the 
division of applications and information. The 
work contemplated under this allotment wilt 
include projects of a public nature, primarily 
on the national forests, and to some extent labor 
on the shelter belt and other forest lands where 
improvement of fire protection and reforestation 
may be carried on. 

Work in the national forests, which are lo- 
cated in thirty States, will include construction 
and maintenance of firebreaks, forest fire look- 
out stations, telephone lines, forest roads and 
trails, tree planting and nursery work, timber 
stand improvement, fire prevention and control, 
fire hazard reduction, development of recrea- 
tional facilities, insect and disease control, range 
fencing, timber, forage, water, and wild life 
surveys. Various regional offices of the Forest 
Service will supervise the work. Rhode Island 
is the only State in which emergency relief 
work of this kind is not planned, but work will 
be carried on there with regular Forest Serv- 


ice funds. 





WEATHER BUREAU records reveal that there 
were only 76 true tornadoes in 1934 contrasted 
to 260 in 1933. Last year’s twisters cost 32 
lives, and demolished property valued at nearly 
$2,800,000. 


DODGE-SEAMENS—tThe marriage of Her- 
bert L. Dodge, son of J. P. Dodge, manufac- 
turer and wholesaler of hardwood lumber in 
Ashtabula, Ohio, to Permelia Seamens, Pitts- 
was solemnized July 15 in 
Presbyterian 
four o’clock in the afternoon. 
graduated from 
School, and the Ashtabula General hospital. 
she took a 
Magee hospital, Pittsburgh, and has been em- 
ployed by that hospital as a surgical nurse. 
Mr. Dodge spent four years at Mercersburg 
Academy, Mercersburg, Pa., and, then, gradu- 
Oberlin 
ministration. 


burg, 
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ago 


Dodge 
Wood Homes Bureau in Cleveland. 
post and joined 
Manufacturers’ 
. and remained with the organization 
about two years. 
the North 
code 
went to Chillicothe, Ohio, to ac- 
position with the state 
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Church, Pittsburgh, at 
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the Harbor Special High 
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I £ uate ourse at Wendell 


College of business ad- 
completing his college 
was connected with the 
He left 
Lumber 
Washington, 


Upon 
the National 
Association, 
Mr. Dodge was associated 
Central Hardwood Associa- 
enforcement, and about two 


forestry de- 


Ohio. 


WRIGHT-MILLER— Robert 4G. 
well known lumberman of southwest Wash- 
ington, and Mrs. Fay Miller, Olympia, Wash., 
were married July 6 in Olympia, by Rev. L. 
Taylor of 
Churches in the home of Mr. and Mrs. Jesse 
T,. Mills before thirty relatives and close 
friends of the couple. 
Mrs. Wright was secretary Thurston County 
chapter American Red Cross. 
tending to his lumber interests, Mr. Wright 
is a member of the Olympia port commission. 
The couple will reside in 
honeymoon of two 
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partment as supervisor of its lumber produc- 
i Recently he was transferred to the 
conservation department, 
assistant forest technician for the soil con- 
servation service U. 
culture in 
Chillicothe beginning Aug. 


and is now 


S. Department of Agri- 
The couple will live in 





Wright, 


the Olympia United 


Before her marriage 


Besides at- 


Olympia affer a 
weeks. 


STRAUSS-HEATH—An announcement has 
just been made of the marriage of _ Thomas 
Jackson Strauss, Malvern Lumber Co., Mal- 
vern, Ark., to Miss Kathryn Joe Heath, Mal- 
vern, last Jan. 18 in Arkadelphia, Ark. 











More Effective Stain Control 








—— 


Many sawmill operators write us that of all the 
anti-stain chemicals they have ever used, DOWI- 


CIDE has proved by far the most effective. 
lumberman wrote: 


One 
“We find DOWICIDE far su- 


perior to any preservative we have ever used. It 
keeps our lumber thoroughly bright and leaves no 
objectionable brownish cast.” 





Advantages of Using Dowicide: 


GREATER PERMANENCE and effectiveness 
in both sap stain and mold control. 


LOW COST—only about 12 cents per M. bd. ft. 
EASE and SAFETY of application. 
FULLY EFFECTIVE THE YEAR ROUND, 


even under the most severe seasoning conditions. 


CONVENIENT warehouse stocks. 


means 


MORE DOLLARS 
per M bd. ft. 
FOR YOU! 


Inexpensive automatic vat 
for the small mill or con- 
centration yard. 
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This end was 
not treated with 
DOWICIDE. 
Note the heavy 
sap stain. 
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This end was 
treated with 
DOWICIDE. 
See how bright 
and free from 
stain it is. 
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| KNEELAND - McLURG 


“KORRECT BRAND” 
HARD MAPLE 


FLOORING 


AND BIRCH 


and manufacture. Our most modern plant, 
years of experience, expert workmanship and 
desire to maintain ‘“‘Korrect Brand” reputa- 


: tion guarantees this superiority. 
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Try a car now and always be 
a “Korrect Brand" customer. 


Kneeland - McLurg Flooring Co. 
PHILLIPS, WISCONSIN 
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| Northern Hardwoods . 














HEN you need Hard- 
woods, Hemlock or Ce- 
dar, try our Mixed Car 
Service. We have the tim- 


ber and the equipment in- 
cluding modern dry kilns 
to take care of your needs. 


F\NEIDMAN LUMBER COMPANY } 

















YO U a FOR 


HARD MAPLE — BIRCH — BASS- 
WOOD — SOFT ELM — BROWN 
ASH —SOFT MAPLE—HEMLOCK 
AND WHITE PINE 
CAN BE PROMPTLY FILLED 
FROM OUR LARGE, WELL 
BALANCED STOCKS 
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VON PLATEN - FOX COMPANY 
IRON MOUNTAIN, MICHIGAN 











O TIMBER ESTIMATORS 0 
JAMES W. SEWALL 


Timber Cruises and Valuations 
JAMES W.SEWALL PHILLIPS & BENNER 
Old Town, Ruttan Block, 
Maine Port Arthur, Ontario 








Have You a 
Lumbermen pp. pier? 6 Salve? 


in logging, log transportation or harvesting tan bark 
and turpentine economically? ‘‘Logging’’ will tell 
you how. An invaluable 
reference book for logging 
superintendents, timber 
owners, etc. 


Cloth, Postpaid $4.50. 


American Lumberman *73,5. 2°" 


LOGGING 


By Ralph C. Bryant 
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Financial Aid in Forestry Provided 
by New Bill 


WasHIncton, D. C., July 15.—Intended to 
extend to forest industries the type of pro- 
ductive credit which the Farm Credit Act suc- 
cessfully applies to agriculture, the measure 
proposed by Senator Fletcher of Florida to 
provide a $40,000,000 forest credit bank has 
received the endorsement of President Roose- 
velt, and it is expected that this bill will be 
ear-marked as a measure of special interest to 
the President. Of this proposed legislation, a 
spokeman for the timber industry said: 

It appears that this new forest credit pro- 
posal is especially sound, because it avoids 
setting up any new credit institution, by 
simply enlarging the scope and effectiveness 
of institutions existing under the Farm 
Credit Act which have a fine record of 
accomplishment. 


This bill, submitted to the President by Sena- 
tor Fletcher, has been approved by the joint 
committee of the National Article X, Forest 
Conservation Conference. Collapse of NRA as 
an active body and dissolution of the Lumber 
Code Authority have left the private conserva- 
tion enterprises undertaken under the Code 
without the support of Governmental authority 
or assistance. It is recalled, however, that at 
the time Article X was being drafted by pub- 
lic and private representatives, the former 
undertook on behalf of the Government to 
promise, among other co-operative measures 
that public credit would be extended to timber 
owners who desired to practice sustained- 


yield management of their forests, in order to 
finance taxes and the expenses of forest man- 
agement over the long period of time in which 
trees grow to maturity. 

Under the Fletcher Bill it is proposed to set 
up a forest credit commissioner as member of 
the Farm Credit Administration, who is to be 
supported by local and national advisory coun- 
cils. It is intended to finance operations 
through a forest credit bank with a capital of 
$40,000,000, of which $10,000,000 will be set 
aside as an insurance fund. The bank is ay- 
thorized to issue $200,000,000 worth of bonds, 
interest and principal wholly guaranteed by the 
Government. Loans may be made for the 
payment of debts for general forestry pur- 
poses, including the utilization of forest 
products, purchase of forest lands and prop- 
erties, and for the building of transpor- 
tation facilities. Loans are to run for not 
more than thirty years, and interest rates are 
to be not less than 2 percent in excess of the 
rate of interest borne by the last preceding jis- 
sues of forest credit bonds. 

The progress of this bill will be watched with 
especial interest by timber owners, who in en- 
dorsing and supporting forest conservation 
measures, as provided in Article X of the Code, 
have confidently expected the Government to 
carry out its promise of full co-operation, in- 
cluding the extension of public credit to timber 
owners who desire to practice sustained-yield 
management of their forests. 


Northeast Suffers Heavy Damage 
by Floods 


Burrao, N. Y., July®15.—Disastrous cloud- 
bursts fell upon many sections of New York 
State on July 7, causing losses estimatetl at 
$15,000,000. The damage was especially heavy 
in the southern tier of counties and the Finger 
Lakes district. More than forty lives were lost 
from the floods. Railroads have not yet re- 
covered from the washing out of tracks and 
bridges, and highways have also suffered great 
damage. Traffic was paralyzed on many roads 
for several days. 

President Roosevelt called on the American 
Red Cross to aid the flood-stricken territory, 
and State and Federal government units co- 
operated in combating the danger of disease 
and fire. It was reported that 3,000 persons 
were rendered temporarily homeless. Governor 
Lehmann visited the flooded areas, and prom- 
ised that all possible financial help would be 
given by State agencies. The State sent 25,000 
men on relief, and 1,500 C.C.C. youths, into 
the stricken regions to begin reconstruction 
of towns. 

The damage in Steuben County alone was 
estimated at about $4,500,000. The City of 
Hornell, where practically all streets and cel- 
lars were flooded, and water, gas and electric 
service were out of commission, suffered loss 
estimated at $1,000,000. At Bath, seventy-five 
persons were rescued from marooned buses 
and automobiles, and 300 were forced to evacu- 
ate their homes. Watkins Glen reported a 
loss of $1,000,000, and 140 persons there were 
made homeless by the flood; eight houses were 
washed away and trees uprooted in every part 
of the village, and Watkins Glen park area 
suffered severely. The business section and 
lowlands at Ithaca were flooded and resembled 
a great lake. The business section of Delhi 
was under four feet of water and several bridges 
were washed away. Three hundred families 
at Binghamton were forced to evacuate, the 


water reaching the second floors of some houses. 
More than 1,500 were receiving aid at Bing- 
hamton, and 1,000 at Hornell. 

The area affected covered approximately 
7,000 square miles in ten counties—Steuben, 
Chemung, Tioga, Cortland, Delaware, Broome, 
Otsego, Schuyler, Tompkins and Seneca. The 
areas around Binghamton, Hornell and Watkins 
Glen were hardest hit. 

Governor Lehmann made a two-day tour 
around the flooded districts. He said that he 
was much gratified over the work of all the 
agencies rendering relief. The many different 
State departments are closely co-ordinating 
their various relief activities, and are co-oper- 
ating splendidly, he said, with the local officials, 
and the same is true of the Red Cross. He 
said that the problem of permanent reconstruc- 
tion for communities will remain an urgent one. 


Robert Bondy, national disaster-relief direc- 
tor of the Red Cross, said that all but 500 of 
the original 3,000 temporarily homeless had 
been returned to their homes or the homes of 
friends. He added: 

“There are some homes, naturally, which 
are so badly damaged that it will take some 
time to repair them. And, too, some were swept 
away entirely.” 


Offers Aid in Repairing Homes 


The Buffalo district, Federal Housing Ad- 
ministration, will send technical and field men 
into the flooded areas of the southern tier of 
counties this week to assist banks in offering 
financial aid to property owners. Emergency 
field offices will be set up in Ithaca, Trumans- 
burg, Interlaken, Watkins Glen, Hammonds- 
port and Hornell, where property owners will 
be given opportunity for personal consultation 
with FHA officials and bankers on the possi- 
bility of obtaining credit for repair of dam- 
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ages to property or construction of new build- 

s. 
a yards and woodworking plants in a 
number of towns suffered heavily by the 
foods. The mill of George J. Burd, Canisteo, 
had 30,000 feet of lumber washed away and 
about 350,000 feet covered with mud. Tracy 
& Jones, Hornell, lost a large amount of 2- 
inch dimension stock, and much of the firm’s 
lumber was under two feet of water. 


Orders from Flooded Districts 
Keep Plant Busy 


BaLTIMoRE, Mp., July 15.—Because of rush 
orders for shipment to flood districts of Dela- 
ware and Maryland, the Delaware Wood Pre- 
serving Co., at Newport, Del., has been work- 
ing at night to prepare material for shipment. 
A large stock of treated timber and other 
wood products is held at the plant for just such 
emergencies. 





Perpetuating Highway Views of 
Forests 


TEXARKANA, ARK., July 15.—“Many of the 
leading lumber companies of Arkansas,” says 
the official publication of the Arkansas Council 
for Roadside Development, “are considering 
zoning all of their holdings abutting the Arkan- 
sas highway system in a manner that will make 
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natural parkways of the roads that traverse 
their property.” The four-page bulletin, entitled 
“By the Side of the Road,’ mentions cor- 
respondence between Mrs. E. W. Frost, of 
Texarkana, president of the council, and nu- 
merous lumber companies, including officials 
of the Union Saw Mill Co., of Huttig, the 
Crossett Lumber Co., of Crossett, the Southern 
Hardwood Lumber Co., Long-Bell Lumber Co. 
and others, which correspondence “indicates a 
willingness on the part of the industry to 
co-operate fully in a movement for dedicating 
perpetual timber belts along hundreds of miles 
of our highways. Further conferences on this 
subject are pending and forms of agreement 
and extent of zones advisable for this purpose 
will be announced at a later date.” 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows the 
revenue freight loadings for the two weeks 
ended July 6, 1935, totaled 1,090,457 cars as 
follows: Forest products, 50,535 cars (a de- 
crease of 1,866 cars below the amount for the 
two weeks ended June 22); coal, 168,587 cars; 
coke, 10,592 cars; ore, 62,633 cars; livestock, 
18,021 cars; grain, 52,117 cars; merchandise, 
292,389 cars and miscellaneous, 435,583 cars. 
The total loadings for the two weeks ended 
July 8 show a decrease of 30,482 cars below 
the amount for the two weeks ended June 22. 


A COMPARISON OF 
Long-Log and Short-Log Scale 


[By C. W. Bloom, Junior Forester, Northern Rocky Mountain Forest and Range 
Experiment Station] 


To determine the difference, if any, between 
the board-foot volume of long logs as scaled 
in the woods, and that of the same logs as 
scaled after they are cut in the mill into short 
lengths, a comparison was made on the basis of 
data obtained in a logging output study on 
Bobtail Creek, Kootenai National Forest, Mon- 
tana. Of the total volume represented by these 
data, 3 percent was Douglas fir and 97 percent 
was mature ponderosa pine. 

The short log is the standard unit of scaling 
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Gross Net Gross Net 

Inches No. Bd. Ft. Bd. Ft. No. Bd. Ft. Bd. Ft. 
7 6 53 53 13 73 73 

8 8 71 71 17 115 110 

9 18 92 92 41 116 114 

10 17 122 121 38 149 140 
11 9 141 135 19 151 132 
12 10 180 175 21 216 197 
13 12 218 208 25 249 242 
14 9 238 227 19 271 261 
15 17 303 303 37 346 341 
16 5 322 304 10 330 278 
17 14 405 403 30 426 425 
18 6 413 413 11 411 411 
19 7 490 47 14 540 485 
20 4 572 572 8 620 620 
21 2 755 755 5 805 805 
22 5 642 642 10 662 645 
23 7 750 740 14 754 708 
24 1 980 860 2 800 690 
25 2 900 900 4 900 875 
26 3 960 960 6 1136 1046 
27 1 1130 1130 2 1080 1080 
2s 1 1190 1190 2 1240 1240 
30 “2 1340 1315 "4 1875 1360 
31 1 1450 1450 2 1440 1440 

Total 167 a : 354 : ; 

Aver, 324 320 es 354 341 


AS SCALED IN LONG 
SCALED IN 


practice in the Inland Empire, whether volume 
is measured in tree lengths or in long-log 
lengths. Short-log lengths range from 10 to 
20 feet, varying by 2 feet or multiples thereof. 
The most common short-log length is 16 feet. 
The long logs from which the study data 
were derived ranged in length from 24 to 42 
feet. At the railroad landing, two  scalers 
made a record of the number of each log 
and of its gross and net scale. At the sawmill, 
the lengths and volumes of the short logs ob- 
tained from each long 
log were tallied sepa- 
rately. The length dis- 
tribution of the short 
logs was as follows: 


Feet Percent 
12 32.4 
14 25.8 
16 37.3 
18 2.7 
20 1.8 


The short logs aver- 
aged 6.8 per 1000 board 
feet, net log scale. 

The volume differ- 
ences between long logs 
scaled as such, and the 
same logs scaled in the 
form of short logs, are 
indicated by the ac- 
companying table. The 
ve volume of the long logs 
9 as scaled on the saw- 
mill deck substantially 
exceeded the volume of 
the same logs as scaled 
at the railroad landing. 
The average excess was 
9.3 percent gross scale, 
and 6.6 percent net 
scale. 

If the short-log scale 
is accepted as standard, 
this study indicates that 
long-log scaling tends 
to show volumes some- 
what too low. 


LENGTHS AND 
SHORT LENGTHS 


s 


Long 


Average Difference in 
Logs were Scaled a 
Short Lengths 


Volume When 


Gross 
Plus Minus 
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For Good Shortleaf 


Central Mississippi is favorably known 
for its Good Shortleaf timber which we 
carefully manufacture into a broad line 
of Quality lumber products. 


All of our No. | and Better items are 
expertly kiln dried—all air dried stock 
is Lignasan dipped to prevent stain. 


You can rely on us at all times for 
Quality and Service on Yard and Shed 
items—"Eased" Edge Dimension, Floor- 
ing, Ceiling, Siding, Finish, Mouldings, 
Casing, Base, etc. Railroad material is 
one of our specialties and we can supply 
Timbers up to 54-feet. 


We have two modern mills at Brandon 
and Fannin, Miss.—know the needs of 
the trade and can fill your orders 
promptly and accurately. 


1. C. and G. M. & N. Railroads 
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BRANDON. MI55.\ 


SPECIALISTS IN 
RAILROAD MATERIAL 
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Bondholders to Get Control of 


Reorganized Concern 


Kansas City, Mo., July 15.—The path ap- 
parently is clear for complete reorganization 
of the Long-Bell Lumber Co., under terms of 
a memorandum opinion handed down last 
week by Judge Merrill E. Otis tentatively ap- 
proving the reorganization plan of the com- 
pany, subject to approval by two-thirds of 
each class of creditors of the company and a 
majority of stockholders. 

The plan was submitted to Federal court 
March 23. In the outlined reorganization, 
bondholders step into control of the $27,000,000 
concern and its property, not by foreclosure, 
but by agreements worked out under section 
77-B of the amendment to the Federal Bank- 
ruptcy Act. 

In becoming stockholders under the plan, the 
first mortgage bondholders do not get all the 
voting rights, but have the balance of power 
on the control board with three of five mem- 
bers. 

Under the plan the bondholders receive par 
equivalent of their bonds in preferred stock, 
and par equivalent of defaulted interest in 
new common stock, 

Millions of dollars in contractual debts 
erased through cancellation and compromise 
will leave the company with an adequate sup- 
ply of accessible timber. The current bank 
debt of $4,500,000 is converted into unsecured 
notes payable in instalments over a 2- to 10- 
year period. 





Seeks to Prevent Lowering of 


Tariff on Foreign Lumber 
(Continued from Page 13) 


Dominion “of course involve the British Em- 
pire Preferences and, in lumber, species scarce 
in either Canada or the United States and in 
surplus in the other or scarce in both,” which 
situation has caused the National Lumber 
Manufacturers’ Association proposals on “lim- 
ited reciprocal exchanges of lumber with Can- 
ada.” Concerning tropical woods he wrote: 
The other large forest areas of the world 
are mostly in the tropical countries. In re- 
gard to volume imports of tropical woods, 
which are practically all hardwoods, the re- 
duced outlets for our considerable hardwood 


stands and manufacturing capacity, and 
growth possibilities on hardwood forest 
lands, emphasize the fact that volume im- 


port would be very detrimental to domestic 
sales and reforestation, However, the 
American demand for such tropical woods as 
mahogany and balsa, the limited utilization 
developments for the majority of tropical 
woods and the difficulties in their extraction 
combine to present a problem different from 
that of potential competition in our home 
market of the highly organized timber grow- 
ing and production of Europe. It appears 
best that our representations on tropical 
woods be made separately for each country 
as negotiations are undertaken. 


In summarizing the industry’s position in the 
matter Mr. Compton wrote: 


The contention that deliberate national 
policy of encouraging in this country, de- 
velopment of sustained yield forest industry 
is sound public, as well as industry, policy, 
would of course be not well founded if its 
forests and forest industries were under na- 
tural handicap, or if its forests and forest 
conditions were inferior to those of other 
countries, or if artificial encouragement or 
subsidy were necessary. But, as has been 
stated by the National Resources Board, the 
United States has the greatest forest wealth 
of any nation, most widely diversified as to 
species, qualities and physical characteris- 
tics. It has the greatest potential permanent 
forest wealth of any nation, provided that 
it is not discouraged and retarded by unin- 
formed, adverse, or inconsiderate public pol- 
icy. Like agriculture, whether the forest 
lands and forest industries in the long run 
contribute much or little to national recov- 
ery, social security and national wealth, de- 
pends on the extent to which the potential 
forest wealth is used or is permitted to be 
used. Either this country will make maxi- 
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mum use or it will make minimum use of 
these great resources. 

It can make maximum use of these re- 
sources only if it is able to maintain its 
fair place in the important lumber markets 
of the world, at home and abroad. 

In common with other policies of the 
American Government, the commercial treaty 
program has an important bearing on the 
opportunity for efficient utilization and de- 
velopment of the greatest (with the single 
exception of agricultural land) of our basic 
natural resources. The lumber industry is 
in the midst of a fundamental transition from 
a stage of forest exploitation into a stage 
of forest regeneration. This transition has 
been under way for nearly a quarter century 
and will probably continue for another quar- 
ter century. Public policy should come to 
regard and to treat forestry and _ forest 
products as similar to agriculture and agri- 
cultural products. We ask that you give a 
fair consideration to these facts. 





Side-Acting Belt Cutter 


A new type of belt cutter, that neatly, quickly 
and easily cuts any thickness of belting up to 8 
inches wide, has been put on the market by the 
Flexible Steel Lacing Co., of 4607-31 Lexington 
Street, Chicago. As the accompanying illustra- 
tion shows, the Alligator belt cutter does not 
cut from above (like a paper cutter), but from 
side to side, instead, by means of a knife at- 
tached to the end of a plunger that operates in 
a slot, a tool that the company has been per- 
fecting for about two years. 

In any cutter the cutting edge is of prime im- 
portance, and it is interesting to note that the 
steel formula, and shape and bevel of this knife 
(subject of months of experimental work), are 
such that with just a direct arm push the knife 





goes “like cutting cheese” through most belting, 
and that it will cut even the toughest and thick- 
est belts, up to 8 inches wide, with surprisingly 
little effort and without need of mechanical lev- 
erage. Furthermore it has been demonstrated 
that the knife will make thousands of average 
cuts without attention, and if a blade ever 
should wear out it is as easily replaceable as a 
safety-razor blade. 

While the cut is being made the belt is held 
immovable by the equalizing clamp or hold- 
down, which also serves as a guard for the 
blade. With clamp and frame, strongly built 
of aluminum alloy, the weight of the cutter is 
only four pounds and three ounces, and it may 
be used either on the bench or up-ended on the 
floor, as desired. 


234 CCC Camp Buildings 
Coming Off Assembly Line 


Tacoma, WaASH., July 13.—Thirteen pre- 
fabricated buildings for each of 18 CCC 
camps in Washington, Oregon and Idaho are 
under construction at the factory of the Tacoma 
Millwork Supply Company. Officials estimate 
that 4,000,000 board feet or 170 carloads of 
lumber, four carloads of insulation board, one 
car-load of aluminum foil and tons of nails and 
bolts were used in the buildings constructed 
here. The units are being shipped out in quan- 
tities ranging from eight to fifteen carloads 
daily. To save costs, the units were manufac- 
tured by the assembly line method. Lumber 
comes in at one end of the plant and travels 
to the other end, being cut, shaped and drilled 
along the way. It then comes hack on the 
other side and is nailed into units on 18 tem- 
plate frames, stained with brown creosote paint, 
piled on dollies and loaded into freight cars 
for shipment. 
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Large Southern Retail Plant 
Is Burned Down 


BIRMINGHAM, ALA., July 15.—Fire of unde. 
termined origin swept through the plant of 
Grayson Lumber Co., 715 North 39th Street, 
East Birmingham, Thursday night, and destroyed 
the entire plant and above 3,000,000 feet of lum. 
ber, including more than two million feet high 
grade shed stock. From the planing mill the 
fire spread to the sawmill and rough lumber 
sheds, and finally to the rough lumber on the 
yard. The only item left was about 1,000,009 
feet of yard stock stored a shiort distance from 
the main yard and sheds. The loss is estimated 
at about $225,000, and is partly covered by in. 
surance. In addition to the plant, some half 
dozen nearby residences were destroyed. This 
plant began operation here some dozen years 
ago, and its capacity has been steadily increased, 
The Grayson Lumber Co. operated the largest 
retail yard in the southern States, and in addi- 
tion had its own planing mill, sawmill, sash 
door and general woodworking plant, did a 
general wholesale business from Birmingham, 
and operated two sawmills in the country near 
here. Clearance away of the debris and salvag- 
ing will be under way as soon as possible. Re- 
building plans have not yet been made. For the 
present the office will be located across the 
street, at 714 North 39th Street, and by early 
next week the company expects to be handling 
business. 





Adopt Stendeed Pack For 
Side Wall Shingles 


Wasuincton, D. C., July 15.—F. W. Rey- 
nolds, of the division of trade standards, Bureau 
of Standards, is sending a notice to manufac- 
turers, distributors and users of wood shingles, 
announcing that the standing committee has 
adopted an amendment to the commercial stand- 
ards for wooden shingles establishing “side- 
wall squares,” consisting of three-bundle packs 
of 16- and 18-inch shingles. 

This amendment, it is stated, was proposed 
by the director of standards of Massachusetts, 
and is designed to facilitate the use of wood 
shingles for side walls and the estimation of 
cost of wood shingles for that purpose, one 
side-wall square having a coverage of 100 square 
feet when laid with the exposure specified. In 
connection with this change in the standards 
Mr. Reynolds says further : 





The amendment as approved by the Stand- 
ing Committee for inclusion in the third edi- 
tion of Wood Shingles, Commercial Standard 
CS31-35, is as follows: 

1.—The side-wall square of 16-inch random 
width wooden shingles (to be laid 6% inches 
to the weather) shall be three _ bundles, 
packed in a 20-inch frame, 20 courses at each 
end, with openings between shingles aver- 
aging not more than one and one-half inches 


to the course. When such shingles are 
packed otherwise than with 20 courses at 
each end, not less than 120 such courses 


shall be sold or delivered for each side-wall 
square. 

2.—The side-wall square of 18-inch random 
width shingles (to be laid 7% inches to the 
weather) shall be three bundles, packed in 
a 20-inch frame, 18 courses at each end, with 
openings between shingles averaging not 
more than one and one-half inches to the 
course. When such shingles are packed 
otherwise than with 18 courses at each end, 
not less than 108 such courses shall be sold 
or delivered for each side-wall square. 

It may be well to note that the above 
contemplates no change in the size of bundle 
or amount of shingles per bundle, but since 
3 of these bundles will cover 100 square feet, 
with the specified exposure, hereafter a side- 
wall square in these sizes will signify 3 
bundles. 

Since the amendment deals only with pack- 
ing and in the absence of recorded opposi- 
tion it seems appropriate to incorporate the 
change in CS31-35 without the formality of 
written acceptance from producers, distribu- 
tors and users. Those having any objections 
to the course are respectfully requested to 
let them be known promptly. 















July 20, 1 


Ovi 


in L 


(( 
improved 
apie, shoul 
extent by 
ings indus 
jdea Of pI 
puilding ¢ 
not 1orw 
and conve 
front Of | 
“We have 
ably can ! 
homes,” 
intormed 
he in © 
of the lo 
the Natio 
good thin 
tration, a 
vantage ¢ 
pletely m 
equipped, 
moment 4 
can be p 
built jnto 
over hite 
tric appl 
only sep 
they can 
have ad 
while we 
ture indt 
bilities o 
$2,000 Vv 
equipmer 
period.” 

As an 
New Y 
except v 
delivered 
the cust 
a prospe 
included 
equipme: 
piece of 
bring tl 
$38 you 
we can 
payment 

“Whe 
equipme 
over so 
Mr. Sn 
been lay 
for adc 
on sho 
the spe: 
dustry 
get beh 
promot: 
push it 
give ou 
we'll ta 
of the « 
homes 
the cot 
idea w 
good a: 
and no 
new t 
a com 
afford 

alread: 
model 
start, ; 
campa 
other 
compe 
our fa 
“Wi 
lasting 

we h 

keep | 
would 
rectly 





0, 1935 


ant 


f unde. 
lant of 
Street, 
-Stroyed 
of lum- 
et high 
mill the 
lumber 
on the 
000,000 
ce from 
timated 
| by in- 
me half 
|. This 
N years 
creased, 
largest 
n addi- 
ll, sash 
did a 
ingham, 
ry near 
salvag- 
e. Re- 
For the 
oss the 
y early 
andling 


or 


. Rey- 
Bureau 
anufac- 
lingles, 
ee has 
stand- 
“side- 
packs 


‘oposed 
lusetts, 
wood 
ion of 
e, one 
square 
ed. In 
ndards 


Stand- 
‘d edi- 
ndard 


random 
inches 
indles, 
t each 
aver- 
inches 
Ss are 
ses at 
9urses 
e-wall 


indom 
to the 
ed in 
, with 
y not 
o the 
acked 
1 end, 
» sold 


above 
undle 
since 
. feet, 








July 20, 1935 


AMERICAN 


Overstating Progress of Prefabrication 
in Low- Cost Homes Deters Building 


(Continued from front page) 

improved tools that science has made avail- 
apie, should be promoted to the greatest possible 
extent by the ome construction and turnish- 
ings industry, Mr. Snyder deciared, for the 
idea ot providing a bare house in order to cut 
building costs 1s dennitely a step backward, 
not torward, and the eiements of comiort 
and convenience should be pushed to the fore- 
front of public opimon, ratner than low cost. 
“We have gone just about as far as we reason- 
ably can in reducing the costs of building good 
homes,’ he said, “and the public should be 
intormed of that. Our opportunity does not 
lie in reducing costs, but in taking advantage 
of the long-term payments made possible by 
the National Housing Act. It is at least one 
good thing that has come out of this Adminis- 
tration, and we certainly should take full ad- 
vantage of it. Let us give the buyer a com- 
pletety modern home, one that is completely 
equipped, with nothing omitted that, up to the 
moment at least, is sound and reasonable. This 
can be put within reach of the buyer if it is 
built jnto the home at the start, and paid for 
over fifteen or twenty years, and General Elec- 
tric appliances that heretofore we have sold 
only separately we are now re-designing, so 
they can be built into the new home and thus 
have advantage of this long-term payment, 
while we get our money at once. The furni- 
ture industry, too, should look into the possi- 
bilities of that. A buyer can afford $1,500 or 
$2,000 worth of this extra, comfort-giving 
equipment when it is paid for over a long 
period.” 

As an illustration, Mr. Snyder told of one 
New York corporation that does not quote 
except upon the price of the complete house, 
delivered and erected on the buyer’s lot, uniess 
the customer demands otherwise; oftentimes 
a prospect reads over the list of conveniences 
included and decides he can not afford all that 
equipment and asks “Can't you eliminate this 
piece of equipment? I'd like_it, but l’d like to 
bring the monthly payment down below the 
$38 you quote.” The salesman replies, “Yes, 
we can eliminate it, and that will bring the 
payment down to $36.50, or maybe it is $36.” 

“When customers realize how little this 
equipment adds to the monthly payment, spread 
over sO many years, of course they want it,” 
Mr. Snyder continued, “for many buyers have 
been laying out as much as $7 to $15 a month 
for added equipment, because they bought it 
on short-term payments.” This is the time, 
the speaker continued, for the construction in- 
dustry and the furniture industry together to 
get behind the General Electric movement for 
promotion of the “New American Home,” and 
push it in every community. “You need not 
give our company credit for it,’ he said, “for 
we'll take our chances of getting our fair share 
of the equipment of the homes. But build model 
homes of these designs here and there around 
the country. You may think the model home 
idea was run, to the ground, and that it is no 
good any more—but that was several years ago, 
and now in a model home you have something 
new to offer the public. You can offer them 
a completely modern home at terms they can 
afford to pay. This idea is taking hold, for 
already more than three hundred of these 
model homes are either started or ready to 
start, and others being developed, and from our 
campaign we know of more than five thousand 
other homes that have resulted, caused by our 
competition but independent of our plans—and 
our fall campaign of promotion not started yet! 

“We thought this would be a small thing, 
lasting only two months, but we know now 
we have something big, something that will 
keep us busy for a year or more at least. We 
would have preferred that someone more di- 
rectly concerned with the building industry 


should have done this job, byt now that we 
have started it, it is too big for us to let go 
of it. But it is not just a General Electric 
project any more—it is a project, a vehicle 
and an opportunity for the entire home build- 
ing and furnishing industry.” 





Prices on Regular Assortments 
Remain Firm 


CAMDEN, ARK., July 15.—Responding to a 
request for some comment on the market situ- 
ation and prospects, M. B. McLeod, manager 
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of the Arkansas Lumber Co., said: 

As far as we are concerned, 
Situation has shown little 
some lower prices have appeared on the 
market, my personal observancé has been 
that most of these low prices apply only on 
special or surplus items the mills are 
anxious to move, while an order with a 
regular assortment of stock, many items of 
which are known to be scarce, carries about 
the same level of prices as has prevailed for 
the past sixty days. Because of badly broken 
stocks, many mills find themselves with or- 
ders on file that they can not ship. But they 
have a number of cars of lumber they would 
like to sell and which can be shipped imme- 
diately without holding up shipments of 
other orders, and under such conditions a 
mill is more inclined to cut the price to get 
an order that will take the items it needs 
to move. It will, however, stand fast on the 
full price for an order which requires a well 
balanced stock to handle. 


the market 
change. While 





ATKINS 
wire AWS 
Lumber Worth Cutting 
Is Worth Cutting Right! 


. . . ATKINS SILVER STEEL 
Saws, Knives, Tools and Files 
are second to none in cutting 
efficiency. Check your needs 
here: 


Cross-cut Saws and Handles 
Wide Band Saws 

Narrow Band Saws 

Solid Tooth Circular Saws 
Inserted Tooth Circular Saws 
Inserted Teeth and Holders 


Dado Heads, Groovers and 
Cutters 


Barrel and Stave Saws 

Shingle and Heading 
Saws 

Concave Saws 

Gang Saws 

Drag Saws 

Machine Knives 

Swages and Shapers 

Saw Tools 

Saw Gummers 

Saw Guards 

Saw Mandrels 

Grinding Wheels 

Files 

Load Binders 

Car Movers 


Belt Wax 


Send us your orders now. 


460 South Illinois St. 


Me 





oo 


E. C. ATKINS AND COMPANY 


INDIANAPOLIS, IND. 


BRANCHES: 


Atlanta, Ga. Chicago, Ill. 


New Orleans, La. New York, N. Y. 
Memphis, Tenn. 


Seattle, Wash. 


Portland, Ore. 
Klamath Falls, 
Ore. 


San Francisco, 
Calif. 
Paris, France. 





AMERICAN 





LUMBERMAN 


July 20, 1935 


QUERY AND COMMENT 


Weights of Logs and Posts 


We desire to find out the weights of vari- 


ous kinds of timber in the log, and especially 


of hemlock logs. These logs will be green, 

but we would be interested to find the 

weights both wet and green.—NEW YORK. 
We are frequently called upon to quote on 


chestnut, locust and oak posts of various 
top-diameter specifications and various 
lengths, both peeled and unpeeled. It has 


been our experience that the estimating of 
the weights of these various-sized posts has 
been inaccurate. Is there any book pub- 
lished that would aid us in estimating the 
weights of these various-sized posts?—-PENN- 
SYLVANIA.— INQUIRY No. 3211. 

[There has not been compiled a table giving 
the weights of logs and posts. one were 
compiled, it would be rather extensive, to fur- 
nish these weights for quick reference, as it 
would have to take into account the differences 
in species as to taper, and a wide range of data 
providing for differences in moisture content. 
A practical rule for estimating the weight of 
air dry or kiln dry wood at a moisture content 
in the neighborhood of 12 percent, says the 
Forest Service, is to regard % percent change 
in weight as accompanying 1 percent change in 
moisture content. But even in.applying this 
rule there is the difficulty of determining what 
the moisture content of log is; the weights of 
species that contain a high percentage of mois- 
ture content in the sapwood will of course vary 
with the proportion of sapwood, which is largest 
in young trees; and the surface, where evapora- 
tion occurs, is always drier than the inside. 

The first step is to determine the volume in 
cubic feet. For this, of course, a log scale could 
not be used, as what is wanted is total content. 
In the case of a simple cylinder, content would 
be obtained by multiplying the end area by the 
length; but tree taper introduced a complica- 
tion. Various formulas for figuring content 
have been evolved, from simple to complex, 
which approximate the accurate within certain 
limits. In different ways they take account of 
top, center and butt areas. These areas are fig- 
ured from a diameter measurement taken out- 
side the bark, and this, in the case of irregu- 
larly shaped logs, is the average diameter; and 
in the case of pieces with rough bark or fis- 
sures, it would be based on the average maxi- 
mum thickness measured on the ridges; center 
diameters may be obtained by tree calipers. A 
highly important precaution in measuring butt 
logs, which have a large flare, is to figure them 
in two sections, of say 3 and 5 feet in length. 

As diameters are commonly measured in 
inches, this inch measure would have to be 
squared and multiplied by .7854 and then di- 
vided by 144 to obtain area of end in square 
feet; but the results of this, the most lengthy 
part of the computation, are given in tables, 
such as the following: 


AREA OF CIRCLES OR BASAL AREAS 


Diam- 


Diam- Diam- 
eter Area eter Area eter Area 
Inches Sq. Ft. Inches Sq. Ft. Inches Sq. Ft. 
4 .049 17.0 1.576 31.0 5.24 
3.5 .067 17.5 1.670 31.5 5.41 
4.0 .087 18.0 1.767 32.0 5.59 
4.5 110 18.5 1.867 32.5 5.76 
5.0 .136 19.0 1.969 33.0 5.94 
5.5 165 19.5 2.074 33.5 6.12 
6.0 .196 20.0 2.182 34.0 6.30 
6.5 .230 20.5 2.292 34.5 6.49 
7.0 .267 21.0 2.405 35.0 6.68 
75 .307 21.5 2.521 35.5 6.87 
8.0 .349 22.0 2.640 36.0 7.07 
8.5 394 22.5 2.761 36.5 7.27 
9.0 442 23.0 2.885 37.0 7.47 
9.5 492 23.5 3.012 37.5 7.67 
10.0 545 24.0 3.142 38.0 7.88 
10.5 601 24.5 3.275 38.5 8.08 
11.0 .660 25.0 3.409 39.0 8.30 
11.5 721 25.5 3.547 39.5 8.51 
12.0 .785 26.0 3.687 40.0 8.73 
12.5 852 26.5 3.830 40.5 8.95 
13.0 .922 27.0 3.976 41.0 9.17 
13.5 .994 27.5 4.125 41.5 9.39 
14.0 1.069 28.0 4.276 42.0 9.62 
14.5 1.147 28.5 4.430 42.5 9.85 
15.0 1.227 29.0 4.587 43.0 10.08 
15.5 1.310 29.5 4.746 43.5 10.32 
16.0 1.396 30.0 4.91 44.0 10.56 
16.5 1.485 30.5 5.07 44.5 10.80 


The diameters taken will depend on the for- 
Four formulae are given here: 


mula adopted. 


At—Area, square feet, at top. 
Ab—Area, square feet, at butt. 


Ac—Area, square feet, of center section. 


Dt—Diameter, inches, at top. 
Db—Diameter, inches, at butt. 
Dce—Diameter, inches, center. 
L—Length, in feet. 
V—Volume in cubic feet. 
Smalian (mean end) formula: 


| 


[ — x L 
Huber’s formula: 

V=AcxL 
Newton’s (prismoidal) formula: 


At + 4Ac + Ab 
Vv= ; 





xX L 


Cone frustum (Santa Fe & FPL) formula: 


Dt? + Db? + (Dt x Db) 





V =0.2618XLXx} 


WEIGHTS OF 


Weight per Cubic Foot 


144 


Green Air Dry* 


Alder, red (Alnus rubra)....... 
Apple, wild (Malus pumila) var. 
Ash, Biltmore white (Fraxvinus 
biltmoreana) , 
Ash, black (Fragxinus nigra)... 
Ash, blue (Frazinus 
quadrangulata) 
Ash, green (Frazinus 
pennsylvanica lanceolata).... 
Ash, Oregon (Fraxinus oregona) 
Ash, pumpkin (Frazinus 
profunda) , 
Ash, white (Frazinus americana) 
Aspen, (Populus tremuloides).. 
Aspen, largetooth (Populus 
grandidentata) 


Basswood (Tilia glabra)...... : 
Beech, (Fagus grandifolia).... 
Beech, blue (Carpinus 
caroliniana) .....+.+- baseaanovees 
Birch, Alaska (Betula alaskana) 
Birch, gray (Betula populifolia) 
Birch, paper (Betula papyrifera) 
Birch, sweet (Betula lenta).... 
Birch, yellow (Betula lutea).... 
Blackwood, (Avicennia nitida).. 
Buckeye, yellow (Aesculus 
octandra) . 
Bustic, (Dipholis salicifolia)... 
Butternut, (Juglans cinerea).... 
Buttonwood, Florida (Conocarpus 
erecta) 
Cascara, (Rhamnus purshiana).. 
Catalpa, (Catalpa_ speciosa)..... 
Cedar, Alaska (Chamaecyparis 
nootkatensis) 
Cedar, incense (Libocedrus 
GOGUTTORS) ca ccccecececcesece 
Cedar, Port Orford . 
(Chamaecyparis lawsoniana).. 
Cedar, eastern red (Juniperus 
GHOREER)  ccvcccesecccveves 
Cedar, western red (Thuja 
plicata) , 
Cedar, northern white (Thuja 


ee 


eee eee eee eee 


eee eer were eseeeeese 


Pe a 


Terre eee eee eee 


occidentalis) 
Cedar, southern white _ 
(Chamaecyparis thyoides).... 


Cherry, black (Prunus serotina) 
Cherry, pin (Prunus 
PeEnnsylvVanica) .....+eeeeeees 
Chestnut (Castanea dentata)... 
Chinquapin, golden (Castanopsis 
chrysophylla) 
Cottonwood, black (Populus 
trichocarpa) 
Cottonwood, eastern (Populus 
deltoides) 
Cypress. southern (Tarodium 
SOD cscaceceeesorreuwes 
Dogwood, flowering (Cornus 
florida) 
Dogwood, Pacific (Cornus 
nuttallii) 
Douglas fir, 
taxzifolia) 
Douglas fir 


(Pseudotsuga 
coast type. .... sce 
(Pseudotsuga 
taxifolia) inland empire type. 
Douglas fir (Pseudotsuga 
taxifolia) mountain type...... 
Elder, blueberry (Sambucus 
SEED ccatacivrsecacvecee 
Elm, American (Ulmus 
ee Err 
Elm, rock (Ulmus racemosa)... 
Elm, slippery (Ulmus fulva).... 
Fig, golden (Ficus aurea)...... 
Fir, alpine (Abies lasiocarpa)... 
Fir, balsam (Abies balsamea)... 
Fir, corkbark (Abies arizonica). 


46 28 
55 47 
45 38 
53 34 
46 40 
49 46 
46 38 
46 36 
48 42 
43 27 
43 27 
41 26 
54 45 
53 48 
48 38 
46 35 
50 39 
57 46 
57 43 
74 58 
49 25 
77 62 
46 27 
64 50 
50 36 
41 29 
36 31 
45 26 
36 29 
37 33 
27 23 
28 22 
wae 23 
46 35 
33 28 
55 30 
61 32 
46 24 
49 28 
50 32 
64 51 
55 45 
38 34 
37 31 
35 30 
65 36 
54 36 
54 44 
56 37 
51 31 
28 23 
45 26 
29 21 


*Air dried to 12 percent moisture content. 


Smalian’s formula is said to be the most use 
and least accurate, while Newton’s and the Cone 
frustum, the latter used by the Forest Seryic, 


approximate scientific accuracy. 


Cubic contents of piling and poles, based oy 
the cone frustum formula, are given in the For. 
est Products Laboratory Technical Note No 


F-21. 
In the first three formulae, ba 


sal areas, givey 


in table opposite diameters (at top, butt o 
center), are substituted, and the result gives 


volume. 
Volume is then multiplied by 


weight per cy. 


bic foot, for the species and moisture content, 
to give total weight of the piece in pounds 


Weights of the principal species, 


green and dry, 


are given in the accompanying table; thes 
weights may be modified for various moisture 
contents by the rule given above.—Eprrp] 


VARIOUS WOODS GROWN IN 


Weigh 


Fir, lowland white (Abies 
MED . désacecrenese® deweces 
Fir, noble (Abies nobilis)....... 
Fir, red (Abies magnifica)...... 
Fir, silver (Abies amabilis) 
Fir, white (Abies concolor)..... 
Gum, black (Nyssa sylvatica)... 
Gum, blue (Hucalyptus 
OO EE a 
Gum, red (Liquidambar 
eee 
Gum, tupelo (Nyssa aquatica) .. 
Gumbo, limbo (Bursera 
EE a cal eadwendae eons a 
Hackberry (Celtis occidentalis) . 
Haw, pear (Crataegus tomentosa) 
Hemlock, eastern (Tsuga 
es 
Hemlock, mountain (Tsuga 
a 
Hemlock, western (T'suga 
WORIVORRMTIE) cccccevcscccsss 
Hickory, bigleaf shagbark 
(Hicoria laciniosa) .......... 
Hickory, bitternut (Hicoria 
Sr ae 
Hickory, mockernut (Hicoria 
7 aa aie rr 
Hickory, nutmeg (Hicoria 
myristicaeformis) ............ 
Hickory, pignut (Hicoria glabra) 
Hickory, shagbark (Hicoria 
QUGIG) cccccccccccccccccvecs 
Hickory, water (Hicoria 
Re ee ae ee 
Holly, (Ilex opaca)......ccee-- 
Hop-hornbeam (Ostrya 
oe reser e 
Inkwood, (Exzothea paniculata). 
Ironwood, black (Rhamnidium 
ar ear 
Juniper, alligator (Juniperus 
Pachyphloeca) ...ccccccccsseee 
Larch, western (Larix 
ID a waa ea nee eae kee 
Laurel, mountain (Kalmia 
 _... See 
Locust, black (Robinia 
PUES cnceoncccerinins 
Locust, honey (Gleditsia 
SOD cdcsavinssanaaewe 
Madrona, (Arbutus menziesii)... 
Magnolia, cucumber (Magnolia 
Ree 
Magnolia. evergreen (Magnolia 
eee era 
Magnolia, mountain (Magnolia 
SEE wns Wii & Wik baa Aleatee ae 
Mangrove (Rhizophora mangle). 
Maple, bigleaf (Acer 
macrophyllum) ....ccccccsruce 
Maple, black (Acer nigrum)..... 
Maple, red (Acer rubrum) 
Maple, silver (Acer 
SACORGTINUM) .ccccccccccsces 
Maple, striped (Acer 
pennsylvanicum) .........0-. 
Maple, sugar (Acer saccharum) 
Mastic (Sideroxylon 
foetidissimum) .....ccccccces 
Myrtle, Oregon (Umbellularia 
EDD ccikventeaceuees 
Oak, black (Quercus velutina) 
Oak, bur (Quercus macrocarpa). 
Oak, California black (Quercus 
ED, iciae'm tha civnwdledea 6&2 
Oak, canvon live (Quercus 
chrysolepis) 
Oak, chestnut (Quercus 
EE Ae ee 
Oak, laurel (Quercus laurifolia) 
Oak, live (Quercus virginiana) .. 
Oak, Oregon white (Quercus 
garryana) 


** 
o* 


t per Cubic Foot 
Green Air Dry' 


44 28 
30 26 
48 27 
36 27 
47 2 
45 35 
70 52 
50 34 
56 35 
38 22 
50 37 
63 48 
50 28 
44 33 
41 29 
62 48 
63 46 
64 51 
60 42 
64 53 
64 51 
68 43 
57 40 
60 50 
71 56 
86 80 
42 36 
48 36 
- «62 48 
58 48 
61 44 
60 46 
49 34 
62 35 
47 31 
77 67 
47 34 
54 40 
« 50 38 
45 33 
37 32 
56 44 
17 65 
54 39 
63 43 
62 45 
66 40 
71 54 
61 46 
@5 44 
76 62 
69 51 
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Clubhouses and Filling Stations 


Could you advise me where some cheap 
plans could be secured for a clubhouse for 
a golf course, which we are promoting here 
and which we propose to build out of peeled 
spruce logs?—New York. 

Have you any designs and plans of rest 
rooms and shelter houses for parks or golf 
clubs? Any help you can give us in locating 
plans for buildings of this type will be appre- 
ciated. —W isconsin. 

Will you please mail us plans of the 
smaller-type gas and oil service stations 
(prefer without canopy if available) ?—Michi- 
gan.— INQUIRY No. 3210. 

[The most comprehensive book on golf club- 
houses and club management is “Golf Club Or- 
eanizers’ Handbook,” which was published by 
Golfdom, the business magazine of golf, Chi- 
cago. It is the first of a projected series on 
solf management. As the inquirer in regard 
to a clubhouse wishes to build it of logs, his 
attention was directed to the list of books on 
round-log cabin building that appeared in the 
AmeRICAN LUMBERMAN of April 28, 1934. 
Two articles on chinking or caulking such 





THE UNITED STATES 


Weight per Cubic Foot 
Green Air Dry* 


Oak, pin (Quercus palustris).... 63 44 
Oak, post (Quercus stellata).... 63 47 
Oak, red (Quercus borealis)..... 63 44 
Oak, Rocky Mountain white 

(Quercus utahensis) ......+..+-+ 62 51 
Oak, scarlet (Quercus coccinea). 62 47 


Oak, southern red (Quercus 


ME sabwdesecamem mame emily 62 41 
Oak, swamp red (Quercus rubra 

STE? icvataweneouw ss 8 48 
Oak, swamp chestnut (Quercus 

DEE st¢nenatachwrwewee dos 65 47 
Oak, swamp white (Quercus 

IN ee aia ret idi Uc eairnc tb went 69 50 
Oak, water (Quercus nigra).... 63 44 
Oak, white (Quercus alba)..... 62 48 
Oak, willow (Quercus phellos).. 67 49 
Osage-orange (Toxylon 

eee 62 
Palmetto, cabbage (Sabal 

NEY gina wk ae Seabee @: v9.0 54 27 
Paradise-tree (Simarouba 

RES PERS Ae rarer are 37 24 
Pecan (Hicoria pecan)......... 61 47 
Persimmon (Diospyros 

Kec cesar nang ci OO eT Ee 63 52 
Pigeon, plum (Coccolobis 

laurifolia) 73 55 
Pine, jack (Pinus banksiana)... 50 30 
Pine, Jeffrey (Pinus jeffreyi)... 47 28 
Pine, limber (Pinus flexilis).... 39 28 
Pine, loblolly (Pinus taeda).... 54 38 
Pine, lodgepole (Pinus contorta) 39 29 
Pine, longleaf (Pinus palustris). 50 41 
Pine, mountain (Pinus pungens) 54 37 
Pine, northern white (Pinus 

Decne rrr 36 25 
Pine, Norway (Pinus resinosa).. 42 34 
Pine, pitch (Pinus rigida)...... 50 35 
Pine, pond (Pinus rigida 

ae SE ere 49 38 
Pine, sand (Pinus clausa)...... 38 34 
Pine, shortleaf (Pinus echinata) 51 38 
Pine, slash (Pinus caribaea).... 56 48 
Pine, sugar (Pinus lambertiana) 51 25 


Pine, western white (Pinus 


(os gigas oe, eee 35 27 
Pine, western yellow (Pinus 

SN Es ied cnc iaieae a Wx 45 28 
Pinon (Pinus edulis)........... 51 37 
Poisonwood (Rhus metopium).. 54 37 
Poplar, balsam (Populus 

Dalsamifera) ........0.ecccce 40 23 
Poplar, yellow (Liriodendron 

a ae 38 28 
Redwood (Sequoia sempervirens) 55 30 
Rhododendron, great 
si. (Rhododendron maximum) ... 62 40 
Sassafras (Sassafras sassafras) 44 32 
Serviceberrv (Amelanchier 

NE wicascaveeuaee sax 61 52 
Silverbell-tree (Mohrodendron 

olan, ee 44 32 
Sourwood (Oxydendrum 
s van, | Rrra 53 38 
gener, red (Euaenia confusa). 73 61 
Soruce, black (Picea mariana). 32 28 
spruce, Engelmann (Picea 

2 Spiga, | Oe 39 23 
Snruce, red (Picea rubra)...... 34 28 
erruce, Sitka (Picea sitchensts) 33 28 
St Tuce, white (Picea alauca)... 35 28 
quearberry (Celtis laevigata)... 48 36 
arch. starhorn (Rhus hirta) 41 23 
Ta amore (Platanus occidentalis) 5? 25 
Wate (Larix laricinay..... 47 27 
ee black (Juglans nigra).. 58 39 
wit: little (Jualans rupestris) 55 4” 
Wi Ow, black (Salix niara).... 50 26 

illow, western black (Salix 

NR ang re 50 31 


iteh-haz 1 P 
virginiana y‘ Hamamelis 
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cabins appeared in the issues of June 24 and 
July 8, 1934; and an article on prevention of 
dry rot in unpeeled logs, giving reference to 
technical literature, appeared in the issue of 
June 8. A recent addition to the literature is 
“Log Camps and Cabins,” Bruette, reviewed 
in the issue of Feb. 16, 1935. 

Filling station plans are obtainable mainly 
from the makers of tank and pump equipment 
—S F Bowser & Co.; The Wayne Co., and 
Tokheim Oil Tank & Pump Co., all of Ft. 
Wayne, Ind. Some of the leading oil com- 
panies also supply plans to their distributors. 
Service Station News, of San Francisco, Calif., 
says that it carries plans and descriptions of 
service stations in almost every issue; of sev- 
eral publications serving this field, it is the 
only one claiming to give information on con- 
struction plans. 

Pergolas and summer houses are among the 
items of built-in garden furniture plans for 
which are contained in “Beautifying the Home 
Grounds,” which is available from the Southern 
Pine Association New Orleans, La. Excellent 
material on outdoor construction was con- 
tained in the Cypress Pocket Library, published 
by the Southern Cypress Manufacturers’ As- 
sociation, Jacksonville, Fla.; but it is under- 
stood that these volumes are no longer avail- 
able.—Ebtror. | 


Who Uses This Trade-Mark? 


Do you Know a firm, established since 
1812, having trade mark AC, dealing in fine 
figured cabinet woods? I have seen part of 
a booklet I think was published by such firm, 
and which bore trade-mark AC. It must be 
a very old firm. Would greatly appreciate 
information as to its name and address.— 
INQUIRY No. 3215. 


[This inquiry came from a New York City 
reader. A search of the Patent Office records 





failed to disclose registration of this mark. 
Further information was sought from the in- 
quirer, and he sent the back page of the catalog 
to which he referred, bearing the trade-mark re- 
produced ‘herewith. The index of contents, 
appearing on same page, indicates that the firm 
caters especially to the home craftsman. The 
AMERICAN LUMBERMAN will be pleased to hear 
from any reader who can identify the trade- 
mark.—-Ep1Tor. ] 


Offers Bird's-Eye and Curly Maple 


In shipping out a great many cars of 8/4 
hard maple each year, we accumulate from 
this small amounts of curly and bird’s-eye 
stock, which will not be accepted for the 
manufacture of wood heels and for which 
we would like to find a ready market. This 
would be available for small, local _ ship- 
ments from our Northeast mill.—INQuIRY No. 
3214. 

[Those interested in supplies of this stock will 
be put in touch with the inquirer on request.— 
EpiTor. ] 


Awarded Two Contras for 
Missouri River Work 


Kansas City, Mo., July 15.—Two contracts 
for Missouri River channel improvement work, 
in which standard piling will be used, were 
awarded last week by the Army engineering 
department here. The first went to the Woods 
Bros. Construction Co., Omaha, Neb., for 
$603,905. The second, also awarded to Woods 
Bros., was for $558,218. The contracting com- 
pany is to furnish materials. 
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BUDE 
QUALITY 


VIRGIN SHORTLEAF 


Our big Bude Mill is again in opera- 
tion, cutting a fine quality of Shortleaf 
stumpage, providing a complete range 
of yard and shed items, etc., special- 
izing in Mixed Cars—rough or dressed 
timbers up to 40’ long in all of the 
structural grades of dense for yard 
stock or treating purposes. All No. 1 
Common and Better 1” lumber kiln 
dried and a large percentage of No. 2 
grades will be kiln dried. All air 
dried stock anti-stain treated. 


Our Hardwood Unit resumed saw- 
ing July 15th cutting a fine quality of 
White and Red Oak, Magnolia, Poplar, 
Elm, Cottonwood, etc. 


The well-known “Newman” Virgin 


Longleaf items are available from our 
Hattiesburg operation. 


Let us serve your Shortleaf, Long- 
leaf and Southern Hardwood require- 
ments. 


S. P. A. Grade Marked—Trade Marked— 
Species Marked 


HOMOCHITTO 
LUMBER CO. 


BROOKHAVEN, MISS. 


Eastern Sales Office Scranton, Pa. 


Selling also Newman Dense Longleaf, South- 
ern ardwoods, Box Shook, Crating, Cut 
Stock and Piling. 








Vest Pocket Ready Reckoner 
A useful vest pocket manual including a lum- 
ber <alculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
usetul lumber tabulations. Prepaid, 50 cents. 


American Lumberman 








431 So. Dearborn St., CHICAGO, ILL. { 








ire us for quotations on 


dSouthon Hardwoods 


CHAPMAN & DEWEY 


LUMBER COMPANY - MEMPHIS 








At 


Tacoma, Wash. 


West Coast Woods,—Only such business as 
can be handled locally, by truck deliveries 
or from such outside points as can be served 
by rail, is being handled by local sawmills 
and woodworking plants. Waterborne busi- 
ness continues at a standstill, with no pros- 
pect that shipments will be resumed until 
after union restrictions on cargo movement 
have been removed. However, orders are 
accumulating wherever manufaeturers feel 
that they can give any kind of promise re- 
garding delivery. Prices for such orders are 
considered good, buyers not appearing to be 
particularly disposed to haggle if they are 


given assurance that their needs will be 
filled. The fourteen mills and woodworking 
plants now running are said to be cutting 


amounts varying from 50 to 70 percent 
of their respective capacities. Not much of 
this is going into storage, as the cut is just 
about sufficient to meet requirements of rail 
and local business. Plywood manufacturers 
represented by the Pacific Forest Industries, 
marketing organization for all Washington 
and Oregon plywood mills, maintaining head- 
quarters here, report that they have approxi- 


mately 20,000,000 feet of manufactured 
product on Hand. The association is start- 
ing active efforts to move this in European 


and North African markets. 


Seattle, Wash. 


West Coast Woods.—Rail demand is quiet, 
a normal circumstance in July. Production, 
which had been showing weekly increases, 
dropped the past week, bringing orders, ship- 





ments and production into better balance. 
The principal increase in Washington was 
at Longview. Time and again the strike 


seems on the verge of settlement, only again 
to reach an impasse which ties up shipments. 
The demand is so light that it is getting 
hard to sell. All mills are anxious for No. 1 


common cutting orders; prices for cutting 
are weak. One shipper said: “There is quite 
a variation in prices. Slash grain uppers 


bring $1 to $3 over Code, depending on the 
item. C grades are scarce, and D grades 
uppers, 4- and 6-inch, are very scarce, bring- 
ing $5 to $6 over Code, though some mills 
ask more. Dimension runs $3 to $3.50 over 
Code.” Another man said: “Dimension is $3 
to $3.50 above Code. B&b vertical grain 
flooring brings $45, or $13@15 a thousand 
above old prices. No. 1, 4-inch C vertical 
grain flooring is all cleaned up by CCC camp 
orders, and the price has jumped from $20 
to $35.” 

Intercoastal.—Atlantic Coast shippers are 
having a difficult time, due to the fact that 
where lumber is being manufactured for 
water shipment, much of it will not be 
loaded by stevedores. Fifteen or more boats 
are laid up for lack of cargo. Demand is 
light, however, and prices show a tendency 
to soften. 


California.—Orders originate only from 
emergency need. Due to strikes, California 
buyers cannot load lumber on the Fraser 
River, at Vancouver or Chemainus. Port 
Alberni and Victoria are the only ports 
shipping. 

Export.—The Argentine republic is the 
most active buyer. China is buying prac- 


tically nothing. Japanese buying is improv- 


ing, though there are no cargoes afloat for 
Nippon at present. It is estimated Japan 


has 30,000,000 feet of squares on hand. Jap- 
anese retailers are beginning to need lum- 
ber. If Japan puts a duty on Canadian 
lumber, which at last reports would amount 
to 50 percent of the invoice price, or, at 
present market prices, roughly $10 per thou- 
sand feet, Washington and Oregon mills 
would get the bulk of business, which has 
gone to Canada in the past, one exporter de- 
clared. New tariff agreements between the 
two countries may avoid this increase. Prac- 
tically no lumber is moving from American 
ports to the United Kingdom. The European 
Continent, however, demands clears, which 
have been hard to obtain during the Coast 
strike. In spite of orders carrying higher 
prices, little of this business is being ac- 
cepted, owing to the inability of the mills 
to guarantee shipment. The Bloedel Dono- 
van Lumber Mills and the Charles R. Mc- 
Cormick Lumber Co. are the principal 
export shippers. Export prices are up about 
$2 over pre-strike quotations. 


Shingles.—Production of shingles continues 
at about one-fourth of capacity. Demand has 
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lightened somewhat, but prices are still 75 
cents to $1.25 over Code minima. 
Logs.—lInput is very small, and buying is 
so stagnant it is hard to determine prices. 
Shingle logs are scarce. Fir brings $10, $15 
and $20, with peelers selling at $20@25. Most 
hemlock moves at about $10, while shingle 
cedar brings $11, and lumber cedar, $17. 


Portland, Ore. 


West Coast Woods—Gradually the sawmills 
in the Portland district are getting under 
way again under nearly normal conditions, 
although the strike is not yet fully settled. 
A few logging camps will resume operations 
in the Columbia River district this week, 
but the fire hazard is considerable, following 
three days of record-breaking warm weather. 
Asaresult of curtailed production for nearly 
eleven weeks, the fir market is strong. The 
pine market continues active, with some 
mills operating three shifts. 

The Mount Emily Lumber Co.’s mill at 
La Grande, Ore., has put a third crew to 
work, and is now employing 400 men, the 
largest number in several years. The Bow- 
man-Hicks mill at La Grande is also oper- 
ating, so that more men are now engaged 
in La Grande in the manufacture of lumber 
than at any time since before the depression. 
The Multnomah Lumber & Box Co. has re- 
sumed operation of its box factory, but the 
sawmill, which cuts largely spruce, is still 
idle as a result of the strike. The sales 
department reports an increase in inquiries 
from foreign markets for spruce lumber. Not 
since the beginning of the strike, early in 


May, has the company been quoting spruce 
prices. 
. 
Kansas City, Mo. 
With summer construction in full swing 


in the Southwest, lumber manufacturers re- 
port a heavy run of sales to fill retail yard 
needs for residential construction items. 
Sales showed an upturn from latter June fig- 
ures, and conditions in the industry in gen- 
eral were reported more settled. With more 
Northwest mills returning to production, 
tightness of supplies in this market was ex- 
pected to be eased by Aug. 1, in time for the 
early fall rush of business. Most mills with 
sales offices here have tremendous order files, 
and are faced with the prospect of being un- 
able to fill orders for many weeks unless 
demand unexpectedly dwindles. With heavy 
construction under the WPA and PWA on the 
point of getting under way, there appears 
little possibility that mills will have an op- 
portunity to catch up on production. Indus- 
trial demand has been stepping up right 
along, coming from body builders and furni- 
ture manufacturers, and railroads have been 
buying car repair supplies at a great rate to 
prepare for a harvest haul far beyond original 
expectations. Retail trade is reported to be 
very good. River improvement contractors 
are scheduled to be in the market for piling 
and mattress lumber, since contracts are be- 
ing awarded daily for this work, mostly 
under the stipulation that contractors furnish 
their own materials. 


Southern Pine demand was the best in 
three weeks, wholesalers reported, and in- 
quiries indicated there still is a market for 
supplies although heavy purchases have been 
made during the past six months. Demand 
was good for box and crate grades from com- 
panies supplying berry farmers in the south- 
ern part of the State. Shipments have been 
heavy, as most dealers are anxious to get 
early delivery. 


Western Pines.—Idaho and Ponderosa pine 
mill representatives here reported the best 
business so far this year. Demand has been 
good from all classes of trade, while in- 
quiries indicate the potential market is large. 
Industrial demand was rather slow. Activity 
in the construction field is expected to boom 
the millwork business. 


Douglas Fir.—While it still is almost im- 
possible to get fir supplies here, demand is 
good and buyers are willing to pay a pre- 
mium to get what they want. Adjustment 
of the strike will see ample supplies on this 
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market within a few weeks, it is believeg 
here. 

Hardwoods.—A definite upturn in sales, ang 
heavy shipments, are reported. There were 
indications that the expansion in buying 
would continue for several weeks, since (de. 
mand is very pressing, aS many buyers had 
permitted stocks to drop below the level of 
safety. 


Shingles and Lath.—Demand was not very 
pressing for either item, but prices were held 
firm by shortage of supplies and the belief 
that construction of small homes will bring 
abundant business within the next month, 


Minneapolis, Minn. 


Northern Pine.—With 


farmers preparing 
for harvest, 


there has come the expected 
falling off in demand from the rural sec- 
tions. With the crop outlook excellent in 
Minnestoa and other sections of the North- 
west, manufacturers and dealers generally 
are looking forward to improved trade in 
late summer and fall. In the larger cities 
there has been an increase in small-home 
construction, Minneapolis reporting an in- 
crease of about fifty percent over the figures 
for last year at this time. With supplies 
at the mills low, while the new cut is season- 
ing, and with competing woods showing 
strength, prices are firm despite recent ad- 
vances on a number of items. These include 


a raise of $1 a thousand on No. 3 boards, 
and 50 cents on No. 4. 
Northern White Cedar.—With the more 


popular sizes in very short supply, demand 
continues strong, and prices are firm. Deal- 
ers are looking forward to increased demand 
when the shelter belt project gets well un- 
der way, since a quantity of cedar posts will 
be needed. An item in short supply at pres- 
ent is 4-inch, 7-foot posts. Poles are not in 
great demand. 

Millwork.—In the face of recent advances 
all through the list, prices are holding firm, 
and demand is fairly satisfactory. With 
residential building increasing in the larger 
cities, considerable material is going to the 
centers of population, but there has been 
a falling off in shipments to the rural sec- 
tions, due to the pressure of farm work. 


Detroit, Mich. 


Building keeps up remarkably well, consider- 
ing that July and August are usually slow, 
and as industrial activity has been main- 
tained much longer than was expected, there 
is fair demand for both construction and 
factory lumber. Some of the West Coast 
lumber shipments that have been held up 
for a month to two months are now begin- 
ning to come through, and retail stocks here 
that have been badly out of balance are be- 
ing rounded out again. Shingles are still 
very scarce. Woods from regions other than 
the Northwest, such as white pine and red- 
wood, have been moving in freely. Southern 
pine is a little easier. Hardwoods remain at 
about the same level. 





Memphis, Tenn. 


Southern Hardwoods.—A better export de- 
mand for southern hardwoods has been noted 
while a fairly good demand continues in the 
domestic market, so optimism prevails among 
manufacturers. 


Export demand showed considerable ac- 
tivity during the past two weeks, due to the 
fact that the ocean rate to the United King- 
dom will advance 5 cents per one hundred 
pounds on Aug. 1, and users in the United 
Kingdom are eager to make purchases before 
the advance. Business is reported good in 
England, and a better feeling prevails among 
buyers. A reduction in rates to Continental 
ports, such as Antwerp and Rotterdam, has 
resulted in better business from the territory 
they serve. 

Domestic demand continues good. Sales 
are better than at this time last year. It 
is believed that, following their shows, 
manufacturers of furniture will be in the 
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market for a nice volume of hardwoods. 
Automobile manufacturers are now prepar- 
ing for their new models. Many items are 
nard to find, as mill stocks are becoming 
depleted, and as logs are scarce the mills are 
not yet able to run for any great length of 
time. Weather conditions have been improv- 
ing. It will take the mills several months 
to replace the stocks they have sold during 
the summer. 


Louisville, Ky. 


Southern Hardwoods.—Because of better 
weather over the South, and less water, more 
logs can come out soon, although miils are 
not showing much interest in logs nor in 
cutting lumber just now, contending that 
prices will have to be somewhat higher than 
they are to create an incentive for putting 
additional stock on sticks. Demand from the 
automotive, truck, interior trim, flooring and 
general building industries has been fair, 
and box and crate plants have been buying. 
Planer business has been on the upgrade. 
Furniture plant buying is just a trifle better, 
and is expected to improve materially as 
a result of the furniture shows. Red oak, 
common and better, chiefly inch stock; plain 
and quartered sap gum and some plain red 
gum, chiefly inch; cottonwood, poplar and 
cypress, are the more active items, and there 


is a scattered demand for magnolia and 
maple. Elm and black gum are dull, and 
ash is not moving. 


Houston, Tex. 


Building continues to forge ahead in Hous- 
ton and vicinity, with practically all car- 
penters ete. now busy. Houston’s building 
permits last week amounted to $88,220, bring- 
ing the total for the year so far to $3,132,- 
751. tetail buying has let up somewhat 
the past two weeks, but industrial buying 
has increased enough to more than offset 
the decrease in retail buying. 

Southern Pine—Mills continue to ship more 
than they are producing, and their stocks 
are becoming lighter and in worse condition, 
with some items being hard to secure for 
prompt shipment, this being particularly true 
of 2x4-inch No. 2, B & better flooring and 
some items of B&better finish. Prices have 
been firm. 

Hardwoods—Bookings by the hardwood 
manufacturers have increased, but prices re- 
main too low. 

Shingles and Lath—lIt is almost impossible 
to get shingle orders placed with the Cana- 
dian mills, and American mills are now 
closed down entirely. Prices continue to 
advance, and composition shingles are being 
used instead of wood shingles. The retailers 
feel that Canadian mills have unduly ad- 
vanced prices. Lath are scarce, with prices 
holding firm. 


Birmingham, Ala. 


Southern Pine manufacturers have been 
able to dispose of their upper grades at the 
highest prices in five years, but Nos. 3 and 
4 are accumulating despite price reductions. 
Most Governmental jobs specify longleaf, 
and it leads in demand. River and barge 
work calls for both longleaf and Douglas 
fir. Railroad track and car items are slow. 
Price levels remain about the same as on 
June 30, except on edge grain flooring, which 
took an advance of $1 to $3. Large timbers 
advanced about $2. No. 3 ceiling, flooring 
and siding dropped $1. Reports of lower 
offers for 2x4-, 2x6- and 2x8-inch shortleaf 
dimension were found to be on solid cars, 
principally for transit shipment. One firm 
Offered $12.50 for 2x6-inch and $13.50 for 
2x4-inch—the lowest figures for ten years, 
but the mills do not appear to be interested 
in these low offers. For 1x3-inch No. 1 rift 
flooring, $45, mill, was offered, and $55@60 
for B&better rift. Ceiling is selling at $18. 
No. 2 S2S&CM 1x6-inch has a steady mar- 
ket at $20 base. Selected stocks of floor- 
ing in No. 2 and dropping grade brought the 
highest prices since 1927. Drop siding and 
ceiling are less active, although flooring con- 
tinues to be moved as fast as produced, and 
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ericas Lumber Centers 


all mills have full order files at $36 for 
B&better, $32 for No. 1, $22 for dropping 
No. 2, $20 for straight No. 2 common, and 


$11 for No. 3 common. Finish prices moved 
up to $36 for 1x4-inch S4S; $37 for 1x6- and 
1x8-inch; $42 for 1x5-inch; $48 for 1x10-inch 
and $61 for 1xl2-inch. In “C” finish, the 
1x4-inch is $31; 1x5-inch, $40; 1x6-inch, $34; 
1x8-inch, $35; 1x10-inch, $45; and 1x12-inch, 
$52, with sales of random widths of 1x6-inch 
and wider at $38, mill base. 


Hardwood Flooring—No. 2 common oak 
flooring is oversold at $30, mill, while No. 2 
red or white are $40@45, and select red, 
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$46@51. Select white is $50@55, and clear 
plain white and red remain at June prices. 
Hard and soft maple flooring have been mov- 
ing freely and at very fair prices. 


Retail—With continued advances in mill 
prices, retailers must advance lists. Follow- 
ing cancellation of the Code, lists were con- 
tinued on the old basis, and certain interests 
felt buyers would be entitled to the 20 per- 
cent discount, but the margin between cost 
and sales price is now too thin. 


Norfolk, Va. 


North Carolina Pine demand has been far 
from active, though West Coast shipments 
into eastern territory are delayed or stopped 
altogether. Most retail yards in this section 
over-bought when prices were advancing, 
and while they are selling fair quantities 
they can sit back for a while and await 
developments. There has, however, recently 


(Continued on page 55) 
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Shh! It’saSecret-- 


. . . how that concern “down the street” manages to find all 
those new customers — but we'll let you in on it — 


(they find them among the new concerns, and those with improved tatings,ceported 
in the TWICE-A-WEEK Sheets to the Lumbermen’s Credit Rating Book). 


Yes sir—it’s a fact—these timely sheets 
not only furnish a constant source of new, 
live sales prospects, but also provide CON- 
TINUOUS RATING SERVICE on all of 
your customers without having to request 
a Special Report on each account in which 
you are interested. 


They also report suits, judgments, fires, 
creditors’ meetings, removals, changes of 
ownership, deaths and other current items of vital interest to 


A Complete Service 


The Lumbermen’s Credit Rating Book — 
with TWICE-A-WEEK Supplemental Sheets 
— is part of the complete Red and Blue Book 
Service — the only service that provides up- 
to-the-minute credit and sales information on 


all carload buyers of lumber and_ allied 


You can use this specialized service ON APPROVAL — 
for 30 DAYS — without obligation. Write today for details. 


ADDRESS DEPT. “A” 


Lumbermen’s Credit Association Inc. 


99 Wall Street 
NEW YORK 























AMERICAN 


Eastern Trade News 


[F. J. Caulkins | 


Boston, Mass., July 15.—Contracts for the 
lumber for twenty-seven CCC camps, to be 
built at once in New England, were awarded 
on July 5 and reached a total of 6,188,000 feet. 
The successful bidders were L. E. Davis, of 
Bethel, Me., one camp at Chatham, N. H.; 
L. C. Andrews, South Windham, Me., one 
camp; L. Grossman Sons, Quincy, Mass., re- 
tailers, thirteen camps at points in New Hamp- 
shire, Vermont and Rhode Island; Williams & 
McKeithan Lumber Co., Lynchburg, Va., one 
camp in western Massachusetts; Stevens Lum- 
ber Co., of Lynchburg, two camps; Kendall 
Lumber Co., Pittsburgh, Pa., ten camps in 
New Hampshire and Massachusetts; Allen 
lumber Co., Barre, Vt., one camp at Under- 
hill, Vt. It is understood that much of this 
lumber will be hauled to the camp sites from 
retail yards, as the contracts call for delivery 
in ten days from the date of the award. Much 
shortleaf pine will be included. It is reported 
that the average price for the lumber delivered 
at the camp sites was $30 per thousand, and 
at this figure the eastern spruce mills did not 
enter the competition, though much native pine 
will be used. These barracks buildings will be 
of the permanent type, as no portables are to 
be erected in the New England area. Another 
substantial outlet for lumber is indicated in a 
report from the offices of the General Electric 
Co. in Lynn, to the effect that 75 of its 2,000 
demonstration homes are to be built in New 
England. Small homes, medium-sized and 
homes of the more expensive type will be in- 
cluded in the 75, of which 30 are to be erected 
in the Boston metropolitan area. Each home 
will be equipped with a long list of electrical 
devices made by the company. 

West Coast Fir and Hemlock.—Aside from 
the sixteen boats per month arriving at 
Boston regularly for the Luckenbach and 
American-Hawaiian lines, there are few if 
any intercoastal cargo boats listed to arrive 
here with lumber in July, due to widespread 
labor troubles on the West Coast with woods 
and mill crews, and the refusal of longshore- 
men to load lumber cargoes. No lumber 
boats have arrived this far in July. Receipts 
in June totaled 7,242,532 feet, to which may 
be added 630 tons or about 8,400 squares 
of red cedar shingles. Most of the larger 
retail yards that draw their supplies from 
the Boston terminals have purchased freely 
in an effort to cover their requirements 
through the duration of the strike. Most 
parcels arriving in June went direct to the 
yards in filling old orders, very few reaching 
the storage or distribution yards. At the 
latter there was a steady outward movement, 
so that the net result was a sharp shrinkage 
in available supplies. This is particularly 
true of small dimension sizes. There are no 
quotable changes in the price list, though 
most sales are made at a substantial pre- 
mium over the old Code list. 

Eastern Spruce.—There have been no mate- 
rial changes in the market status of spruce. 
The larger standard mills are well supplied 
with orders. For fresh-sawn small dimen- 
sion, 2x3- and 4-inch, the old Code price of 
$32, delivered at Boston rate points, applies, 
but some of the smaller mills are offering 
both dimension and random at $1 to $3 lower. 
The larger mills are holding 2x6- and 7-inch 
at $33; 8-inch, $35; 10-inch, $37, and 12-inch, 
$39. Offerings from the Canadian mills have 
increased, as their outlet for deals in Great 
Britain is much less favorable than last year, 
but thus far they have not invaded the in- 
terior rail trade though they are frequently 
heard from at cargo points as far south as 
Philadelphia. Dry stock in both dimension 
and boards is scarce and commands a pre- 
mium price. Dressed and matched boards in 
6-, 7- and 8-inch stock widths sell at a range 
of $32@35, with the dry lots calling for 
$34@35. The 5-inch and up covers are held 
uniformly at $29. Furring strips sell freely 
at $27 for the 2-inch, and $29 for the wider 
size. 





Lath and Shingles.—The yards are buying 
more freely, as orders for repair and re- 


modeling work continue. Offerings of lath 
are not excessive, and the standard 1%-inch 
size brings $3.65@3.75, with the 15-inch at 
$4@4.25. Eastern white cedar shingles are 
a trifle slow at $4.25 for the Extra grade, 
$3.50 for Clears, and $3 for 2nd Clears. West 
Coast red cedars have turned definitely and 
sharply upward. For the No. 1, 16-inch 
XXXXX by rail, the mills have moved the 
price up 50 cents to $4.54, and for the 18- 
inch Perfections, up 50 cents to $4.94, de- 
livered at New England points. Shippers 
add the significant line, “subject to change 
without notice.” This is the first advance 
called for in the last six months. For the 
waterborne red cedars at the storage yards 
the premium over Code ranges from 40 to 
70 cents. The ships landed 8,400 squares in 
June, but the supply of No. 1, 16-inch and 
of the Perfection grade is very low, and some 
offices have none to offer. 

Maple Heel Stock.—The shoe centers are 
swinging into a busy season and the fac- 
tories are well supplied with orders. At the 
heel shops there is unrest, as the operators 
at Haverhill on July 10 called for a wage 
reduction of 20 percent to bring the wage 
scale back to the pre-Code level. There is 
pressure to reduce heel prices 10 percent. 
Maple shippers, however, are holding the 
No. 2 grade kiln dried heel stock at $85, and 
most sales are made at that figure. Most 
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sales of the full length 2-inch air dried plank 
are to the smaller shops at a range of 
$48to60. 

Pine Boxboards.—Most sales of inch round 
edge are made at the old Code level of $16, 
f. o. b, the mill yard, if of good average 
widths. Substandard stock sells as low as 
$13. For good inch square edge, buying is 
active at around $26 at the mill, but there 
have been sales of narrow lots as low as $23. 
A special meeting of manufacturers will be 
held at Manchester, N. H., next Thursday, 
when the matter of continuing affiliation 
with the Northeastern Lumber Manufactur- 
ers’ Association will be taken up. This is 
no longer an administrative agency under 
the Code, but many feel that it should be 
continued strictly as a trade association. 
Some feel that the two organizations should 
be merged, as each covers much the same 
field. 


Trade and Personal Notes 


At a. recent annual meeting of the National 
Paper Box Manufacturers’ Association in 
Chicago, Harold S. Fuller, manager of the 
3icknell & Fuller Box Co., Boston, was 
elected vice president. Mr. Fuller is well 
known in the mahogany trade of the country 
as the head of Fuller-Thurber Co., which 
operated a mahogany sawmill in Albany 
street, Boston, prior to five years ago, the 
business being liquidated when Mr. Fuller 
took over the management of this old estab- 
lished paper box business. 


The Argonaut Line of intercoastal lumber 
carriers has transferred its four ships from 
service between Pacific and Atlantic ports to 
operate a freight service between ports on 





Cooperage Plant Installs Latest Type 
of Equipment 


Hattiessurc, Miss., July 15—The Dixie 
Pine Products Co., Hattiesburg, has recently 
installed modern Moore cross-circulation fan 
kilns to dry green gum staves and heading, and 
oak cooperage stock to a definite low-moisture 
content. This equipment is considered the lat- 
est thing in efficiency for drying cooperage 
stock, and what the up-to-date cooperage manu- 
facturer is doing to produce a better quality 











product and meet today’s conditions. The ac- 
companying pictures show the kilns the local 
company has installed. 

The Moore cross-circulation fan kiln employs 
low temperatures, a very fast reversible air cir- 
culation, and all drying elements are positively 
and automatically controlled. This process is 
described as being literally “air conditioning” 
and is considered one of the biggest improve- 
ments in cooperage manufacture in the past 
decade. 

The Dixie Pine Products Co. with its pre- 
decessor, the Brookhaven Lumber & Manufac- 


turing Co., represents an old woodworking es- 
tablishment, having been founded by M. Drey- 
fus at Brookhaven, Miss., in 1880. This inter- 
est has continually remained in the hands of 
the Dreyfus family. A modern plant for pro- 
ducing steam distilled wood naval stores is also 
operated, and the output of this plant is sold 
throughout the world by Taylor, Lowenstein 
& Co., Mobile, Ala. The local plant’s source 


Top: Moore cross-circulation kiln “Operator's Room" where 
two small steam engines run fan system. Exhaust from these 
engines is utilized to help dry the cooperage stock. Bottom: 
modern Moore cross-circulation fan kilns and enclosed cooling 
shed. An overhead fan system permits tracks on ground level. 


of timber is original growth black and sweet 
gum in Leaf and Bouie river bottoms near here. 
Red and white oak also grow abundantly. The 
plant’s capacity is approximately 25,000 staves 
a day. 

The founder of the company is still active, 
and heads the board. The officers are: 

President—T. F. Dreyfus. 

Vice president—W. J. Dreyfus. 

Secretary-treasurer—Leon H. Dreyfus. 

Superintendent—Frank T. Dreyfus. 

Assistant stave supervisors—Walter J. 
Dreyfus, Jr., and Jeff Brown. 
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the Gulf of Mexico and east African ports. 

Safe crackers on June 29 drilled their way 
into the safe of the Plymouth (Mass.) Lum- 
per Co., and escaped with about $400. This 
is one of the Vernon M. Hawkins chain of 
retail yards. 

Capt. Oscar Nickerson, head of the Nick- 
erson Lumber Co., retail dealers at Chatham, 
Mass., was specially honored on July 9 by 
a testimonial luncheon at the Boston head- 
quarters of the Boston Marine Society, of 
which Capt. Nickerson is a former president 
and trustee. The twenty-one officers and 
members present handed the genial captain a 
complete bag-full of golf clubs as an ex- 
pression of their esteem. 

The L. F. Crane Co. mill, and a storehouse 
filled with lumber, at Whiting, Me., were 
purned July 4 with a loss of $30,000. 

“Vacation time at the Hub” finds many 
lumbermen at their shore and country homes, 
Will Fuller, of G. Fuller & Sons Lumber Co., 
left July 3 for a month at the Langsford 
House, Cape Porpoise, Me., and his son, Gran- 
ville, who is president of the Massachusetts 
2etail Lumber Association, has located his 
family for the summer at North Beach, 
Hampton, N. H., and will get up there for 
his week-ends. Down on Buzzards Bay, 
Frank Curtis, of William Curtis’ Sons Co., 
has opened his fine shore place for the sea- 
son at Cataumet, while Elmer L. Gibbs, of 
the E. L. Gibbs Lumber Co., and family, are 
at their fine spot, “Ridgeholm,” a mile fur- 
ther along at Megansett. In the same sec- 
tion the family of H. Wentworth Shepard, 
of the Shepard & Morse Lumber Co., occupies 
a fine cottage overlooking the bay. Mr. 
Shepard gets down there for week-end visits. 
T. H. Shepard, president of the company; with 
Mrs. Shepard, returns next week from a two 
months trip to Honolulu, where they visited 
their daughter. 


NEW YORK, N. Y. 


New York., July 16—Transactions in lum- 
ber are seasonally slow at the retail yards, with 
orders running chiefly to small lots for re- 
modelling and repair work. Most yards have 
a normal to short supply of southern and east- 
ern lumber, but many of the larger yards have 
stocked heavily with West Coast fir and hem- 
lock to assure an adequate supply against a 
possible long drawn out tie-up of production 
and shipments due to the strike. Most of the 
lumber that had been loaded on the Coast be- 
fore the strike started on May 6, reached the 
Atlantic Coast terminals in June, and deliveries 
thus far in July have fallen off sharply. It is 
reported today that several cargoes that were 
loaded by non-union men will arrive during 
the next two weeks. As matters stand today at 
the local and nearby distribution yards, there 
is little hope that the scant stocks will be 
added to during the next thirty days, for nearly 
every lot afloat will be used to fill an old order 
or will be readily sold well in advance of ar- 
rival, as buyers are inclined to pick up all 
offerings. This is true also of red cedar 
[ Receipts of shingles during the past 
six weeks have been quite heavy, but supplies 
of the better grades of 16-inch, and of the 18- 
inch Perfections, have been so low that there 
has been little difficulty in finding a market for 
all new lots arriving. Distributors here who 
are in close touch with all of the Atlantic Coast 
markets claim that there has been a steady 
shrinkage in available shingle supplies at all 
mill centers. This is said to be the cause of 
the general price advance at the mills which 
ranges from 45 to 70 cents for water deliveries, 
and an even 50 cents for all-rail deliveries at 
interior points. 

Reorganization of the Intercoastal Lumber 
Distributors’ Association, to bring it back to 
its status as a trade association, is progressing 
satisfactorily. Its functions and duties as ad- 
ministrative agency under the Code having 
been cancelled, it is now doubling its activities 
in the line of service to the industry and in 
extending the use of West Coast woods in east- 
ern markets. Working in close co-operation 
with the West Coast Lumbermen’s Associa- 
tion, there has been established a fixed basis 
of charges for re-inspection service, grade 
marking, etc. The member shall pay to the 
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re-inspector $12.50 per day, plus expenses, 
while the charge against the non-member shall 
be $20 per day and expenses. Where there is 
a call for grade marking, the charges are the 
same as for mill certificate inspection service, 
which is $6 per day for the inspector plus 10 
cents per thousand for the lumber covered by 
the certificate, plus expenses. This service 
must be arranged for through the Seattle office, 
though the local I.L.D.A. office will keep in 
close touch with the eastern inspector and 
aid in securing prompt service. 


Baltimore, Md. 


North Carolina Pine.—Demand has been 
quite modest, most distributors reporting a 
slackening in the movement, though with 
prices still maintained at the advanced levels 
set. Volume of stocks on the wharves here 
shows little change, with box makers carry- 
ing liberal supplies, evidently contracted for 
to get the advantage of the quotations which 
prevailed before the latest rise. Require- 
ments of builders are distinctly moderate, 
and competition is free. 


Georgia Pine.—Demand for longleaf has 
been stimulated by the interruption of ship- 
ments from the West Coast. Buyers do not 
hesitate to pay current higher prices for 
longleaf. Some further additions to assort- 
ments have been made by local distributors, 


Cypress.—Interest in offerings seems to be 
on the increase, and a slow but fairly steady 
recovery in activity is being noted. Assort- 
ments in the yards are being added to. 


Douglas Fir.—Stocks at some yards are un- 
dergoing an increase, though the difficulties 
created by strikes at mills and West Coast 
ports are still interfering with the movement, 
and some distributors are unable to take 
business offering. 


Hardwoods.—Demand in July and August 
is usually quiet, but a fair volume of busi- 
ness has developed. Woodworking factories 
in North Carolina are moderately busy. Ex- 
ports are slow, but there has developed quite 
an inquiry for wagon plank, and it is rela- 
tively scarce. 

Sash and Doors.—An air of quiet prevails, 
though the effect of the revival earlier in 
the year is still being felt to an extent, and 
house construction is running ahead of last 


Buffalo, N. Y. 


Trade has dropped off lately, after a short 
spurt due to the breaking out of labor 
troubles at Pacific Coast mills. Stocks of fir 
from that region are somewhat easier to ob- 
tain, but there are many orders still unfilled. 
Wholesalers are advised that mills in some 
places are running at about 50 percent of 
capacity, and that many withdrawals from 
the union are taking place. Southern pine 
and most other woods are about holding their 
own in price. Deliveries have been much de- 
layed by the unprecedented floods in this 
State. There is expected to be a large emer- 
gency demand for material for repairing 
homes damaged by recent floods. Building in 
this city during the first half of the year was 
somewhat more active than in the year pre- 
ceding, but still much below normal. 


Hardwoods.—Demand is less active than it 
was a short time ago, and is below the 
average for this time of year. Furniture 
plants are not showing much disposition to 
buy, and other lines are also largely out of 
the market, except for small lots. 


Western Pines are holding steady in price, 
after recent advances. Retailers, as well as 
industrial concerns, are not inclined to add 
extensively to present stocks, as consumption 
is small. 


Northern Pine.—Quiet prevails, with prices 
holding about steady. Demand for the lower 
grades is holding up fairly well. 











Building Battery Separator Plant 


PorTLAND, OreE., July 15.—The Arrow Mill 
Co., of Chicago, has completed arrangements 
for the erection of a battery separator plant at 
Coquille, Ore., at a cost estimated at $40,000 to 
$50,000. The plant is to be ready for opera- 
tion about Aug. 1, and will employ about 50 
men. Battery separators are made of Port Or- 
ford cedar. 
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Spokane, 
Washington 
Complete hotel and | 
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Fireproof. 
Rates and 
prices are most 
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Surface Measure 


ESTIMATOR 


By J. M. LEAVER 


This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lumber, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and win- 
dow frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (41/2."x6'/2"’) 
Postpaid $5.00 














American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 

















48 


AMERICAN 


LUMBERMAN 





YARD, MILL 





Newsy Notes of Persons and Places 


and OFFICE 








Elmer J. Sturm, vice president Yeager Lum- 
ber Co., Buffalo, is spending ten days on a 
fishing trip at Cranberry Lake in the Adiron- 
dacks. 

The Gardner Lumber Co., formerly of 
Green Bay, Wis., has moved its offices to 
Oconto, Wis., to which address all mail in 
future should be directed. F. W. Gardner is 
president and G, M. Gardner is secretary of the 
company. 


Paul E. Kendall, new secretary of the Na- 
tional Door Manufacturers’ Association, has 
arrived in Chicago from his former home in 
Kansas City, Mo., and this week was hard at 
work “getting into the harness” at the associa- 
tion headquarters at 28 East Jackson Boule- 
vard. 

At a recent meeting of the boards of di- 
rectors of the W. M. Ritter Lumber Co., of 
Columbus, Ohio, and its affiliates, W. M. Rit- 
ter tendered his resignation as president, and 
the vacancy was filled by the election of F. 
E. Ritter to that office. The board of direc- 
tors was increased from seven to nine, the two 
new members being W. M. Pryor and C. B. 
Weakley. 

Evan Griffith, of the E. E. Griffith Coal & 
Lumber Co., Manhattan, Kan., has been se- 
lected by President Roosevelt to administer 
the expenditure of the public works funds in 
Kansas. Mr. Griffith, an outstanding lumber- 
man in his State, is a former president of Cen- 
tral Kansas Lumbermen’s Association, and 
has been active in State affairs. Mr. Griffith’s 
office is in Topeka. 

Visitors to Buffalo lumber offices during the 
past few days were: Harry O. Geary, New 
York, representative in the East for Red River 
Lumber Co., Westwood, Calif.; James McDon- 
ald, LaPerrelle Lumber Co., Rimouski, Que.; 
P. D. Bailey, Atlas Lumber Co., Cincinnati; 
R. H. Bockmier, Blackwell Lumber Co., Coeur 
d'Alene, Ida.; and W. A. Gaetz, New York, 
representative Long Lake Lumber Co., 
Spokane. 

Corydon Wagner, besides serving as presi- 
dent Chamber of Commerce, Tacoma, Wash., 
and vice president-treasurer St. Paul & Ta- 
coma Lumber Co., finds time for considerable 
golf. His ability on the links was proved 
July 7 when he scored medalist honors in the 
qualifying round of the annual Tacoma Coun- 
try & Golf Club championship tournament. 
Mr. Wagner turned in a 77 score to lead his 
nearest rival by two strokes. 


His many friends throughout the lumber 
industry will regret to learn of an accident that 
occurred to George B. McLeod, vice-president 
of the Hammond Lumber Co. of San Francisco, 
Calif. Playing a golf match with three friends 
on a Portland (Ore.) golf course, Mr. Mc- 
Leod slipped, fell and fractured his right leg. 
Mr. McLeod, who was on a holiday trip in 
Oregon, was taken to his home in Portland, 
which he still maintains although living in 
San Francisco. 


On his annual mid-summer outing to the 
Pacific Northwest, Charles J. Williams, presi- 
dent Moore Dry Kiln Co., Jacksonville, Fla., 
spent several days in Chicago during the cur- 
rent week. Mr. Williams reports lumber busi- 
ness in the South on the upgrade and believes 
that business generally is in much better con- 
dition than it was a year ago. His company, 
which manufactures the famous Moore re- 
versible cross-circulation dry kilns, operates a 
branch factory located in North Portland, Ore. 
On this visit to the Oregon plant, Mr. Wil- 
liams plans to make a rather intensive study 
of conditions in the Pacific Northwest, and 


hopes to find the situation rapidly improving, 
with the disastrous strike of sawmill employees 
disintegrated. 

W. A. Ellinger, secretary Northern Pine 
Manufacturers’ Association, Minneapolis, has 
announced that Martin O. Berg, of Drummond, 
Wis., formerly with the Rust-Owen Lumber 
Co. of that place, has been engaged as official 
inspector for the association. Having com- 
pleted his training for the work, Mr. Berg 
started this week on his first trip to the mills 
of members. Mr. Ellinger announced that 
the services of the official inspector would also 
be available for the inspection of lumber 
shipped to buyers where the grade is in dis- 
pute.or there is complaint on size, mill work, 
tally, etc. There will be no charge to mem- 
bers for the services of the inspector on such 
work, but they will be billed for the expenses 
incident to the inspection, such as transporta- 
tion, hotel, meals, etc. 


Baltimore Bits 
k, Bowie Smith, local lumber dealer, is 
spending two weeks vacation at Point Lookout. 
R. Baldwin Homer, head of R. B. Homer 
Lumber Co., wholesale distributor, is spending 
his week-ends at Cape May where his family 
has a cottage for the summer. 


J. Y. McCann, secretary McCann-Bell Lum- 
ber Co., Doctortown, Ga., cypress and hard- 




















Of especial interest to tourists who visit Or- 

lando, Fla., is what is believed to be the oldest 

and largest cypress tree in the United States. 

This tree, located between Lake Mary and Long- 

wood, Fla., is 125 feet high and 171% feet in 
diameter. 





wood manufacturer, was here several days last 
week calling on distributors. 

Robert MacLea, MacLea Lumber Co., has 
returned from a trip to New Orleans and other 
southern cities. Among other concerns visited 
were the offices of the Great Southern Lumber 
Co., Bogalusa, La., whose stock the MacLea 
company has handled for some time. 


Arthur V. Charshee, representative of several 
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West Coast mills in this territory, was notified 
July 15 that the situation in Aberdeen, Wash, 
lumber circles was improved. Shipments were 
ready to leave the mills that are in good posj- 
tion, although stevedores refused to load vessels 
while the militia remained in the area. 


McHenry Peters, Lynchburg, Va., told his 
local trade recently that business prospects jn 
his home section for the rest of July were good, 
Mr. Peters believes that the near future should 
bring greater activities. 

—_—_—_—_—_—_—_—_—_— 


Chicago Building Business Improves 


Charles M. Hines, vice-president Edward 
Hines Lumber Co., and member of Building Ma- 
terial Manufacturers Committee FHA, states 
that his concern has experienced an increase of 
thirty to forty percent in business since the 
start of FHA operations in Chicago less than 
a year ago. 

For the fourth consecutive month suburban 
building permits have topped the million dollar 
mark with the June total $1,026,091. This 
amount is sixty-five percent over the same 
month in 1934. The first six months of the 
current year have seen building permits totaling 
$5,584,000, which is about ninety-five percent 
above the first half of last year. If the ensuing 
six months of 1935 maintains its million dollar 
a month stride, the total will be the highest 


since 1931. 
ete 


Demand Proper Protection for 
Lumber Shipments 


One of the important resolutions passed at 
the recent annual convention of the National 
Association of Commission Lumber Salesmen, 
held in Detroit and reported in the July 6 
issue of the AMERICAN LUMBERMAN, was that 
recommending that all salesmen specify that lum- 
ber on their order should be loaded in wooden 
cars or cars with wooden roofs. Commenting 
on this resolution, W. B. Vanlandingham, of 
the Vanlandingham-Cook Lumber Co., Chi- 
cago, who has done much effective work in 
this connection, said to an AMERICAN Lum- 
BERMAN representative : 

For a long time our company has made 
this provision, and while in some cases the 
instructions are not complied with because 
shippers can not get the proper class of 
equipment, we have followed up a lot of our 
shipments and find that in many instances 
they are loaded in cars with wooden roofs. 
We also find that recently some of the rail- 
roads have made provision for making re- 
pairs on some of their older equipment, lining 
the cars under the metal roofs with wood. 
One of the railroads recently has placed or- 
ders for several hundred thousand feet of 
54x6 yellow pine, which it is using for this 
purpose. Naturally this is increasing the 
demand for lumber to the extent of it being 
used for this particular purpose. 





Elected Redwood Company 
President 


San Francisco, CAuir., July 13—Col. R. 
W. Lea, recently elected president of the Ham- 
mond & Little River Redwood Co., has as- 
sumed his duties, having succeeded in that po- 
sition the late A. B. Hammond, founder of the 
Hammond Lumber Co. Col. Lea became well 
known to many members of the lumber indus- 
try during his connection with the NRA as 
assistant to Gen. Hugh S. Johnson. In this 
connection he had charge of the automobile 
manufacturing, lumber industries, motor ve- 
hicle dealers, tire manufacturing and rubber 
industry goods codes. Col. Lea has had an 
active and intensive experience as an indus- 
trialist since resigning from the military serv- 
ice in 1919; since then having been vice-presi- 
dent and general manager of the Stephens 
Motor Co., Freeport, Ill.; vice-president, Mo- 
line Plow Co., Moline, Ill.; president, Moline 
Implement Co., Moline, Ill.; president Lea 
Fabrics (Inc.), New York, and _ industrial 
advisor, Continental Illinois Bank & Trust Co., 
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notified Chicago. His father, Capt. W. W. Lea, was at improvement to whick it is susceptible. The 
Wash cane president of the Lea-ingram Lauber *“@ting inSustey ane ite ales Senemes om 
- ” one THTe PY : . ° . not face another long period of exhaustive 
S were Co. of Wisconsin. Col. Lea is president Ot jnactivity without grim and serious conse- The Feed Cedar Shingle 
d posi- both the Hammond Lumber Co. and the Ham- quences to all concerned. In the obvious 
vessels mond & Little River Redwood Co. emergency, we strongly recommend the ap- SALI So iy a 
aaa pointment of James G. Caffrey, of Cleveland, 
, a eee former director of the Federal Housing Ad- —aiGRADS, | : 
old his * ° ministration for northern Ohio, to succeed ron Noporuataee tm | Sa i catear 6 soe coniataaalaneld 
ects in White Pine Log for Museum rancor 


James A. Moffett, as Federal Housing Admin- 















‘ta A white pine log was received Tuesday by —— ; 4 edt UE SAE A WEEN TOS aay | MINETUES THIRTY-FIVE 
shou the Field Museum of Natural History, in Chi- Mr. Caffrey was very closely connected with 

cago, and after thorough drying for six months the successful efforts to bring about the legis- 

v more, ad subsequent chemical treatment to lation that resulted in the National Housing AT T E N T I oO A 
roves prevent decay, it will be placed on exhibition. Act. 





It arrived in perfect condition, and was the 


— resalt of more than three years’ effort on the Open Pine Manufacturing Mill Wir. Wholesaler! 
ng Ma- 


part of Potlatch Forests (Inc.) to locate and SEATTLE, WAsH., July 15.—E. S. Beal, sales 








sony ship a perfect specimen. It was found ina tract anager Klement & Kennedy, has announced . .. As a wholesaler, have you seen to it 
ae & near V-lk, W ash., and great care had to be that the firm has started manufacturing pine that all your connections are listed with 
ice the taken to keep it in good condition. After the ene ot Kisunth Dalle. Cre aie is cutting us—to receive our monthly Bulletin Maga- 
S than tree was felled and the butt log sawed off the about 50,000 feet a day. in caer eine te zine carrying timely information on Red 
section was carried by woodsmen a quarter of jnown as Ackley Bros. Pine sales of the mill Cedar Shingles? We want to keep you fully 
urban a mile to a railroad, where it was carefully iI) be handled by Mr. Beal in the Seattle informed on Certigrade Shingles—and at 
7 = wrapped for transportation to the mill. | _ sales office of the company. Klement & Ken- no‘cost to yourself. 
, aaa ben Pa Bega — pa Bog | pag Moms nedy have operated a fir and hemlock mill at ... We're wanting to make our “Shingle 
of the ys he entire length of the center of the Fortson, Wash., for many years. Salesman” interesting—and to that end 
: a oe ee ; : Sea invite correspondence—constructive criti- 
otaling log. It was put on a lathe and turned out, so . : d : hel Sag set 
percent as to leave only a 4-inch shell beneath the bark. Named Executive of Experimental pes pong “ean dln! cat 
-nsuing The idea was to eliminate weight and thereby 4 . “ “ 
dollar reduce transportation costs. After the log is Housing Project to offer you a helps—advertis- 
highest properly dried and treated the end section will LaFayette, Inp., July 15.—With announce- ing literature and panels. 


be replaced, to give the appearance of a solid ment that Frank Watson, co-author of the Na- 


log. tional Housing Act and formerly FHA acting RED CEDAR SHINGLE BUREAU 








for Se counsel, has been named executive of the 4408 WHITE BUILDING, SEATTLE, WASHINGTON 
° . + project, early construction of homes for Purdue Canadian Office: 811 Metropolitan Bldg., Vancouver, B.C. 
New Housing Chief Urged by Brick University’s experimental housing colony is ex- 
ues Makers pected. He will shape plans, it is understood, 
re Cmien Oem tele tintin ek for partial construction of the homes during 
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’ é “ : Ke ; ['wenty types of buildings will be erected, and 
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poses and objectives of the Housing Act ticed in Boston until his appointment as an Hardwood 
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Domiseal Corporation, was here recently to dis- ad to get into the almost-inaccessible Camp. 
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y foe ee will not be too big to get over the mountain 2301 N. Racine Ave. 
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How Much Profit 
MUST You Earn? 


That’s a vital 
question today 
for all lumber 
manufacturers 
and dealers to 
consider. 








Here’s a 


New Book 


“Pricing 
for Profit’’ 


By 
W. L. Churchill 7 


This book is truly A Guide to Profitable Busi- 
ness because it clearly and _ specifically 
answers such important questions as: 
Where should your profits come from? 
How must you determine right prices? 
How shall you get the right prices? 
What is the correct ratio of selling cost 
to profit? 
@ How do you synchronize your sales and 
production? 
e Where should 
begin? 
Every Lumberman Needs 


This Book--Order Today! 


315 Pages — $3.00, Postpaid 
For Sale by 


American Lumberman )207°"tinee 


your price corrections 
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company is now employing approximately 700 
workers, of whom 400 are required for the full 
day shift and two-thirds night shift at the sash 
and door factory, another hundred at the mill 
and dry kiln, and the remainder in the woods. 

Orders being filled and received now are 
chietly from eastern consuming centers. Boxes 
and lug crates for soft fruits have also con- 
tributed to the business total. 


Building and Remodeling Business Booms 
Cheney (fifteen miles southwest of here) and 
its surrounding territory are more than keeping 
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pace with the building revival now going on 
elsewhere in the country, it is evident from 
report by Lynn Peck, manager Potlatch Yards 
(Inc.), that his company has enjoyed the best 
twelve months since the boom year of 1999 
and that construction and remodeling in Cheney 
and adjacent territory totals over $110,000. Oj 
this amount, $61,675 was for residential work— 
$39,500 for new construction and $22,175 for 
modernization and other home improvements 
In the same period $48,650 was spent on bysj- 
ness property—$33,600 for new construction and 
$15,050 for remodeling. 





Arkansas Events of Lumber Interest 


Ex-Governor Gives State a Table 

Litrte Rock, Ark., July 15.—Next year 
Arkansas will celebrate its centennial, and in 
commemoration of the event a magnificent 
table, the material for which had been growing 
for sixty of those hundred years, recently was 
presented by Ex-Governor George W. 
Vonaghey to the State, and it will grace the 
governors reception room in the capitol. 

The table, 11 feet long and 4 feet wide, is 
solid black walnut from a tree planted sixty 
years ago by Columbus Donaghey, father otf 
the donor, and its construction was personally 
supervised by the former governor. ‘Lhe top 
is made of 2-inch timbers, with double thick- 
ness almost a foot deep, at the sides and ends. 
It weighs more than eight hundred pounds, 
and had to be taken to the capitol in three 
sections and there reassembled. A glass-cov- 
ered plaque in the center of the table bears this 
inscription: 

This table is made of walnut cut from a 
tree planted by Columbus Donaghey, my 
father, at Conway, sixty years ago. It isa 
symbol of my affection for the State of 
Arkansas, and is intended to commemorate 
the eve of the State’s first centenary period. 
It is being placed in the governor's reception 
room in the State Capitol, which was com- 
pleted and first occupied by my Administra- 
tion, so that the present governor and his 
successors in office, together with the wise 
leaders of the State, may hold conferences 
around it. May justice, wisdom and liberality 
ever guide them. Little Rock, July, 1, 1935. 
G. W. Donaghey. 

In accepting the table on behalf of the State, 
Gov. J. M. Futrell said: 

It is with the greatest of pleasure that I, 
as governor of the State, accept on behalf of 
the people this magnificent and valuable 
piece of furniture. This gift is appreciated 
the more as coming from one of our noblest 
sons and one of our greatest governors, Gov. 
George W. Donaghey. Walnut is one of our 
finest woods and is indigenous to Arkansas. 
There is no veneer about this table. It is 
just what it appears to be—solid walnut. 
The table is typical of its donor. It carries 
no pretension—no disguise. Posterity, pos- 
sibly centuries in the future, will view this 
magnificent piece of furniture with admira- 
tion. There is no reason why it should not 
remain in this capitol until time shall be no 
more, unless prevented by some great public 
calamity. 


Building Improvements Swell Lumber Sales 


LEACHVILLE.—Building activity has stimulated 
the lumber business here to a point above any 
mid-summer level of the past three years, re- 
ports Luther Winstead, manager Leachville 
Lumber Co. Remodeling of the Buffalo Island 
Compress plant, to enlarge its capacity to 20,000 
bales of cotton, has required more than 300,000 
feet of lumber. Modernizing of homes and im- 
proving of church buildings has also made a 
lively call on building materials. 


Opens Sales Headquarters 


Forpyce.—The general sales offices of An- 
thony Bros., owners of large lumber interests 
in this and other States, have been established in 
Home Insurance Company Building, and it is 
expected that this will make an excellent center 
of operations for the mills at Bearden, Hopeville, 


Kingsland, Claion, Tinsman and other points 
near here. H. E. Trussell, formerly with the 
Fordyce Lumber Co., has been made sales man- 
ager for Anthony Bros. 


Establishes Branch Factory 


Dermorr.—Albert Erney, a representative of 
the Edgar Basket & Manufacturing Co., Edgar, 
Wis., is here to open a branch factory at the 
former site of the Marks Veneer Mill north of 
town. 


Starts Mill Operation 


Rison.—Bert England, well known sawmill 
man, has started operation of a mill north of 
Peace, and will put another mill into operation 
within a few days, he has announced. 


Purely Personal 


W. M. Shepherd, of Pine Bluff, is president 
of the newly organized Arkansas Builders’ 
Credit Union, of which other officers are Max 
Sadduth, vice president; Fred Hill, treasurer; 
and Mrs. Robert Friday, clerk. 


L. A. Watkins, of the Watkins Lumber & 
Mercantile Co., Harrison, was recently elected 
a member of the Harrison Chamber of Com- 
merce. 


Frank Dooley, of the F. T. Dooley Lumber 
Co., Brinkley, was recently installed as president 
of the Brinkley Rotary Club. 


E. K. Dodson, wholesale lumberman of De- 
Valls Bluff, is a member of the finance com- 
mittee of the Lions Club, which is sponsoring a 
county fair this fall. 


Tom H. Johnson, of McGehee, owner of New 
Deal Supply Co., has been elected a director 
of the newly organized McGehee Board of 
Trade. 





Maryland Tax on Gross Receipts 
Is Upheld 


BattrmoreE, Mp., July 15.— Retail lumber 
dealers in Baltimore and throughout Mary- 
land will have to continue paying the one per- 
cent tax on gross receipts imposed under a 
statute enacted by the last legislature, which 
became effective on April 1. In a decision 
handed down on July 12, the court of appeals, 
the highest tribunal in the State, upheld the 
constitutionality of the measure, dissenting 
from Judge Supplee, in the Baltimore circutt 
court, only in so far as application of the law 
to unpaid instalments on sales made prior to 
April 1 are concerned. Judge Supplee had 
ruled that these unpaid instalments were tax- 
able like sales effected after April 1, but the 
court of appeals dissented from this view, hold- 
ing that the law was not retroactive, and that 
only sales made on and after the date when 
the statute became applicable are taxable. 
Many retailers, feeling that the act might be 
declared unconstitutional, had held back their 
tax returns. All such will now have to pay 
up, and the receipts under the law, which are 
intended mainly to be used for relief work, will 
be materially increased. 
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LUMBER MARKET REVIEW 


Southern Pine Yard Uppers Are Moving Actively 
But Demand for Lowers Lags 


There continues an excellent demand for southern pine, book- 
ings recently having been two-thirds larger than in the same 
period last year, while total for the year to date is about one- 
third larger than 1934. The bulk of the demand is for yard 
items, which are in especially strong request in the South itself. 
Shipments have been catching up on orders, and the orders are 
a little behind current production, which had to be stepped up 
to take care of orders diverted from West Coast mills. Orders 
run largely to upper grades, and some accumulation of lowers, 
with accompanying easing in prices, is reported. The starting 
of delayed river improvement programs will absorb much of 
these lower grade stocks. 


North Carolina pine has been selling well in mixed cars to 
retailers, and box grades have been in improved call. Prices 
of the higher grades are firmly maintained, and yards are 
inclined to limit purchases to immediate needs, as they stocked 
heavily in advance of the West Coast tie-up, to avoid paying 
advances, and hope for an early resumption of shipments and 
some easing of the market. Southeast air dried is said to be 
in liberal supply and soft in price, and lower grades of kiln 
fried yard commons are hardly as strong. Box lumber, which 
did not advance much recently, continues firm. Some lumber 
has been bought by the flooded sections of New England. 


Western Pine Mills Busy on Large Orders for 
Building and Millwork Items 


Bookings of the western pine mills have been running about 
fifty percent above last year’s, and production, which reaches 
its seasonal peak during the summer, has made almost as large 
an increase. Orders to date this year have been almost a third 
larger than the actual output, and as shipments have been about 
twenty percent above the output the stocks at mills are rather 
low, while the mills have good files of unfilled orders. A large 
part of the business seems to be coming from middle West 
yards, with inquiries promising its continuance, but retail busi- 
ness in the East has been somewhat dull, and industrial buying 
isnot very active. The mills believe that housing programs 
will assure them an excellent market for their shop lumber dur- 
ing the remainder of the year, as millwork items have been in 
especially active call. 


West Coast Production Rising, and Shipments 
Keeping Even With Orders 


West Coast production in the two weeks ended July 13 
reached about two-thirds the average for the year to date, while 
a month before it was only about half such average, so that 
progress has been made in getting the mills going again. Ship- 
ments for the period were not far behind orders, rail being 
ahead of orders, and domestic cargo a little behind, only off- 
shore shipments showing a decided lag. Demand usually tapers 
off during midsummer, and recently it has been less insistent, 
but it is expected that orders for fall needs will soon put in an 
appearance. The mills have rather full files, and while during 
the strike current requirements have been supplied to a consid- 
erable extent in other species, many buyers are holding off in 
expectation of some easing in the market. 


Rail buyers have been chiefly concerned about delivery, and 
are willing to accept shipment a reasonable time ahead if they 
can feel.assured of it. Quotations show a good deal of varia- 
tion, depending on the situation at the individual mill, but upper 


grades of yard stock generally are strong, while low grades, as 
in competitive species, are probably a little easier. Cutting or- 
ders, because of delays in the Federal public works program, are 
scarce, and quotations on cutting are softer. 


All lumber arriving on the Atlantic coast finds a ready mar- 
ket, going direct to retail yards and not into storage depots, 
stocks of which have been steadily depleted. Retail trade has 
been seasonally slow, and most yards had stocked up fully in 
preparation for the strike tie-up. Quotations show no recent 
change, but remain firm. California trade had been depending 
on British Columbia mills, but most of the ports there are tied 
up by a longshore strike. 


Japan and China are buying little, but there has been a good 
demand from Argentina, and from the European Continent for 
clears. The longshore tie-up is a great handicap. 


Northern Pine Lowers Strong; Hemlock Moving Well; 
Floods May Ease Eastern Spruce Competition 


Northern pine lower grades have been in active call in both 
the Northwest and the Niagara area, and have recently ad- 
vanced in price. Yard trade in both areas is rather inactive ; 
in the Northwest because rural consumers are busy with field 
work. An emergency demand is expected from the recently 
flooded areas of the Northeast. Shipments to date this year 
have been much ahead of production, so mill stocks are low, 
but some of this season’s cut will soon be in shipping condition. 


Northern hemlock sales in the two weeks ended July 6 were 
71 percent above 1934, and those for the first 27 weeks of the 
year exceeded 1934 by 52 percent, but production has con- 
tinued ahead of shipments. 


In the eastern spruce market, competition has recently been 
keener, there having been heavier offerings by Canadian mills 
and by smaller Northeast producers. The larger mills are hold- 
ing prices firm, more especially on dry stock, which continues 
in low supply ; but small mills have reduced quotations on dimen- 
sion and random. Preparations are being made for rehabili- 
tation work in the flooded parts of the Northeast, and this is 
expected to result in a considerably increased demand for 
spruce during the summer and fall. 


Hardwood Stocks Low and Sales Outlook Is Better 
But Prices Remain Low 


Business in hardwoods is better than at this time last year, 
1935 sales for the two weeks ended July 5 having exceeded 
the 1934 total by 73 percent, and prospects are favorable, but 
the movement could not be called active. Automotive plants 
continue to take fair amounts, and it is believed that purchases 
will increase as they start on new models. Furniture factory 
buying is rather hesitant, but the outlook is good, and produc- 
tion is likely to be stepped up following the current summer 
shows. Building items, such as flooring and trim, continue to 
move in nice volume, though the demand is not as pressing 
as it was earlier in the season. Foreign demand has been 
stimulated by announcement of an advance in ocean rates to 
the United Kingdom to take effect Aug. 1, and by the recent 
lowering of rates to Continental ports. Prices, both domestic 
and foreign, are far from satisfactory, but there is hope for 
improvement as mill stocks continue to be depleted and short- 
ages appear; and the general report is that stocks of consumers 
also are at a low point. Spring floods in the South severely 
checked production, but mills there show little inclination to 
step up operations, now that logging conditions are favorable, 
while prices remain at present low levels. 


Statistics, Pages 30-31 — Market Reports, Pages 44-47 — Prices, Pages 52-53 
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THIS WEEK’S LUMBER PRICES 


West East West East 
Side Side Side Side 
Flooring, Standard Drop Siding, Standard 
Lengths Lengths, 1x6” 
1x3” rift— 
Bé&better > oes 99 29 
— a penetter, . 33.22 32.00 
Shortleaf.. 57.83 58.00|No1...... 31.61 33.00 
Longleaf... .... %59.84 
No. 1— Assorted patterns 


: ra ’ B&better.. 36.02 34.00 
Shortleaf.. 44.53 48.00 = 
Longleaf.. .... 48.00 No. 1...... 33.87 31.00 
To. 2 37.25 32.0 
No. 3...... sini ed Surfaced Finish, 
1x3” flat 10-20’ 
grain— B&better 
B&better.. 37.60 37.38|Inch thick— 
NO. 2ecccce 34.96 33.80])4” ........ 43.27 41.67 
No. 2...... 26.10 25.03|6” -.°° 17°" 43.93 42.00 
” rr 45.78 41.60 
ix4” ritt— 1x10”. 2. 51.39 49.66 
| et ee | 49.00 43.13 
ee Eee os esac' 66.63 63.30 
No. 1— 


Shortleaf.. 48.06 *45.7§ 
No. 2.....%32.00 *33.00|4, 6, 8”...*57.27 55.00 
: 5&10” 65.00 59.00 
1x4” flat oe asanees 77.00 69.00 
grain— c 
B&better.. 38.44 37.95|~ 
Oe eee 34.66 34.82 igen thick— = 
No, 2...... 19.08 19.61]4) -----+-- 36.50 *37.33 
6 camera aa 35.00 38.00 
Ceilin GOES Et 35.00 *39.50 
Sees 1xhb&10” | 39.88 44.00 
%x4"7— rrr 54.64 *52.58 
B&better.. 28.00 28.00 
Pe hawueas eeee 21.00 Plaster Lath 
&x4”"— sg! %”, 4’ 
B&better.. 27.84 27.00|/No.1...... 3.57 3.95 
No. 1...... 26.09 26.30 No 2 asia a 2.65 2.75 





SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. 
change, New Orleans, La., for sales made in the 
to date have been inserted and distinguished by asterisk: 


No. 2 Fencing & CM 


No. 2 Shiplap and 
Standard Lengths 


Partition, Standard 


Rough Finish 10-20’ 


bor 
au 
oo 
cic 


No. 1 ar 10-20’ 


No. 1 ogg and 











mill sales prices on southern pine to the Southern Pine Lumber Bx. 
but, where prices for this period were not available, prices for the month 


West East West East 
Side Side Side Side 
No. 2 Shortleaf No. 1 Longleaf 
Dimension Dimension 
2x4” 2x4” 
12 & 14’.. 21.13 14.67;12 & 14’.. 16.00 ’ 
err 22.08 19.67116/ ....... 27.00 *27.00 
2x6” 2x6” 
12 & 14’.. 17.51 17.06/12 & 14’.. 24.00 #94 09 
a edaomee Bete EROSINO vesince 25.00 *25.00 
2x8” 2x8” 
12 & 14’.. 19.66 18.25]12 & 14’.. 24.00 = 
| 18.75 18.3816" ....... 25.00 28.00 
2x10” 2x10” 
12 & 14’.. 18.84 20.36)12’ ....... 32.61 27.00 
OF encens 19.03 19.75/14’ ....... 28.00 *28.50 
2x12” a avteses 30.00 32.00 
12 & 14’.. 19.79 17.15|2«12” 
Dr cannes & 20.11 16.75)12 & 14’.. 34.00 *34,99 
BP eivare awe *38.17 42.00 
Timbers, 20’ & Under. 
No. 1 No. 2 Longleaf 
Longleaf— Dimension 





3x4 & 4x4" 25.50 *24.75 |2x4” 
4x6—S8x8” 25.00 22.25|12 & 14’..*21.89 19.00 





3&4x10” .. .... 35.75/16" eevee *23.10 21.00 
5x10— owe” 
10x10”... .... *30.00/-%" 
8&4x12” ..*45.00 45.00)12 & 14’..*19.00 *18.00 
a7. me acre *20.25 *18.67 
12x12” .. .... %40.33|2x8” 
Shortleaf— 13 & 14’... .«.+-+ 930.8% 
3x4&4x4”" . 23.16 22.75|160’ ......-. *22.50 *22.86 
4x6—S8x8&”". * 
3&4x10” .. #9190 
5x10— #99 7F 
10x10” .. et 
3&4x12” .. 
5x12— . *22.00 
12x12” ..*29.39 28.50]16’ ....... *25.00 








OAK FLOORING 


Following are current quotations on vak 
flooring in carlots, f.o.b. logical points of 
origin—Memphis and Johnson City, Tenn., 
and Alexandria, La.: 


49x2%” 38x1%” %x2” %x1%” 
Clr. qtd. wht... $95.00 $76.00 $63.00 ose. 00 
Clr. qtd. red.... 78.00 68.00 54.00 50.00 
Sel. qtd. wht... 67.00 58.00 50.00 44.00 
Sel. qtd. red.... 60.00 53.00 45.00 44.00 
Clr. pin. wht... 68.00 58.00 54.00 45.00 
Clr. pin. red.... 63.00 56.00 50.00 45.00 
Sel. pln. wht.... 58.00 45.00 45.00 39.00 
Sel. pln. red.... 56.00 48.00 42.00 41.00 
No. 1 com. wht.. 48.00 39.00 38.00 35.00 


No. 1 com. red... 48.00 41.00 37.00 36.00 
No. 2 com....... 32.00 30.00 22.00 22.00 


%x2 
Clr. qtd. wht...$72.00 $70.00 $83.00 
Clr. qtd. red.... 67.00 65.00 74.00 
Sel. qtd. wht... 58.00 56.00 60.00 
Sel. qtd. red.... 58.00 56.00 59.00 
Clr. pln. wht... 60.00 57.00 65.00 


Clr. pin. red.... 58.00 57.00 60.00 
Sel. pln. wht. 55.00 53.00 56.00 
Sel. pln. red. 54.00 52.00 49.00 


No. 1 com, wht. 48.00 42.00 45.00 
No. 1 com. red.. 48.00 42.00 42.00 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
t#-inch stock, $8.50; for %-inch, $4; for %- 
and ¥-inch, $5. 

Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For j3- 
inch stock, $6; %-inch, $3; for %- and 
Ys -inch, $3.50. 





RED CEDAR SHINGLES 


Seattle, Wash., July 13.—Below are listed 
average prices received for red cedar shingles 
sold direct to the trade, the average being 
obtained from actual sales reported by many 
mills, but the strike emergency in many in- 
stances has advanced them as much as 75 
cents to $1.25. 


, Revels: — XXXXX: 

ob) Se yee od, ee 2.65 

De Kenecwneves Ree BPE BBs cceseve 2.10 
yer coations: ge | 1.75 

BekO” BE thccc ees 2.90 

2-18” 6/3 pimenee 2.20 Dimensions: 

3-18" 6/2%...... 1.75 


1-5”-5/2-16” .... 3.10 


sae 2.69 2-8"-5/2-16" .... 2.50 
2-18” 5/2........ 2.01 1-6"-5/2%-18" .. 3.30 
3-18” 5/2........ 1.52 1-6"-4/2-24" .... 3.58 








NORTHERN 


Following are prevailing quotations f. o. 


Brown Asu— FAS 


Key stock, 4/4, 
grade, FAS, $75; No 
better, $70; or on grades, FAS, $80; No 


No. 1 and better, $65 


4/4 (Narrow) No. 


Harp Mapite— FAS 








HARDWOOD 


b. Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 
Sorr MapLeE— FAS Sel Com Com Com 


oer err 50.00 45.00 37.00 25.00 16.50 
Pe genenvons 55.00 45.00 40.00 26.00 18.00 
ly Serer 65.00 50.00 45.00 31.00 18.00 
BFS cescecseve 70.00 55.00 50.00 31.00 19.00 


WEIGHTS PER THOUSAND ON AIR DRIED STOCK 


—Hard maple, oak, rock elm and birch, 4,000; 
soft maple, 3,600; soft elm and ash, 3,200; 
eae 2'500. Kin Driep Stock, 500 pounds 
ess. 

For DELIVERED PrRIcEs, use the freight and 
millwork additions shown in Broughton List; 
except, figure maple on birch basis. 

KILN DRYING CHARGES on all woods wr 
basswood, which is $1 less: 5/8, 3/4 & 
+ att 6/4, $7; 8/4, $8; 10/4, $12; 12/4, $15: 
MILLWORK CHARGES, Add: 

Ash, Birch, 
Soft Elm, 
Rock EB 1m, 


Hard Map 2S Slor2s : 
Soft Mavic’ ary &RIC &R2C R1C R2 
Per 3.00 4.50 1.50 3.00 


Basswood ... 00 2.00 3.50 1.00 2.50 


If inspection is after kiln drying, add 5 per 
cent to the price. 





MAPLE FLOORING 


Michigan and Wisconsin flooring mills 
report the following prices realized f.o.b. 
flooring mill basis, during the week ended 


July 13: - 
First Second Third 
OL ere $67.50 $57.02 $44.98 





WESTERN SITKA SPRUCE 


[Special telegram to AMERICAN LuUMBERMAN] 


Portland, Ore., July 15.—The following are 
prices for mixed earlots prevailing today: 


Finish— Factory stock— 
eee $61.00 ees $24.00 
Se” -esceennee 41.00 TS ees 27.00 
1x5—11” .... 50.00 6/4 ‘IID 30.00 

ba S/4 32.00 

Bevel Siding— * 17" iy Sebi "1 35.00 

oe B/S os0ccne Oe 
ROP scie.e B2.00 $3 ‘ 
A ~ a PS ee 4.00 


“A and B... 24.00 Green box....$13@4 
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WEST COAST LOGS 


Seattle, July 13.—Average prices of logs— 


except where strike emergency has boosted 


higher: . 
a No. 2, $15; $10; 


Fir: No. 1, 
selers, $20-25. 

ponerse “Shingle logs, $11-12; lumber logs 
$12.50; 


$20; No. 3, 
Cedar: 
7. 

¥ jemlock: No. 2, $9.50; 
No, 3, $8-8.50. 


[Special telegram to AMERICAN LUMBERMAN] 
portland, Ore., July 15. Log market quo- 
ations: i is i : 

a Vellow Fir: No. 1, $17; No. 
$8.50@9.00. 
Red Fir: $11@12. 
Cedar: Shingle logs, $11@12. 
Hemlock: Nos. 2 and 3, $7.50@8. 
Spruce: No. 1, $20; No. 2, No. 3, 


CHICAGO MOVEMENT 


Chicago receipts and shipments of lumber 
and shingles, in thousands, were reported by 
L. C. West, statistician, of the Board of 
Trade, for the four weeks, June 3 to June 29, 
inclusive, and for the year to date, Jan. 
to June 29, 1935, with comparative figures 
for the corresponding periods of 1934: 
Receipts 
Above 


for export, 





2, $12.50; No. 3, 


$15; $10. 





Ship- 

Receipts 
935 97,430 
34 85,636 


ments Shipments 
61,279 
59,101 


Lumber— 


June 3 to 
June 29 


36,151 


26,535 





Inc. or 
Jan. 1 
June 2 











Inc. or 
Shipments 
Ship- Exceed 
Shingles— Receipts ments Receipts 
June 38 to 11935 19,194 16,633 2,561 
June 29 jf 1934 9,749 13,219 *3,470 
Ine. OF DOC... 2 +9,445 +3,414 §+6,031 
Jan. 1 to 11935 96,532 100,097 *3,565 
June 29 f1934 64,682 72,429 *7,747 
Inc. or Dec...... +31,850 +27,668 §+4,182 


§Last figure in each group gives difference 
between 1935 and 1934 net receipts. 
*Shipments exceeded receipts. 





WESTERN PINES 


Following f. o. b. mill prices on actual 


sales were reported to the Western Pine 
Association by members during the period 
June 16 to 30, inclusive. Averages include 
both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 
Ponderosa Pine 
5/4x8” 6/4x8” 
SELECTs, S2 or 4S— _ 1x8” & wdr. & wdr. 
C Select RL...... $42.95 $48.75 $53.75 
D Select RL...... 34.87 44.33 45.12 
SHop, S2S— No. 1 No. 2 
Me shesenacon eens sendaated $28.49 $21.88 
i ee re 27.81 20.51 
Commons, S2 or 4S— No. 2 No. 3 
Ok ae SR ee ee $21.43 $19.96 
PERE Dred rena c rene akaeinn 26.57 21.32 
me. & GFE TE ce cv ekkensodutsin $15.40 
Idaho White Pine 5&6/4x8” 
SELEcTs. S? or 4S— 1x8” & wdr. 
Saar $52.66 awigie 
| ere 40.99 $52.00 
Colonial Sterling Standard 
Commons, S2 or 4S— No.1 No. 2 No. 3 
Lk Me $33.68 $27.13 $23.34 
DEED 5.6506 vihisdlw ess 50.42 $7.51 26.65 
me ©, S74 Di aw aesessececsevess 
Sugar Pine 
1x8” 5/4x8” 6/4x8” 
SELECTs, S2 or 4S—& war. & wdr & wdr. 
peetr BE, . wc. $69.00 $65.83 $66.00 
C Select Rh...... 63.33 58.78 54.25 
D Select RL...... 51.03 49.83 46.68 
SHop, S2S— No. 1 No. 2 No. 3 
eer eee 39.36 $24.48 $20.13 
ETE 37.40 23.79 20.65 
5, See ee 49.94 27.71 20.97 
Larch—Douglas Fir 
Dimension No. 1, 2X4"......e000eeeeees $20.47 
Dimension No. 1, 2x6&8"..........2000- 20.52 
3oards No. 3 common, S2or4S 1x8”.... 19.16 
Flooring, vert. gr. C&btr 4” RL........ 37.42 





THE CONCENTRATION of nectar seems to be 
the deciding factor in drawing bees to blos- 
soms, say entomologists. The insects often 
devote the early morning hours to the gather- 
Ing of pollen only. 
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Business Changes 


CALIFORNIA. Anaheim—Smith Lumber Co. suc- 


ceeded by Patten-Blinn Lumber Co. 
Salinas—Sterling Lumber Co. succeeded by 
Southern Pacific Milling Co. 
FLORIDA. Jacksonville—Loggins-Beal Lumber 
Co. changed name to Beal Lumber Co. 


ILLINOIS, Chicago—Cable Lumber Co. succeeded 
by Cable Lumber & Supply Co., 400 North Ked- 
zie Ave. 

Chicago—Colonial Chair Co, changed naine to 
Provincial Chair Co., 1746 North Maplewood Ave. 

Manito—Velde Lumber Co. discontinuing business 
here. 

KANSAS. Chase—Harry Cragin Lumber Co. sold 
yard to Houston-Dougherty Lumber Co. 

KENTUCKY. Fort Thomas—Fred Larkins, com- 
mission lumberman, has moved to 3058 Greist Ave., 
Cincinnati, Ohio. 

NEW MEXICO. Albuquerque, Hatch and Las 
Cruces—Porter Lumber Co. name has been changed 
to Robert Porter & Sons (Inc.). 


NEW YORK. New York City—Grinnell Export 
Lumber Co. (Ltd.) name changed to General Ex- 
port Lumber Co. (Ltd.), 122 East 42nd St.; head- 


quarters at Vancouver, B. C. 
NORTH CAROLINA. High Point—Southern 
Chair Co. succeeded by Lambeth Manufacturing Co. 
Taylorsville—W. C. Watts succeeded by A B C 


Lumber Co. 

OHIO. Killbuck—Kline Lumber Yard, located 
on North Railroad St., purchased by H. E. Wil- 
liamson, of Warsaw. 

Corning—Valley Lumber Co., of Trimble, has 
taken over the lumber yard of the late D. M. 
Rodgers here and is moving to this place. 


OKLAHOMA, 
ber Co. sold to 
Co-Operative 
Elk City 
estate. 

Canute and Hammon—George F. Sisson Lumber 
these places sold to Bartlett interests of 


Elk City—George F. Sisson Lum- 
three other local companies, the 
Association, Western Lumber Co. and 
Lumber Co. Mr. Sisson retains the real 


y and Grove—W. W. Jarnagin Lumber 
sold to E. W. Moore, who is in similar 
at Southwest City, Missouri. 
OREGON. Coquille—Coquille Mill 
leased by Prosper Mill 


Co. 
business 


Co. sawmill 
Co., a new company headed 


by William Sweet of Bandon, Ore. 
PENNSYLVANIA. Philadelphia—Nicetown Man- 

ufacturing Co. changed name to Philadelphia 

Lawn Mower & Manufacturing Co., 4250 Wissa- 


hickon Ave. 
VIRGINIA. 
Works 
tion. 
Martinsville—Virginia Lumber Corporation 
changed name to Virginia Hardwood Corporation. 
WASHINGTON. Hillyard—Warners Lumber 


Lawrenceville—Brunswick 
succeeded by Brunswick Seating 


Seating 
Corpora- 


(Ine.) has been sold to Potlatch Yards (Inc.) 
Seattle—-The Chinook Co., 205 E. Pacifie St., 
succeeded by Chinook Manufacturing Co. 
Spokane—Warners Lumber (Inc.) 5401 Market 
St., sold to Potlatch Yards (Inc.). 
WEST VIRGINIA. Parsons—Toledo Guaranty 
Corporation, with headquarters at Washington, D. 


™., sold mill here to Appalachian Co., of Washing- 
tou. dD. C. 

WISCONSIN. Gillett—Gillett Veneer & Plywood 
Mill purchased by George Baldwin, of Appleton. 
and Walter Johlman, of New London, who will 
start operation as soon as overhauling and repair- 
ing of machinery and equipment has been com- 
pleted. 

Wausau— 
Town 
lerton 


Wisconsin Rox 
Line Lumber Store, 
Lumber Co. 


Co. retail yard sold to 
a subsidiary of the Ful- 


Incorporations 


ALABAMA. Alabama City—Etowah Lumber Co. 
incorporated by G. W. Taylor and E. W. McKinley, 


who have taken over the property of the former 
Hardwoods Products Co. for the manufacture and 
sale of wholesale lumber. 

ARKANSAS. North Little Rock—Harlan West 
Lumber Co.; $1,000. Incorporators: Harlan West, 
Jimmie Marie West and Fred J. Parrott. 

FLORIDA. Crestview—W. E. Duggan Lumber 
Co.; $5,000. W. E. Duggan an incorporator. 

Sarasota—H. & B. Lumber Co.; $10,000. A. D. 
Hinsey an incorporator. 

Sarasota—S. J. Stubbs Lumber Co. S. J. Stubbs 


an incorporator. 





Tarpon Springs—Tarpon Lumber Co.; $3,000. H. 
F. Stender an incorporator. 
GEORGIA. Vidalia.—Co-Operative Manufactur- 


ing Co. Incorporated by C. E. Anderson and C. 

T. McCorkle to manufacture coffins, caskets etc. 
INDIANA. Indianapolis—McKee, Sears Manufac- 

turing Co., 1130 East Twenty-eighth St.; to manu- 


facture cabinet and other woodwork. Incorpora- 
tors: John A. McKee, William E. McKee and Ar- 
thur E. Sears. 

Rochester—City Coal & Ice Co.; to deal in lum- 
ber, coal, ice and feed. Incorporators: Francis D. 


Carlton, Milton E. Leckrom and Margaret E. Carl- 
ton. 
KENTUCKY. 


Lexington—Sheppard Lumber Co.; 
E., I 


$500. Incorporators: Mrs. Clara, W. . H. and 
Mrs. Florence Sheppard. 

NEBRASKA. Elmwood—T. W. Engles Lumber 
Co.; $25,000. Incorporators: T. A. Engles, Florence 
Engles and J. H. Rogge. 

NEW JERSEY. Irvington—P. C. Wood (Inc.); 


retail hardwood lumber. 


NEW YORK. Kingston—David Gill, 
$20,000. Building materials. 
New York City—lInter-County Supply Co.; build- 


Jr. (Inc.); 


ing materials. Alfred Byrne, 154 Nassau St., an 
incorporator. 

New York City—Clarence L. Upson (Inc.) 34-09 
3rd St.; wholesale. 

OREGON. Drain—Umpqua River Lumber Co.; 
$3.006. Incorporators: O. N., Paul and O. M. 

ult. 

Portland—Acoustical & Flooring Sales Co.; 
$5,000.. Incorporators: A, E. Wanke, O. L. Holt 
and L. A. Yashan. 

Portland—Connacher Logging Co.; $100,000. In- 


corporators: Peter Connacher and Alma Sullivan. 
Portland—tTractor Logging Co.; $500. Incorpora- 
tors: R. E. Riescheland and I. Stavseth. 


Redmond—Dant & Russell Mills (Inc.); 
Lumber, logging and manufacturing. Incorpora- 
tors: E. Streight, J. J. Kennedy and R. Kemp. 

Redmond—Jefferson Pine Mills (Inc.); $5,000, 
lumber and logging. Incorporators: E. J. Streight, 
J. J. Kennedy and R. Kemp. 

Sweet Home—McCready Lumber Co.; $10,000. In- 
corporated by J. S., L. J. and C, E, McCready. 

SOUTH CAROLINA. 
Wholesale Co. 

VIRGINIA. 
$50,000. 
dealers. 


$50,000. 


Greenville—Piedmont 


Doran—W. E. Mullins Lumber Co.; 
Sawmill proprietors, timber and lumber 
W. E. Mullins, of Doran, is president. 


New Mills and Equipment 


ALABAMA, Alabama City—Etowah Lumber Co., 
a new corporation, has nearly completed construc- 


tion of dry kiln and foundations for a sawmill, 
boiler hcuse and planer building. 

ARKANSAS. Sudora — Breece-White Manufac- 
turing Co. has completed its new mill here and 
plans installing a planer next fall. 

Warren—L. G. Hampton has let contracts for 


sawmill to cost about $28,000. 


FLORIDA. Hicoria—W. C. Sherman Lumber Co. 
plans rebuilding plant recently destroyed by $65,000 
fire. 





INDIANA. Plymouth—Plymouth Manufacturing 
Co. will be reorganized and incorporated, and the 


machinery will be rebuilt and rehabilitated. 


OHIO. Killbuck—H. E. Williamson will 
new buildings and install sawing machinery. 


OKLAHOMA. Antlers—Wilson-Bennett Lumber 
Co. will rebuild lumber mill recently destroyed by 
fire, with estimated loss of $10,000. 


OREGON. Estacada—Anders Bros. sawmill has 
started cutting ties and will install a planer soon. 

Estacada—Weiderhold & Rath will erect sawmill 
near here. 

Mosier—Indian Creek Lumber Co., composed of 
J. L. Rettig and R. M. Goodwin of The Dalles, has 
practically completed construction of a Diesel-pow- 
ered saw. util 

WEST VIRGINIA Charleston—Kanawha Valley 
Lumber Co. will erect 2-story office building at 1311 


erect 





Wilson St., and is considering vilans for new mill 
and carpentry shop. 
| 7 
Casualties 
ARIZONA. Standard—Standard Lumber Co. 


sawmill destroyed by fire, with loss estimated at 


$250,000, covered by insurance. The planing mill, 
machine shops and railroad roundhouse were 
saved. The Standard Lumber Co. is a subsidiary 


of the Cady Lumber Co. 


ARKANSAS. Bentonville—Seamster Lumber Co. 
suffered fire loss estimated at about $15,000, with 


$5,500 insurance. 

IDAHO. Weippe—Schmidt Bros. sawmill des- 
troyed by fire; partially insured. Will rebuild. 

NORTH CAROLINA. Mocksville—W. L. Moore 
Lumber Co. destroyed by fire, with loss of about 
$10,000 and no insurance. 

PENNSYLVANIA. Fort Washington—N orth 


Penn Lumber & Supply Co. swept by fire, causing 
loss estimated at $75,000, reported to be covered 
by insurance. 

VIRGINIA. 
mill and lumber damaged by fire, 
mated at about $10,000. 


WEST VIRGINIA. Beckley—E. H. Crouch Lum- 
ber Co. woodworking shop and planing mill 
destroyed by fire. Unofficial estimate of loss placed 
at $45,000, covered by insurance. 


Herndon—Julian D. Thompson saw- 
with loss esti- 


New Ventures 


INDIANA. Crothersville—David Lewis has 
opened a retail lumber yard here on East Main St. 

Gary—Alliance Lumber & Coal Co., 1728 Jack- 
son St., will open. 

MICHIGAN. Reed City—S. S. Kissinger, formerly 
of Ashton, has opened the Kissinger Lumber Co. 
in the Cornell warehouse. 


NEW YORK. Selden—Selden Lumber & Hard- 
ware Co.; Harry Rose, proprietor. 

OREGON. Klamath Falls—Butte Valley Lumber 
Co. has been formed by J. D. Welch, Jr., and T. 
L. Nye. 

TEXAS. Freer—Edds Lumber Co., of Hebbron- 
ville, has opened a new lumber yard here. 

Pettus—O. F.. Goller has opened the Matthews 
Lumber Co. here; J. C. Matthews also interested. 
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ALPHEUS SHREVE BADGER, 73, whose 
entire business career was devoted to the 
merchandising of lumber and timber prod- 
ucts, passed away at St. Luke’s Hospital in 
Chicago on Wednesday, morning, June 26. 
Mr. Badger was born in Chicago on Feb. 16, 
1862, on the present site of the Chicago 
Athletic Club. The son of Alpheus C. and 
Elvira C. (Sheridan) Badger, he was edu- 
eated in the Chicago public schools and in 
1876 entered the em- 
ploy of T. W. Harvey 
at Twenty-Second and 
Morgan Streets. He 
was later employed in 
the accounting depart- 
ment of the Pullman 
Palace Car Co., and in 
the wholesale depart- 
ment of Field, Leiter 
& Co. In 1888 he be- 
came connected with 
the National Lumber 
Co. at Creston, Iowa, 
and Lincoln, Neb., 
and was treasurer and 
manager of the com- 


pany in Chicago. In 
1890 Mr. 3adger or- 
ganized the firm of 
Cross, Badger & Co., 


operating mills at 
Prentice and Haw- 
thorne, W is., until 
1895. On March 1, 
1896 Mr. Badger or- 
ganized the Badger 
& Jackson Co., in 
partnership with the 
late Arthur S. Jackson. 
From October, 1897, to 
June 1905, this or- 
ganization handled the entire sales output of 
The Diamond Match Co.’s lumber operations 
at both Ontonagon, Mich., and Green Bay, 
Wis., and enjoyed the complete confidence of 
the late John Hurd Comstock, who held a 
power of attorney for all the Diamond Match 
Co.’s operations in the North. The above 
transaction involved the distribution of 166,- 
980,857 feet of lumber, 33,721,200 lath and 
11,129,000 shingles for which $2,705,540.60 was 
paid. The above lumber was principally cut 
from the Ayer Estate holdings of northern 
Michigan. From May, 1900, to April, 1913, 
Mr. Badger handled the entire stock of mer- 
chantable lumber of the Menasha Wooden 
Ware Co. of Menasha, Wis. These contracts 
over a period of years involved the distribu- 
tion of 154,358,448 feet of lumber and 54,814,- 
900 lath for which the Menasha Wooden 
Ware Co. received $2,616,729,43. During both 
these above extensive contracts there was 
never once an auditor in Mr. Badger's office 
and his figures and integrity were unques- 
tioned, as he enjoyed the complete confidence 
of both the Diamond Match Co. and Menasha 
Wooden Ware Co. officials. This was not sur- 
prising to those who knew him, for Mr. 
Jadger was a man who inspired confidence— 
a born salesman, pleasant, suave, genial, and 
mindful of all the courtesies. <A friendly 
man himself, he easily built up a wide ac- 
quaintanceship among lumber producers, and 
ripened these in turn into warm friendships; 
and his broad knowledge of the markets, his 
hearty greeting and his warm handclasp 
made him a man whom every lumberman de- 
lighted to meet, and whose interesting per- 
sonality they will greatly miss. From 1908 
to 1917 Mr. Badger operated under the firm 
name of A. S. Badger Co., and from 1918 to 
1929 was actively engaged in the purchase 
and sale of timber lands in the northern 
penirsula of Michigan. In 1918 he distrib- 
uted the holdings of the Thomas Nester es- 
tate at 3araga, Mich., which comprised 
10,000 acres of timber lands, 10,000 acres of 
cut-over lands and the mill at Baraga. In 
1919 Mr. Badger started negotiations for the 
purchase of the Ayer Estate holdings in 
northern Michigan, comprising approxi- 
mately 172,000 acres. He was the first man 
ever to secure a written option from F. F. 
Ayer, of Boston, Mass., and in January, 1921, 
these negotiations were consummated for a 
purchase price of $2,300,000 in cash, through 
the sale of part of the holdings to eight 
different vendees in connection with the Von- 
Platen-Fox interests of Iron Mountain, Mich. 
It is an interesting commentary of his busi- 
ness career that he should have handled the 
original cork white pine from the Ayer Es- 
tate lands and twenty-four years later he 
negotiated the purchase of these same lands. 
Much of the former Ayer holdings are now 
combined in the present Hiawatha National 
Forest in the upper peninsula of Michigan. 
Mr. Badger is survived by his widow, the 
former Frances Cowles of San Francisco, a 
daughter, Miss Frances Badger, and two sons, 
Edwin Hunt Badger and Shreve Cowles 
Badger. 





LISTON E. COMER, 48, widely known as 
an expert in hardwood dimension, died July 9 
at a Chicago hospital after a week’s illness, 
of pneumonia. For many years he was pres- 
ident of the L. E. Leming Lumber Co., Cape 
Girardeau, Mo., which he left to join the 
organization of the Pearl River Valley Lum- 
ber Co. For several years he was in charge 
of its hardwood dimension plant at Canton, 
Miss., and then went to Detroit to 
the company’s automobile body dimension 
business. Since the fall of 1932 he had been 
in Chicago, in charge of one of the depart- 


ments of the Osgood-Corson-Ratcliff Co.'s 
hardwood dimension business, His long 
practical experience gave him a thorough 


knowledge of the machinery required to 
manufacture hardwood dimension and just 
how it should be done; his knowledge of 
dimension-manufacturing costs, and his abil- 
ity to accurately estimate these almost in- 
stantly, were described by a business asso- 
ciate as “uncanny.” Mr. Comer’s body was 
returned to Cape Girardeau for burial, with 
fufieral from the M. E. Leming home. 





GEORGE H. MELL. 76, 
Lumber Co., Philadelphia, died June 22 at 
his home in that city. He was stricken with 
influenza in April and suffered a relapse in 
May after having nearly recovered. Mr. Mell 
was born in Mechanicsburg, Pa., Jan. 6, 1859, 
and moved to Kane five years later with his 
parents. He entered the lumber industry 
when about twenty, and for many years man- 
ufactured hemlock and hardwoods. Later 
he was a wholesale distributor in the East 
in partnership with Oscar H. Viall, under 
the name Mell-Viall Lumber Co., with head- 
quarters in Kane. After the dissolution of 
the partnership, he organized the Philadel- 
phia company and continued in it until his 
death. He remained fairly active in his lum- 
ber business to the end, although hampered 
for some time by cataracts. An operation 
for their removal was anticipated this sum- 
mer. He is survived by his widow, three 
sons who will carry on the business, Howard 
W.. G. Hugo, and Edward H. Mell, and a 
sister. 


president Mell 


CHARLES E, LEMONS, 52, Detroit commis- 
sion lumberman, died June 29. He was born 
in Barnesville, Tex., and when a young man 
became identified with the lumber business 
in that section. Later he went to McAlister, 
Okla., where he was employed by McAlister 
Lumber Co. Mr. Lemons returned to Texas 
and joined the Saner-Whitman Co., Caro. 
When 28, he became associated with the 
Chicago Lumber & Coal Co. as a salesman. 
In 1916 the company moved him to the De- 
troit area where he was known as a star. 
salesman. Nine years ago he entered the 
commission business for himself and con- 
tinued in it until his death. Mr. Lemons 
was a Mason, a regional director National 
Association of Commission Lumber Salesmen, 
and member Michigan Association of Travel- 
ing Lumber and Sash and Door Salesmen. 
He leaves a widow, his mother and two 
brothers, 

J. A. RICHOLT, 68, partner in the Moore 
& Richolt Lumber Co., Wichita Falls, Tex., 
since it was founded in 1896, died June 30 
in his home after a week’s illness. W. Lee 
Moore, with whom Mr. Richolt was associated 
in the lumber business, died last Mar. 5. Mr. 
Richolt was a native of Ohio, and went to 
Texas in 1889 where he launched his business 
career. He was an independent contractor 
until entering business with Mr. Moore. The 
company continued as a contracting firm un- 
til 19096 when lumber was added. The firm 
became one of the largest building concerns 
in northwest Texas. The company is now in 
charge of John Z. Martin, who has headed 
it for the past year. Mr. Richolt was a 
Mason, Knight Templar, a member Maskat 
shrine, a director and vice president Security 
National bank, and a city alderman for ten 
years. Mr. Richolt is survived by a daughter, 
two sisters, and a brother. 





WILLIAM BAYNARD WILLINGHAM, SR., 
76, president Willingham-Tift Lumber Co., 
Atlanta, Ga., died July 9 in a private Atlanta 
hospital after an illness of a few days. Mr. 
Willingham founded his lumber company 
thirty years ago. He was also vice president 
Egan Cotton Mills, and Piedmont Cotton 
Mills. At one time he served as president 
Atlanta Freight Bureau. Mr. Willingham 
was widely known for his philanthropies, 
and served many years on the board of di- 
rectors of the Georgia Baptist hospital. He 
graduated from Mercer University and the 
University of Virginia law school, and prac- 
ticed law in Macon and Atlanta. In 1904 he 
and his brother, B. L. Willingham, and H. H. 
Tift organized the lumber company which 
he headed at death. He is survived by his 


handle , 
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widow, a daughter, two sons, two brothers 
two sisters and several grandchildren, ‘ 





WILLIAM BACON, 73, a well known and 
highly respected figure in the wholesale lum- 
ber business of Boston, Mass., for over fifty 
years, died July 8 at Bellows Falls, Vt., after 
a brief illness. When sixteen he entered the 
office of George H. Peters, son of E. D, Peters 
who founded the business in 1811. G y 
Davenport, following his retirement sevep: 
teen years ago as executive head of the busj. 
ness, was succeeded by Mr. Bacon who jp 
turn retired in 1932. Mr. Bacon was secong 
vice president and secretary Lumber Mutual 
Fire Insurance Co., Boston, belonged to the 
Exchange club, Country club, and the First 
Parish church of Brookline. He leaves his 
widow and son, W. Bartlett Bacon, who js 
secretary and a director of the lumber com. 
pany. 





H. NEWELL ROGERS, 59, Chicago sales 
representative of Eastman, Gardiner & (o 
died July 4 at a local hospital. He is gyr- 
vived by his widow and a son in Evanston 
Chicago suburb; two daughters in Cleveland 
and New York; and three sisters in Indian. 
apolis. Mr. Rogers had been with Eastman. 
Gardiner for nearly forty years, and had 
been in the lumber business all his life, He 
started in Indianapolis and later went to the 
company’s plant at Laurel, Miss., as sales 
manager. During the World War he served 
as a Y. M. C. A. secretary in France, and on 
his return to civilian life he went back to 
Indianapolis until thirteen years ago, since 
when he had handled the company’s yellow 
pine business in the Chicago territory. He 
was widely known in the trade and had qa 
host of friends who will greatly miss him. 


FREDERICK W. STARR, 86, president 
Frederick W. Starr & Son (Inec.), prominent 
Brooklyn lumberman, died July 9. He founded 
his business in 1870. Mr. Starr was formerly 
vice president and trustee New York Lumber 
Trade Association, a trustee Greater New 
York Savings Bank of Brooklyn, and a direc- 
tor New York Congregational Home for the 


Aged. He was a member and served as 
president for several years of the Apollo 
Club, Brooklyn, and also belonged to the 


Sons of the American Revolution. Mr. Starr 
joined the Plymouth Church under the pas- 
torate of Dr. Henry Ward Beecher, and was 
president of the church board of trustees 


many years. He leaves a son, and a grand- 
son. 





GEORGE C., JOY, 65, Chehalis, Wash., died 
July 4 after being sick two weeks. Mr. Joy 
is best remembered as chief fire warden for 
the Washington Forest Fire Association from 
1913-1925 for he was responsible for the 
building of the forest fire fighting organiza- 
tions of his State. He was a quiet man with 
a hidden force that got results and made 
him more friends 
among all divisions of 
the timber industry 
than most men could 
ever make. In 1925 
Mr. Joy left the fire 
association to become 
State supervisor of 
forests, which post he 
filled for eight years. 
Before becoming chief 
fire warden, he _ had 
charge of the southern 
districts of the State 
for that body. Prior 
to that occupation, he 
was employed by the 
Weyerhaeuser Timber 
Co. for several years, 
and consummated 
many timber purchases 
for that firm. Mr. Joy 
was the author of 
many practical arti- 
cles on the subject of 
forest protection which 
were published in for- 
estry publications. Hé 
was largely respons! 
ble for the establish- 
ment of the govern- 
ment meteorological fire weather warning 
system that has become an important aid 7 
forest fire prevention work. At the time 0 
his death Mr. Joy was acting in a super- 
visory capacity for the Washington stats 
Department of Forestry in forest fire beg 
and CCC camp activities. He is survived by 
his widow, two sons and three daughters. 





F. R. VAN TUYL, 72, veteran lumbermat 
and philanthropic and cultural leader x 
Seattle, died July 1 following a heart attack 
two weeks previous. Mr. Van Tuyl wa 
born in Kirkwood, Ill., and went to Seattle 
in 1889, where he was cashier for the Dexte 
Horton bank. After remaining with the ban 
for several years, he entered the shingle 
manufacturing industry which he pursue 
until 1907. In that year he became secretary: 
treasurer Kerry Timber Co. He retired abou 
a year ago. Mr. Van Tuyl was a leader 
in Seattle golf circles, president Cor- 
nish School board of trustees, prominent I 
the Seattle Symphony Orchestra, and the 
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July 20, 1935 


children’s Orthopedic hospital. He leaves 


his widow, and a nephew. 





J. E. LOVE, 66, president Love Lumber Co., 
Hot Springs, N. Mex., died July 8 after two 
years’ illness. He began retailing lumber 
vith M. T. Jones Lumber Co. at Dainart, 
Tex., in 1901, and five years later he and 
his brother, the late W. F. Love, K. C 


Childers and W. B. Dodson organized the 
Lone Star Lumber Co., with yards in Mel- 


Artesia, Taiban and Albuquer- 

Most of the yards were sold 
to the Panhandle Lumber Co., Amarillo, in 
1929, after which Mr. Love established his 
company. Mr. Love is survived by his widow, 
the former Lula Lee of Chattanooga and a 
descendant of Robert E, Lee, two daughters, 
four sisters and a brother. 


rose, Clovis, 
que, N. Mex. 


FRANK M. DUFFY, 38, representative 
Royal Oak Wholesale Co., Royal Oak, Mich., 
died June 27. He was born in Chicago. After 
completing his education, he was employed 
by the Morgan Sash and Door Co., Chicago. 
About sixteen years ago he went to Detroit 
and continued in the employ of the Morgan 
firm. In 1921 he joined the Detroit Sash and 
Door Co. as representative in the Detroit dis- 
trict. About five years ago Mr. Duffy became 
identified with the Royal Oak Wholesale Co. 
He was a member of the Michigan Associa- 
tion of Traveling Lumber and Sash and Door 


Salesmen. Mr. Duffy is survived by a widow, 
four children, father, seven brothers and a 
sister. 


WALTER O. HART, 41, co-owner Kelley- 
Hart Lumber Co., Ypsilanti, Mich., died July 6 
of a heart attack in the home of his business 
partner, V. M. Kelley. Mr. Hart was born 
in Wilmar, Ark., and spent his early life 
there. He became a salesman for Ben L., 
Stephens Lumber Co., Toledo, Ohio, when a 
young man covering southeastern Michigan. 
About two years ago Mr. Hart and Mr. 
Kelley, also employed by the Stephens yard, 
organized their own company in Ypsilanti. 
He leaves his mother, two sisters and six 
brothers. Mr. Hart was a member Michigan 
Association of Traveling Lumber and Sash 
and Door Salesmen. 


CARL M. STEVENS, 46, consultant for- 
ester, died in Portland, Ore., July 16. He 
was born in Portland, Me., and went to Ore- 
gon in 1923 where he became associated with 
David T. Mason of Mason & Bruce. Mr. Mason 
left the firm in 1931 to become manager 
Western Pine Association, and Mr. Stevens 
with Donald Bruce continued the consulting 
service as Stevens & Bruce. He is survived 
by his widow, a son, one daughter, his 
mother, and brother, Dr. Neil Stevens, Bu- 
reau Plant Diseases, Washington, D. C. 


WILLIAM E. SMITH, 53. manager Allen A. 
Wilkinson Lumber Co., North Salem, Ind., 
died suddenly from heart trouble at his home 
in North Salem July 7. He had been in ill 
health for several months, but appeared 
much improved the week preceding his death 
and returned to work. Mr. Smith was em- 
ployed by the company for thirty-two years. 
He was a member Danville Masonic lodge, 
and Eastern Star. Surviving Mr. Smith are 
his widow, a son, his mother, a half-sister 
and a half-brother. 


J. TELESPHORE MILLER, 57, vice presi- 
dent Hutton & Bourbonnais Lumber Co., 
Hickory, N. C., and one of the leading busi- 
ness men in his city, died July 8 in his home 
after several years of poor health. Mr. Miller 
Was born at Emburn, Ont., of French parents, 
and knew the timber business from the days 
when logging camps were frontier posts. In 
1897 he went to the South, and entered the 
lumber business with his uncle, the late A. 


Bourbonnais. He leaves his widow, a son, 
two step-daughters and his mother. 
CARL LUDWIG SEITZ, 56, founder and 


director China Import & Export Co., Shang- 
hai, China, died in that city July 14, accord- 
ing to word received in Portland, Ore., the 
following day. Mr. Seitz was widely known 
In the Pacific Northwest through his pe- 
riodical visits and his large purchases of fir 
lumber. He was represented in Portland for 
many years by Dant & Russell. Mr. Seitz 
Was born in Yokohama, Japan, and was re- 
garded an authority on business conditions 
and the general status of the Orient. 


JOSEPH J. JAKUBOVSKY, 55, superin- 
tendent plywood department Henry McCleary 
limber Co., died June 29 at his home in 
Olympia, Wash. He was born in Wisconsin, 
and had spent his entire life in the lumber 
industry in Wisconsin, Michigan and Wash- 
ington. He had lived at Olympia since 1912 
and had been employed by the McCleary 
Timber Co., both at McCleary and Olympia, 
for the last twenty-three years. He is sur- 
Vived by his wife, two sons, three brothers, 
and two sisters. 





_FRANCES A. STRADELLA, wife of Wil- 
liam H. Stradella, wholesale 
North Tonawanda, N. Y., died in the Buffalo 


General Hospital July 10. She was the 
daughter of former Congressman and Mrs. 


Charles W. Gillette of Steuben County, and 


lumberman of 


AMERICAN LUMBERMAN 


had resided in North Tonawanda for forty- 
five years where she was a leader in St. 
Mark’s Episcopal Church. She is survived 
by her husband, a son and a daughter. 





THOMAS KENDRIC WEBBER, 74, resident 
of Saginaw, Mich., seventy-two years, and 
associated with Abraham G. Wall in the firm 
of Wall & Webber in 1889, died at his home 
in Saginaw recently. In 1893 the firm pur- 
chased the Eaton-Potter sawmill and became 
the first concern on the Saginaw river to saw 
hemlock and other hardwood. 


W. T. GULLEDGE, 67, prominent in the 
lumber business of southern Arkansas and 
north Louisiana for many years, died in a 
Little Rock hospital, July 9. He was visiting 
in the home of his daughter, Mrs. Joe Lee, 
when seized with a heart attack. His widow, 
two daughters, two sons, two brothers and 
a half sister survive. 

WILLIAM BOYD SMITH, 60, commission 
lumberman and formerly vice president and 
general manager’ Bradford-Kennedy' Co., 
Omaha, Neb., died June 25 in Omaha of cere- 
bral hemorrhage. Aside from his business, 





Mr. Smith’s greatest interest was in the 
Baptist church, Scottish Rite and Knight 
Templar Masonic circles. He leaves his 
widow, two daughters and a son. 


RUFUS B. BRANDON, 46, prominent Elrod, 
Ala., lumberman, died suddenly June 30. For 
the last twelve years Mr. Brandon has been 
filer foreman for the Pioneer Lumber Co., 
and prior to that time was with the Lathrop 
Lumber Co., Lathrop, Ala. He was active in 
Masonic work and the Methodist church. He 
leaves his widow, and parents. 


JAMES COOPER, 74, up to 1915 a promi- 
nent lumberman in Chicago and Memphis, 
died at his home in Bay City, Mich., recently. 
He was born in Michigan, but moved to the 
west coast in 1915 when he retired from ac- 
tive business. He was the head of the old 
First National Bank of Saginaw for many 
years, 


WILLIAM R. PARSLEY, 74, who engaged 
in the timber business on the Big Sandy 
river near Kenova, W. Va., for several years, 
died July 4 in his home. He had lived in 
Kenova for twenty-five years. Mr. Parsley is 
survived by his widow, a son, a daughter, 
one sister, a brother, five grandchildren and 
four great-grandchildren. 





EMMA B. NOCK, Baker, 
June 22 following a long illness. 
ceased was the wife of T. W. Nock, sales 
manager Stoddard Lumber Co. of Baker. 
Those surviving are the husband, known to 
his many lumbermen friends as Webb Nock, 
three sons and a daughter. 


MRS. Ore., died 


The de- 


MRS. MARGARET L. 
David Swann, 


SWANN, 43, wife of 
manager Arkmo Lumber Co., 
Lonoke, Ark., died in a Little Rock hospital 
July 3. She leaves her husband, one son, a 
daughter and several brothers and sisters. 


Norfolk, Va. 


(Continued from Page 45) 
been a better demand for mixed cars of 
finish lumber, rough and dressed, and much 
of it originates in New England territory. 
Southern yards are buying some No. 1 com- 
mon lumber for planing mill purposes, and 
also some air dried and kiln dried small-mill 
boards, but are limiting their purchases to 
truckloads from nearby mills. Box makers 
are in the market for more stock. There 
have been more inquiries from creosoting 
companies for large sizes and prices on these 
have strengthened. There is not much de- 
mand for small timbers, but the mills have 
some old orders on hand. Small dressed 
framing has not been active. There has 
been a better demand for 4/4 box bark strips, 
dressed, but this is far from large, perhaps 
because of differences between buyer and 
seller as to prices. Dunnage of all kinds is 
now in better demand. There has been very 





little change evident in prices of better 
grades. In good lumber, 10- and 12-inch 
widths are in distinctly short supply. Rough 


box lumber has been selling at too low prices 
and any change would be upward. No change 
has been made in prices of rough, small 
framing and some of the low grade items, 
such as No. 3 common or No. 2 box ete. Air 
dried roofers are still weak. 





IN TWENTY YEARS, under ideal conditions, 
rope loses only about ten percent of its original 
strength, while if improperly stored it goes to 
pieces in two years, says Herman D. Nichols, 











f How to Figure Costs for Advertising 








: In Classified Department 
DD TE cececcernccccevaecsces ..-30 cents a line ; 
' Two consecutive issues........ ..55 cents a line 
Three consecutive issues..........75 cents a line 
Four consecutive issues.......... 90 cents a line 
| Thirteen consecutive issues........ .-$2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the _ signature. 
counts as two lines, 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Heading 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











Tubbs Cordate Co. 


THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN. 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and 
Seller. Best for selling lumber, shin- 
gles, retail yards, business opportunity, 
timber and timberlands, machinery, 
locomotives, cars, rails and equip- 
ment used in logging operations. You 
can get employees, salesmen, employ- 
ment or anything used in lumber and 
allied industries by advertising in the 
Wanted and For Sale department of 
the American Lumberman. 

Send your advertisement to the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St, Chicago, III. 





Too Late To Classify 


DISTRIBUTORS WTD.—INSULATING BOARD 


Aggressive Distributors wanted throughout the 
United States for a Foreign Wood Fiber Insulating 
Board—standard  sizes—competitive prices—good 
profit margin. See ad on page 25 and for full 
information address L-95, care American Lumber- 
man, Chicago. 


LBR. CONSULTANT WHO KNOWS ALL PHASES 


Of retailing lumber can solve your problems and 
make your yard profitable. Charges reasonable. 
Address “L. 73,’’ care American Lumberman. 














aere 


- WANTED 


Salesmen 


WANTED—SALESMAN 


To call on lumber dealer trade in the twin cities 
on commission arrangement, representing large 
middle west sash and door manufacturer. No 
objection to representing other lines. 

Address ‘‘l. 84,’" care American Lumberman 


WANTED—LUMBER SALESMAN 


For Northern Illinois and Southern Wisconsin. 
R. D. HUNTING LUMBER CO., Cedar apids, 


"yes 











Iowa, 





























WANTED | 


Salesmen 


SALESMEN WANTED 


manufacturer’s agent to carry line of 
along with kindred lines, Protected ter- 
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wreee—ensvv 


Plywood 
plywood 





ritory. To represent well established manufacturer. 
Address ““M. 49,” care American Lumberman. 
WANTED—SALESMAN 


To represent large middle west stock sash and door 
manufacturer in Texas and Oklahoma, calling on 
jobbers. Must know the trade. May represent 
other lines if not conflicting. 

Address “L. 85," care American Lumberman. 





Employees 


WANTED—SUPERINTENDENT 


Thoroughly experienced in the manufacture of spe- 

cial and odd millwork, veneer doors, cabinet work 

and interior trim. State age and experience. 
Address “L. 83," care American Lumberman. 








CRUISER—CONTRACTOR 
familiar with Michigan Peninsula hardwoods, 
can buy efficiently, wanted. Sober man only. 
Address “M. 27"' care American Lumberman 


who 





WANTED—OFFICE MANAGER 


Large Chicago hardwood wholesale. Must be able 


to take care of records and know enough about 
Northern and Southern Hardwoods to handle cor- 
respondence on orders, quotations and purchases. 


Address “M. 30"' care American Lumberman. 





WANTED—CASHIER AND BOOKKEEPER 
Experienced in lumber office work. State 
experience. 

Address “M. 


age and 


40". care American Lumberman. 





WANTED—FOR MISSOURI CITY, BY LUMBER 
COMPANY 


Man capable of taking charge of Mill, special Mill- 


work, and Stock Millwork Department. Must have 
record of results on former position. State age, 
salary, experience, etc. Confidential. 


Address ‘‘M. 43" care American Lumberman. 





Employment 


LIND IPD ALD PD I I 


RETAIL YARD FOREMAN 


~—ere—ve—r—w 





Or superintendent or assistant manager: 40, mar- 
ried, capable, industrious, experienced man. Ref- 
erences. 


Address “M. 31" care American Lumberman 





SUCCESSFUL RET. MANAGER, 20 YRS. EXP. 
Active, dependable, good record, excellent collec- 
tor, good estimator complete jobs. Prefer Ill. or 
Wis. 

Address “M. 33” 


care American Lumberman. 





STOCK AND SPECIAL MILLWORK 


Man, both wholesale and retail-experienced 
retail lumber and building 
perience in production, 
and management. Now 


with 
materials—thoro ex- 
estimating, buying, sales 
employed in above capac- 
ity. 

Address “M. 37” American 


care Lumberman. 


HARDWOOD SALES MANAGER 





Or Salesman. Familiar with both United States 
and Canadian Markets, also Export. Have had 
both Mill and Wholesale experience Know 
sources of supply. Familiar with Yellow Pine. 


Address “M. 38" care American Lumberman. 





YOUNG MAN STENOGRAPHER-SECRETARY 


Invoice and file clerk, ten years’ experience, very 


best references, real ability, wants job with good 
concern where honesty and perseverance mean 
something. Will go anywhere. 


Address “L. 66," care American Lumberman. 





WANTED—POSITION AS SALESMAN 


Or Eastern sales manager with progressive manu- 
facturer or wholesaler interested in increasing 
sales, developing markets and aiding the dealer 
in selling his product. Extensive experience in 
producing and selling all types of wood to the 
better type of trade. 


Address “L. 97". care American J.umberman. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Tl. 


AMERICAN 











LU 














‘WANTED | 
Sagan 








RETAIL LUMBERMAN 


Very energetic lumber and woodwork manager— 
salesman-sales manager. Now employed in allied 
work desires a_ suitable connection with large 


dealer or 
preferred. 
Address “M. 46” 


group of smaller yards. Central west 


eare American Lumberman. 





SOUTHERNER—25 YEARS OLD 
Single, experienced small and large building ma- 
terial yards. Well equipped for small yard. 
Address “M. 47" care American Lumberman. 





Business Opportunities 


WANTED FINANCIAL BACKING BY TWO 
lumbermen who enter lumber business 
on a partnership 2§ ‘s. successful exper- 
ience as managers with line yard companies. 
Would be interested only in good town where 
there is an opportunity for a large volume of 
business. 

Address “M. 





desire to 
basis. 


41”" care American Lumberman. 





lumber and Dimension 











/™ ” a 
WTD BEECH es pane MAPLE, 114x1),-19-in. 
2x2-18-in. 
Clear and free Ba re defects. To be shipped 
in car lots, when in shipping condition. 


Address “M. 39° care American Lumberman. 





HICKORY SKI BILLETS 
dependable mills, manufacturing such stock, 
dress “M. 28” care American Lumberman. 


ad- 





WANTED CORRESPONDENCE 

With dependable mill which can fill 
ing Hickory Squares and Dowels. 
Address “M. 42” care American 


orders cover- 


Lumberman. 





WANTED—PONDEROSA OR LODGE POLE 
STUMPAGE 


Small lot, in Idaho, Wyoming or Montana; White 
pine, if priced right. 
GLENN HILL Cook, Minnesota. 





Timber and Timber Lands 


mrs eps rrvesyyeyee 


WANT TO BUY TRACT 15,000 TO 20,000 ACRES 
Hardwood timber with or without mill in La. or 
Miss. 

Address “M. 35”’ 





care American Lumberman. 





Logs 
MAGNOLIA AND POPLAR VENEER LOGS 


wanted. State price f.o.b. port 
Address “M. 26" care American 





Lumberman 


Steel Rails 


WTD. 200 TONS OR ANY PART—RAILS 20—40 LB. 

Must be good condition, state price, condition, 

tion: also Heisler or Shay locomotive. 
Address ‘“‘L. 72,” care American Lumberman. 








loca- 





Miscellaneous 
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WANTED: 15 OR 20 TON USED TRUCK SCALE 


For lumber yard. Must be in good condition. 
DICKINSON LUMBER CO., Bemidji, Minn 





HAVE YOU SOMETHING TO SELL 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago, III. 


MBERMAN 
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WANTED 
—— ; 
hi 
Used Machinery 
WANTED—IMMEDIATELY 
5 to 6 ft. left hand Band Mill and carriage, must 
be A-1. Can use power plant, filing room equip- 


ment and live rolls. 
and best price. 
Address “‘L. 


Furnish complete description 


82," care American Lumberman, 





CASH FOR OLD LOG BAND SAWS AND GANGS 


$40 per ton, less the freight. 
MINER HOE WORKS, Meridian, Miss. 





ONE LATE MODEL 200 KW GENERATOR _ 
With direct connected engine 220 Volt, 3 Phase, 
60 Cycle, A. C. current, complete with switch board 
and exciter, preferably a Uniflow Engine. 

GRAYSON LUMBER COMPANY, Birmingham, 
Alabama. 


TENONERS, Resossiragea AND DOUBLE ENDS 


yirect motor drive. 
16912 Fairfield, Detroit, 





R. J. STONE, Mich. 





WTD—MED. HEAVY 3 OR 4 BLOCK CARRIAGE 





hand set with board and hammer dogs. Must be 
in good condition. Could also use twin engine 
feed works. Give full description and price. 


Address ‘‘M. 48” American Lumberman., 


WANTED TO BUY 


care 








Veneer saw segments for right hand machine. 
MANITOWOC CHURCH FURNITURE CO.,, 
Waukesha, Wis. 


FOR SALE 


a 


Retail Lumber Yards 


FOR SALE 


On account of unfavorable State Legislation against 
Chain Stores, an old established Florida concern 
owning Chain Lumber Yards, offers for sale several 
Retail Lumber and Building Material Yards. These 
Yards are on a going profitable basis and will not 
be sold at a sacrifice. We wish to deal only with 
people with a good moral and financial reputation. 
Unless you have $10,000.00 or more in cash, please 
don’t answer this advertisement. 
Address “L. 93," care American Lumberman. 








OPPORTUNITY—GET BIG PAYING YARD CHEAP 


Small Lumber & Coal yard in North East Illinois 
must be sold at a sacrifice. Low operating ex- 
penses, located in section being developed. Only 
yard in wide territory. Owner will continue with 
yard if desired. 
Address “L. 74,” 


care American Lumberman. 





A BARGAIN FOR CASH—NORTHERN WISCONSIN 


Lumber, Builders Hardware, F'arm Implement & 
Fuel Business. Good volume cash farm trade. 
Large territory. 

Address “M. 36" care American Lumbermant. 





MEDIUM SIZE—LOCATED METROPOLITAN 
District St. Louis—City of 70,000. Best Located in 
City—Coal Could Be Added. 


Address “M. 45” care American Lumberman. 








LINNEUS, MO., AND GRAND RIVER, IA., YARDS 
No competition. retail busi- 
ness; property 
BENNETT 
sas City, Mo. 


Necessary discontinue 
priced right. , 
LBR. Co., R. A. Bldg., Kan- 


Long 


— 





FOR RENT OR FOR SALE 


lumber shed located in Davenport, Iow4. 
City has population of 60,000 and has access 
quad city population of 160,000. 

Address ‘‘L. 65,"" care American Lumberman. 


Large 





Business Opportunities 


LPDLALPPDLD LLLP PSS PSII 


FOR SALE OR RENT (IN ILLINOIS) 
Electrically Equipped Wood Shop—doing business 
in building material. Fach machine separate motor. 
Address “M. 29°" care American Lumberman. 


~stv—rs. 











AN OPPORTUNITY TO SECURE GOOD RETURNS 
On investment of few thousand dollars. Live going 
wholesale busines needs add. capital. Covers Conn. 
N. Y., ineluding L. I. Address ““M. 34°" Americal 
Lumberman. 
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